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Pierce Goes Trailer 
Derby Day in Akron 

~— _Holler in a Nut Shell 


—J~- 
By 


Chris Sinsabaugh 


PRESUPPOSING you as a 
reader of ADN have gone through 
the Automotive Almanac, issued 
conjointly with 
this week’s Pink 
Sheet, perhaps 
you have brow- 
sed through one 
of its features, 
the Car Makers’ 
Chronology. 
Taking it for 
granted that you 
have, I am won- 
dering if you 
have had a 
chance to ab- 
sorb some of 
the amazing statistics contained 
therein, such as Ford’s volume 
of business from the company’s 
inception in 1903 to the present, 

» $12,588,161,328; its total payroll of 
. $3,524,930,110, with the astounding 
sum of $7,941,336,295 spent for 
' purchases of material, etc. 
And then there is the Chrysler 
_Corp’s report of $2,868,047,079 in- 
’ come from 1925 to date, with $1,- 
963,574,938 spent for material. I 
like to write about spending bil- 
‘lions, so I will go a step further 
and mention that Packard, since 
1899, has had a volume business 
total of $1,261,011,496. Studebaker, 
_ counting in its carriage building 
' business, too, has had a sales 
volume of $2,247,392,885, while 
Nash in 20 years has had a “take” 
of $1,067,185,280. 

Mebbe there are other billion- 
aires in the history, but not all 
of the companies have been as 
frank in their reports as the ones 
named above. 


C. L. MeCuen 


AFTER READING the chro- 
nology one really appreciates the 
tremendous growth of the indus- 
try after noting that in its first 
year of existence Oldsmobile, 
oldest of the old, produced one 
car and had two employes, while 
only this week the news breaks 
that Dave Ralston’s dealers have 
sold 200,000 of the 1936 models 
and the end is not yet. 


And I look back over the years 
and recall some of the highlights 
obile history, such as 

late Roy Chapin, then 

an Olds’ tester, drove a curved- 
dash runabout from Detroit to 
Chicago in something like 10 
days, a record-breaking perform- 
ance; how Herb Thomas drove 
the Oldsmobile Pirate a mile a 
minute when that was top speed 
on a dirt track. I remembered 
the Oldsmobile Old Scout being 
driven from New York to Port- 
~ ad, Ore. in 44 days in 1905. 


(Continued on Page 20, Col. 1) 
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PLANS NEW POLICIES 


Pierce Builds Trailers 


Old Firm is First 
Car Firm to Enter 
Newest Auto Field 


BUFFALO.—Pierce-Arrow Mo- 
tor Corp., this week announced 
formation of a new division to 
handle the production and sale 
of a complete line of tourist-type 
trailers. Besides marking the en- 
try of the first automobile manu- 
facturer into the trailer field, the 
move brings to the market the | 
first trailer designed by automo- 
bile body and chassis engineers 
and built by automobile body 
craftsmen. The new trailer will | 
be the first to embody all steel | 
chassis and body frames and 
body paneling entirely of metal. | 
It will be called the Travelodge. 

Distribution of the Travelodge | 
is planned on a national scale, | 
through automobile dealers, gar- 
ages, service stations and inde- 
pendent outlets. Production is al- 
ready well under way and the| 
first shipments to dealers are| 
scheduled for the first week in| 
September. Formal allotment of | 
territory will not begin until Aug. | 
15. 

Travelodge units will sell at a 
price which is well in line with 
volume sales in the prevailing | 
market, it was said. Initial pro- | 
duction will be concentrated on 
three sizes. 

In addition to its steel frames 
and aluminum body paneling, the 
Travelodge features new type of 
independent wheel suspension, 
Bendix hydraulic brakes, Hou-| 
daille hydraulic shock absorbers | 
as optional equipment, a new 
type of safety hitch, a special 

(Continued on Page 10, Col. 1) 





Evans Develops 
New Gear Shift 


Run by Vacuum | 


DETROIT. Perfection of a 
vacuum-operated gear shift adap- | 
table for all types of automotive 

vehicles, 
nounced by E. | 
S. Evans, presi- | 


dent of Evans | 


Products Co. of 
this city. The 
Evans Auto- 


Shift, according ||| 


to Evans, is| 
simple in oper- | 
ation and con- | 
struction and 
enables the} 
driver to pre-| 


S. Evans | 
select gears by a 


E. 


slight movement of a small lever ||| 


attached to an arm that extends | 
from the steering column imme- | 
diately under the wheel. 

The Evans Auto-Shift is oper- | 


(Continued on Page 2, Col. 5) 
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CHEVROLET No. 12,000,000 came off the line this week, the last 


| 1,000,000 having been built in eight months. 


Since the introduction 


of the 1936 models, 1,182,865 have been built. Witnessing the christen- 


ing are C. E. Wetherald, general manufacturing manager, who has | 


borrowed the brush from Sign Painter Dean. M. E. Coyle, president, 
in the gray suit, and Bill Holler, sales manager, are watching 
Wetherald wield the brush. (See story on Page 25.) 


DETROIT. -—- Chevrolet retail} 
sales during July reached a total | 
of 111,900 units, the highest July | 
figure in the history of the com- | 
pany, W. E. Holler, vice-president | 
and general sales manager, an- | 


|}nounced Friday. The closest ap- | 


proach to this record was in July, 
1929, when 103,428 units were sold. 
The July sales achievement, | 
Holler said, brings retail sales 
since Jan. 1 to 777,028 units, 
which is 99,247 higher than the 
previous all-time record set in 


| 1928. Every month this year ex- 


The Top Ten 


Passenger Cars 
First Ten in Registration 
as Reported in ADN Today. 
1936 1935 | 
Pos. Make Pos. 
1—528,300 Chev. 312,164— 
2—415,777 Ford 488,468— 
3—260,010 Plym. 213,057— 
4—130,593 Dodge 96,923— 
5—108,742 Olds. 80,440— 
6— 91,849 Pont. 75,124— 
7— 82,000 Buick 34,076— 
8— 55,252 Hud.* 55,252— 
9— 35,464 Stude. 21,076—10 
10— 30,627 Chrys. 24,052— 9 
*Includes Terraplane. 

Total All Makes 

1,853,081 1,461,936 


See Total Registrations te Date, 1936- 
1935, pages 24 and 25, this issue. 
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| January 


Chevrolet Sets All-Time July 
As Sales Hit 111,900 Mark 


cept February established a new 
high peak in sales. 
To keep pace with the demand 


which such volume reflects, Chev- | 
rolet’s 10 assembly plants in the| 


United States built 125,391 units, 
the second highest July produc- 
tion in the history of the com- 
pany. This is only 3,059 units 
lower than the all-time single 
month’s production record, set in 
June. World production in July 
included 9,056 units shipped over- 
seas for assembly, and 2,476 units 
built in Canada, making a grand 
total of 136,933 for the month. 


Chevrolet’s production of 1936 | 


models by months since last 


| October follows: 
| October 


69,028 
November 
December 115,484 
104,193 

97,093 


127,598 


February 


143,315 | 


136,319 
144,023 


....1,182,865 


Connolly Named 


DETROIT. Daniel J. Connolly, 
formerly with Chandler Automobile 
Co., Cleveland, O., and recently with 
Hupp as general superintendent of 
painting, has joined the Sherwin- 
Williams Co. as technical supervisor 
in Detroit. 


Seeks Counsel of 


Trade Assn. Heads 
At Detroit Parley 


Improved Attitude 
Toward Dealers and 
Mfgs. Expected 





108,876 | 
| the single exception of July, 1928, 


By LOU FOLEY 


DETROIT.—Following close on 
the heels of the suggestion, made 
at the Montreal convention of the 
Automotive Trade Assn. Managers 
last week, that the National 
Automobile Dealers’ Assn. head- 
quarters be moved to Detroit, 
representatives of the association 
managers and the NADA execu- 
tive committee will hold three 
meetings here next week which 
are expected to bring about a 
marked change in the attitude of 
the NADA toward its future 
operations. 

The NADA executive committee 
will meet here Monday in the 
Hotel Statler. The trade associa- 
tion managers will hold their 
meeting in the Statler Tuesday 
and on Wednesday both groups 
will meet together in the Statler 


'to correlate their findings. 


That the NADA will in the 
future be guided in matters of 
policy by local and state associa- 
tion ideas was revealed to the 
association managers at Montreal 


| by E. M. Benson, general manager 


of the NADA. Benson declared 
that the local associations would 
be used as fact-finding agencies 
on such matters as labor ques- 
tions, trade legislation and similar 
subjects. 

It is understood NADA intends 
going even further in this direc- 
tion and that a committee of six 
local trade association managers 
will be named to gather and 
crystalize the sentiment of local 


(Continued on Page 21, Col. 1) 


AMA July Sales 
Show 33 per cent 


Gain Over 1935 


NEW YORK.—More motor ve- 
hicles were shipped from the fac- 
tories of Automobile Manufac- 
turers Assn. members last month 
than in any previous July with 


the preliminary factory sales re- 
port released by the association 
discloses. Ford is not included in 
this count. It was over 100,000. 

Factory sales of association 
members for July were estimated 
at 339,755 cars and trucks—an in- 
crease of 33 per cent over the 
same month last year and a de- 
crease of 7 per cent under June 
this year. 

On the basis of this estimate, 
factory sales for association mem- 
bers during the first seven months 
of-this year amounted to 2,301,- 
480 units-—-an increase of 509,830 
units or 28 per cent over the 
same period last year. Only twice, 





(Continued on Page 3, Col. 2 
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Latest Trailer Gadgets Draw Fans to 2 Conventions: 


Makers Supply Luxuries 


To Satisfy Feminine Desires 


The latest models of camp trailer manufacturers, together 


with 


the offerings of makers who supply the trailer builders with equip- 


ment and accessories of all types, 


sent Jack Weed, its staff represe 


are described on this page. ADN 
ntative, to the convention of the 


Automobile Tourists’ Assn., at Manistee, Mich., Aug. 1-10, and as 
an advance guard to the Tin Can Tourists’ conclave at Sandusky, 


O., which will be held next week. 
seen and heard at these two 
stories on this page.—EDITOR’S 


meetings 
NOTE. 


A description of what was to be 
is contained in the two 


By JACK WEED 


MANISTEE, Mich.—It is easy | 
to understand why the newest | 
branch of the automotive industry 
is enjoying an unprecedented year 
of prosperity when one sees the 
crowds of interested people 
swarming into each of the house 
trailers on exhibit at Orchard) 
Beach Park during the convention | 
of the Automobile Tourists Assn. 
which opened Aug. 1. 

Fourteen manufacturers of “rol- 
ling homes and covered wagons” 
as well as seven manufacturers of 
parts and accessories had their | 
exhibits ready for’ inspection 
when the convention opened with 
many additional exhibits coming 
in during the following two days. 
In all 28 manufacturers had re- | 
served space for the show and | 
were displaying from one to four 
models in each exhibit. 

Among the trailer manufactur- | 
ers exhibiting were: Covered | 
Wagon Co., Roycroft Coach Co., | 





Kozy Coach Co., Tally-Ho — 
Co., Split Coach Motor Corp., Al- 
ma Trailer Co., Hollywood Trailer 
Co., Schelm Bros., Kabin Koach | 
Co., Trotwood, Inc., Land Cruiser 
Co. 
Many Makers Exhibit 

Royal Coach Co., Schult Trailer 
Co., Pioneer Coach Trailer Co., 
Allen Products Co., Silver Dome, 
Inc., T. & H. Engineering Co., 
Auto Cruiser of America, Ander- | 
son Coach Co., Sparton Trailer 
Co., Palace Travel Coach Corp., 
Kar-A-Van Trailers, Nomad-De- 
Bore Co., General Trailer Co., 
Travel-Ome, Vagabond Trailers, 
Modern Woodwork Co., S. Swan- 
son Co. 


Among the equipment makers 
were: Saginaw Stampings and/| 
Tool Co., caster jacks and third | 
wheels; Foreman Axle Co., axles, 
wheels and brakes; Bendix Prod- 
ucts Corp., power brakes; Vacuum 
Power Equipment Co., brakes; 
Crissman Co., industrial equip- 
ment, caster jacks, third wheels; 
Rim and Wheel Service Co., rims, 
wheels, brakes drums, brake lin- 
ing; J. G. Goss Co., camp equip- 
ment. 

The accepted leaders were all 
there, including a four-model ex- 
hibit of Covered Wagons. Others 
who had large exhibits and who 
were on the job with their show- 
ings were A. W. Schields with a 
tent show from Silver Dome, W. 
H. Redman with four models 
from Alma Trailer, R. E. Merrill 
with three models from Kabin 
Koach, B. R. Scheff with three 
jobs from Palace Travel Coach, 
George Bell with three jobs from 
Roycroft Coach, J. J. Mohler, 
sales manager, with his exhibit of 
trailers by Schlem Brothers, of 
Peoria, Ill, Messrs. Jacobs and 
Francis with their General Coach, 
J. R. Hill with his Champion and 
Swan Swanson with a distinct 
novelty in the shape of a log 
cabin on wheels called the Cedar 
Side Coach. 


Parts Men on Hand 


Among the parts and accessory 
manufacturers exhibiting were 
Bendix Products Corp., Saginaw 
Stamping and Tool Co., W. D. 
Foreman Co., J. G. Goss Co., 
Crissman Co., Rim and Wheel 
Service Co. and the Vacuum 
Power Equipment Co. 


The ATA which sponsors the 
convention and the show is an 


| 
(Continued on Page 24 Col. 1) | 


| mately 
| trailers on display Monday morn- 


SANDUSKY, O.—If there is an 
automobile dealer within driving 


| distance of Sandusky who for a 


minute doubts the keen buying 
interest that is being displayed 
toward the house trailer industry, 


ing itself as the manufacturers 
increase the size of their factories. 
Craig Nelson, sales manager for 
the Quaker Trailer Co. of Devon, 
|Pa., for instance, states his com- 
| pany has had more business than 
it can take care of every month 


|of their first year’s experience in| 


|the house trailer business, with- 
;out a dealer representing it any- 
| where. He says the company is 
now two months behind on the 
orders on the books in spite of 
the fact that 


grown from a little plant with a 
total capitalization of $7,500 just 
one short year ago to a paid in 
capital of $100,000. 


Nelson knows this unpreceden- 
ted condition cannot possibly last 





it has more than | 
tripled the size of its factory and | 


GRAND RAPIDS, Mich.—Capi- 
talizing upon its experience as 
body manufacturers over 


Body Corp. announces the branch- 
ing out of activities into the field 
lof towing trailer production. 


The Hayes announcement 
makes known that production is 
already under way, with initial 
deliveries scheduled for Sept.. 1. 
It is stated that territories are 
being assigned and aggressive 
| merchandising efforts in the 
|making, due to the conviction of 





more | 
|than a quarter century, the Hayes | 


Hayes Body Co., Introduces 
| New Type Steel Camp Trailer} 


| same as obtain in units of wood § 
| construction. y 
For the present, the trailers } 
will be built at the main Hayes J 
plant in Grand Rapids, but the ¥ 
company is prepared to reopen @ 
the factory at Ionia, Mich., as @ 
soon as the production rate war- § 
rants expanded operations on | 
this scale. The distributor-dealer | 
| setup is expected to be substan- 9 
tially the same as now obtains 
for automobiles and similar pro- 7 
| ducts, the territories being alloted 
| accordingly. 


ANOTHER NEW ENTRY into the trailer field is Hayes Body Co. Production is already under way and deliveries will begin Sept. 1. 


| Featured in this trailer, which is priced from $395 up, are a steel body frame, chassis and lower portion of the sides, with all joints elec- 


trically welded. For the present, the trailers will be built in the Grand Rapids, Mich., plant, but, as soon as production warrants, the 


| company intends to reopen the Ionia, Mich., plant. 


Hayes Motor-Home. 


he should get in his car and spend 
a day at the Tin Can Tourists 
trailer show this coming week. 
According to the officials in 
charge, there will be approxi- 
30 different makes of 
be 


ing when the exhibit will in 


full swing until Aug. 17. 


As this story is written, the 


|camping grounds, where members 
|}of the TCT unhitch their mobile 


homes for the week of the con- 
vention, already has assumed city- 
like proportions. There are streets 
of house trailers of all makes from 
practically every state in the 
union. 

Attend Both Shows 

The show spaces in the lot pro- 
vided for the manufacturers to 
exhibit their newest creations also 
is beginning to fill up, there being 
eight manufacturers already on 
the ground with part or all of 
their showing. A surprise is the 
appearance on the lot of Pierce- 
Arrows new Travelodge shown 
for the first time anywhere. Ex- 
hibits are arriving continually 
and it is expected that the ma- 
jority of those that exhibited at 
Manistee will be here Saturday 
and Sunday. 

Here, as at Manistee, 
the manufacturers who 
hibiting feel certain the automo- 
bile dealer will be the ultimate 
outlet for these mobile homes. 
Many, however, feel it will take 


most of 
are ex- 


a couple years of the type of buy- | 
ing by the public that this indus- | 


try has had this year to awake 


the average dealer to the oppor- | 


tunity he has let pass him by. 


In the meantime, the specialty | 
dealers, most of whom are former | 


car dealers, will have enjoyed the 
profits of cream business from a 
clamoring public. 
facturer tells the same story of 


having more orders on hand than | 
they can fill and having buyers | 


wait for two and three months 
for delivery in many cases. 


Right now there is no trade-in | 


problem. When a trade-in is in- 
volved, the dealer takes it at less 
than he knows he can resell for, 
as he feels that with little sales 
effort on his part he can sell more 
clean deals than he can get quick 
delivery from the factory. 


This condition is rapidly adjust- 


|plies that 


Every manu- | 


and his company now is begin- 
ning to consider building up a 
dealer body. 

Here, too, at Sandusky, the 
chief worry of the manufacturers 
is the source of supply of many 
items of equipment which 
are not available to them, 
run 
fixtures to the proper 


sup- 


slectrical 


insulation and board for interior | 


trim. Weight, compactness, at- 


tractiveness and durability are re- | 
quired of every integral part of | 


the interior 


The Tin Can Tourist Assn., 
which is putting on this show in 
conjunction with 
Board of Commerce, claims a 
total membership of over 98,000 
members enrolled since it first 
started in 1920. The organization 
is unique in that it only charges 
for an initial initiation and has 
no dues. A member is a member 
for life. To enroll he 
living on the camp grounds where 
they are having one of their semi- 
annual meetings. It is estimated 


trim. 


that fully half of the people en- | 


camped here live from six months 


(Continued on Page 24 Col. 3) 
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MAIN VALVE € 
SHIFT ASSEMBLY 
(BUILT INTO CovER) 


Evans Products Co., Detroit. This 





now | 


the gamut from| 


the Sandusky | 


must be} 


; i A studio couch that makes up into a full length double bed, enclosed heating stove, 
| porcelux refrigerator, mahogany finished interior, work bench and closet and storage space are a few of the interior features of the new 


© 


|the manufacturer that the mar-| 


ket has large possibilities. Out- 
put will be on a volume basis. 
Deviations from the usual 
practice will mark the 
| trailer design, which provides 
“safety steel’ for the chassis, 
body frame and lower portion of 
the sides, with all joints and 
cross connections electically wel- 
| ded. 
Particular 
given by the 
|} to the element of 
fort in all kinds 


attention will be 
Hayes Body Corp. 
interior com- 
of weather 


|through such features as heating | 


and air conditioning units 
the latest approved type of auto- 
| mobile body insulation. 

The trailers, it is disclosed, are 
characterized by a number of 
new ideas in interior appoint- 
ments, conveniences and arrange- 
ment, requiring the talent of 
highly skilled cabinet makers. 

Three body sizes will make up 
the Hayes line, which is to re- 
tail at $395 and upward, f. o. b. 
factory. Weight and manufac- 





turing costs of the new trailers 
are understood to be about the 


POWER CYLINDER 


LINE DRAWING of the Evans Auto-Shift, a new development of | 
unit is operated by a vacuum sus- | 


| pended cylinder, indicated above. The shifting is done by means of a 
| selector lever on an arm attached to the steering column, under the 
wheel. All control mechanism is built as a unit in the transmission 


cover. 


Hayes | 


and | 


‘Evans Develops 
|New Gear Shift 


Run by Vacuum 


(Continued from Page 1) 

ated by a vacuum-suspended cyl- 
inder in which vacuum is main- 
tained at all times. It differs ma- 
terially from other units of this 
type in a number of ways. First, 
company engineers declare that 
by means of an exclusive develop- 
| ment clashing noises of gears are 
entirely eliminated when pre-se- 
lecting or shifting; second, it is 
positively “fool-proof”; third, the 
number of parts in the entire unit 
is reduced by more than 50 per 
cent when compared with other 
types of power shifting construc- 
tion now on the market; fourth, 
it is simplified, since all control 
mechanism is built as a unit in 
the transmission cover which may 
readily be attached to a conven- 
tional transmission. 

The main control of the Auto- 
| Shift is from the selector lever 
| through three small tubes car- 
| ried inside the steering column. 
These tubes go direct to the main 
valves, which in turn operate the 
power cylinder. 

The shift may be made either 
in the conventional manner by 
depressing the clutch first °r~ 
| moving the selector lever, c 
| setting the selector lever to the 
desired position and then depres- 
| sing the clutch. 
| Evans said that production will 
| get under way immediately at the 
| company’s Detroit plant. 


Truck-Liquor Law 

WASHINGTON.—The ~ 
forcement Act of 1936, w 
with transportation of I 
truck, is now in effect. 

The law, amended in the last ses- 
sion of congress, permits C.O.D. 
liquor shipments but states that any 

| common carrier delivering liquor in- 
| to a state where its sale is pro- 
| hibited, who collects in whole or in 
part the purchase price or in any 
| way acts as the agent o° the buyer 
or seller, “saving only in the actual 
transportation and delivery of the 
same,” shall be fined a maximun. -xf 
$5,000, or imprisoned not more tha 

ene year, or both. 
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Federal Motor Taxes Gain $15, 611,949 Over 35 


Gasoline Levy Comprises 


51.6% of Half Year Total 


WASHINGTON. — Nine federal 
taxes imposed upon automotive 
products cost 
ditional $13,611,949 during the first 
six months of 1936, according to 
authentic figures just released 
here and based upon government 
statistics. 
this 
compared to $140889012 in 1935 
a gain of 9.7 per cent. Monthly 
collections in 1936 have exceeded 
those of 1935 in every instance ex- 
cept one. 

The duplicating federal sales 
tax on gasoline was the most 
costly levy to motorist taxpayers 


TYPE OF TAX 
Automobile trucks x 
Automobiles and motor cycles.... 
Automobile parts and accessories. . 
Automobile tires 
Inner tubes 
Lubricatinz oils 
Gasoline 
Transportation of oils by pipe line 
Crude petro!eum processed, etc.... 


TOTALS 


motorists an ad-| 


First half collections | 
year totaled $154,500 961 as | 


comprising 51.6 per cent of total 
collections, 
In fact, the gasoline sales tax cost 
$4 856.560 more than in the first 
half of 1935, and this increase ac- 
counts for over one-third of the 
gain in total federal automotive 
tax collections. 

Substantial increases were also 
noted in the total cost of the 
taxes on automobiles, trucks, 
tires and inner tubes. Only two 
of the nine items showed declines. 
A detailed table giving collections 
for both years by types of taxes 
follows: 


First Six Months of 
1936 1935 Change 


4,158,370 $ 3,832,358 L 8.5 
30,811,744 24,873,343 423.8 
3,610,837 3,519,658 1 2.6 
14,392,732 10,621,061 135.5 
2,875,565 2,541,698 
13,371,540 15,087,628 
79,818,215 74,961,655 
5,040,225 4,502,517 
421,733 949,094 


“$140, 889,012 





Per Cont 


ee D4 600,961 





Tivo Mo ore Grim ps 


Oppose 


Diversion ot Gas Taxes 


NEW YORK.— The growth of 
public sentiment against diver- 
sion of highway funds to general 
uses is seen 
passed by two more organizations, 
one in the south and one in the 
west, according to the American 


Petroleum Industries Committee. | 


‘Chain Store Law 


eaus of the western part of the| 
United States, meeting at Walla 


Representatives of farm  bur- 


recently adopted 
In addition to 


Walla, Wash., 
two resolutions. 


publicly condemning diversion of | 
gasoline tax revenues to purposes 


other than the construction and 
maintenance of highways, this 
conference went on record in op- 
position to legislation designed 
to “restrict, contrary to public in- 


terest, the fullest use of our high- | 


ways.” 

“The right of an _ individual, 
whether farmer or merchant, to 
own and operate a commercial 
vehicle as an accessory in his 
business must not be abridged,” 
read the resolution. Establish- 
ment of “ports-of-entry and other 
counterparts of border impedi- 
ments among nations” was de- 
nounced. 

The second organization, the 
West Texas Chamber of Com- 
merce, meeting in convention at 
Amarillo, Tex., adopted a resolu- 
tion opposing increases in gaso- 
line taxes and further diversion 
of highway revenue to general 
purposes, 

Passage of these two resolu- 
tions closely followed those 
passed by the Ohio State Auto- 
mobile Assn. and the Tennessee 
Road Builders Assn. The resolu- 
tion passed by the former de- 


in the resolutions | 
| the 


m-nded immediate repeal of the 
federal gasoline tax and reduc- 
tion of the state gasoline tax 
through highway planning and 
building of low-cost roads. 
Tennessee asked for the elimi- 
nation of all diversion. 


Is to be Tested 


MADISON, “Wis. Suit to test 
the legality of the state chain 
store license law to determine its 
applicability to gasoline filling 
stations and bulk storage plants 
has been filed in circuit court 
here by the Cities Service Oil Co. 
and the Shell Petroleum Corp. 

Judge A. C. Hoppmann granted 
the companies a temporary in- 
junction restraining the state tax 
commission and Atty. Gen. James 
E. Finnegan from enforcing the 
license law against these com- 
panies until the suits brought by 
the companies have been brought 
to a conclusion. 


AMA July Sales 


(Continued from Page 1) 





in 1928 and 1929 has this figure 
for the seven months period been 
exceeded. 

The Association’s report, which 
covers the operations of all major 
car producers but Ford is sum- 
marized below: 

July 1936 
June 1936 
July 1935 
7 months 1936 
7 months 1935 


the figures disclosed. | 


are, left to right, J. 


DETROIT.—The motor car in- 
dustry, particularly that part 
centered around Detroit, was 
given its first peep at what can 
be expected in special jobs in 
coach work at the Olympia Show 
in London in October, when the 
motor cavalcade of the Junior Car 
Club of England invaded Detroit 
last Sunday. The outstanding car 
was a 30 horse-power Rolls-Royce, 
fitted with a special Park-Ward 
body, convertible from a touring 
sedan into a town car by just a 
simple twist of the wrist. 


From the moment the car was 
parked until it was started on its 
return trip, engineers, body 
builders and executives of the 
major automobile companies not 
only checked the Park-Ward 
Rolls-Royce combination for di- 
mensions but kept W. M. Park, 
director of the Park-Ward & Co.. 
Ltd., coach builders, who brought 
the car over here, busy as a one- 
armed paper hanger, opening and 
closing the sliding roof over the 
front compartment, showing the 
simplicity of operation and dem- 
onstrating that the car can be 
converted into a “sunshine” car 
in less than 30 seconds by the 
watch. 


Park explains that, owing to 
the even temperature of England 
car owners are as much interested 
in sunshine as are the American 
youths who wear little or nothing 
in order to get a coat of tan. The 
arrangement which Park has de- 
vised gives the car owner all 
there is in the way of sunshine 


|and exposure. Driving along the 
|} road, he says, 


the driver may 
spot a bit of atmosphere as yet 





untouched by fog. He reaches 





TOWN CAR AND SUNSHINE CAR, ALL IN ONE. Just slide 


Pa:k-Ward custom built body on 


a Rolls-Royce 1937 30 h.p. chassis, 


English motor enthusiasts who are touring the United States. 


back the panel, which telescopes over the rear compartm 
which will be displayed at the Olympia Show in England, shown in Detroit this week 


By E. M. 





CELEBRATING THE 200,000th Oldsmobile, produced this week, 
J. Carter, manager of manufacturing; 
McC.¢n, president, and D. E. Ralston, general sales manager. 
output set an all-time high for any one model, and already is 58 per 
cent greater than the entire 1935 output. 


Cc. L. 
This 


Rolls-Royce Convertible 
Features Sliding Roof 


LUBECK 


forward to a small turn switch 
and instantly the entire roof over- 
head is released from a catch 
on top of the windshield and 
slides back under the roof of the 
after compartment into a space 
located between the steel top and 
the head lining of the rear com- 


| partment. 


As soon as the sliding roof has 
seated itself in rubber grooves 
along the sides, a small panel, 
which conceals the front end of 
the box into which the sliding 
roof has disappeared, drops into 
place and automatically closes the 
space against wind or rain. When 
reversing the operation, that is 
when it is necessary to have the 
roof panel brought out to cover 
the driver’s compartment, the 
same twist of the handle opens 
the concealing drop panel and the 
roof comes out and takes its po- 
sition, again converting the car 
into a sedan. 


There are no rattles, Park 
claims. He says the worry of con- 
vertible car builders are totally 
eliminated. The Park-Ward Co. 
actually sells the body with a 
guarantee that it will not rattle. 
Park says the use of liberal quan- 
tities of rubber for cushioning 
and holding the panel secure per- 
mits him to offer this unqualified 
guarantee. The complete car lists 
at $9,200 in United States money. 
The job is known in England as 
a De Ville model, which would 
correspond to the American town 
car type. 

An additional feature is the 
adoption of a rear signaling de- 
vice located on either side of the 
front of the body. When the 
driver desires to make a turn he 





Winslow Buys 
Old Rolls-Royce, 


Brewster Assets 


NEW YORK.—Dallas E. Wins- 
low, head of the Pierce-Arrow 
Sales Co. of New York, has pur- 
chased all assets except the 
Springfield factory and cash on 
hand of the Springfield Manufac- 
turing Corp. The Springfield Mfg 
Co. is successor to the old Rolls- 
Royce Co. of America, which 
went into bankruptcy. 


Winslow announces that, with 
the acquisition also of the busi- 
ness of Brewster & Co., builders 
of custom automobile bodies; he 
will continue the operations of 
both enterprises, the manufactur- 
ing and distribution of -Rolls- 
Royce parts and the building of 
special custom-built automobile 
bodies. 


The sale took place before P. B. 
Olney jr., referee in bankruptcy 
who has presided over hearings in 
connection with the 77-B reor- 
ganization of the company, which 
failed to materialize. On June 23, 
last, the liquidation of the com- 
pany’s assets was ordered by the 
court. The amount involved in the 
deal was reported as $200,000. 

Winslow has interested himself 
in a score of similar deals, includ- 
ing Copeland refrigerators and 
Franklin automobiles, it is under- 
stood. As a bankrupt, the Spring- 
field Mfg. Co. is unique in that it 
had no current liabilities, al- 
though it had a bonded indebted- 
néss. 


presses a button for right or left 
This actuates an arm which 
jumps into a horizontal position 
on whichever side is indicated. 
Tt is about a foot long and shaped 
like a small pennant. In the body 
of the pennant is a small lamp 
which throws a red glow, easily 
seen by the driver of the car fol- 
lowing. The arm and the light 
stay in position for approxi- 
mately 60 seconds, after which 
they drop back into a recess in 
the side of the body. By holding 
a finger on the button, however. 
the signal may be kept in place 
until well after making the turn 


The Park-Ward Co., is exclu- 
sive body builders for the Rolls- 
Royce company and also does 
coach work for other manufac 
turers among them Bentley and 
Daimler. From the continent are 
imported the chassis of such 
makers as Isotta Fraschini, Benz 
Mercedes and Delaunay-Belleville. 


According to Park, British open 
cars or phatetons* have, like in 
the states, given way to the closed 
models. Last year’s production of 
open cars throughout the entire 
list of 46 British manufacturers 
dropped to less than 5 per cent 
This corresponds to the American 
percentage. 

American engineers also were 
intcrested in the fact that every 
car in the entourage of 34 British 
automobiles had pre-selective gear 
shifts. 


ent, and you have an open job. The car is a 


during a visit of 
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Ford V-8 Sales Exceed 


DEARBORN, Mich.—For the 
fourth consecutive month, do- 
mestic sales of Ford V-8 cars and 
trucks totaled more than 100,000 
units, it was reported, Friday, at 
the home offices of the Ford Mo- 
tor Co. This continuation of high- 
volume sales into mid-season rep- 
resents a surprising reversal of 
the trend in former years. 

The demand for Ford V-8 units 
has been so well maintained into 
the late summer, it was explained, 
as to make necessary the aband- 
onment of plans for a general 
vacation shut down of the Rouge 
plant during the current week. 
The plant will be partially closed 
during next week, it was said. 
Production of current models will 
be continued when the plant re- 
sumes full operations on Aug. 17. 

The unusual volume of July 
business can be partly attributed 
to the recent announcement of 
new Ford V-8 passenger car in- 
teriors and the addition of de 
luxe equipment for Ford V-8 
trucks, it was said. 

Ford production in July in the 
United States and Canada to- 
taled 115,137 units. 


Olds Sets New 
High Mark for 
July Deliveries 


LANSING, Mich.—Setting up a 
new all-time high for retail sales 
in July, Oldsmobile dealers last 
month delivered 18122 cars. ac- 
cording to D. E. Ralston, Olds- 
mobile general sales manager. 
This is an increase of better than 
28 per cent over the previous 
record made in July of last year. 


Sales for the last 10 days of 
July were 6,622, an increase of 
24.6 per cent over the same period 
in 1935. Retail sales for the first 
seven months of 1936 totaled 128- 
961, an increase of 28.5 per cent 
over the same period of least year, 
Ralston said. 


Electric Auto-Lite Co. 


Doubles Bumper Output 


TOLEDO. — Buckeye Bumpers, 
Inc., the Springfield, O., division 
of Electric Auto-Lite Co., will 
double its 1936 output of bumpers 
and will start production of hub 
caps and spring covers. 


A daily output of 5,000 bumpers 
is scheduled for 1937 and produc; 
tion on the new orders will start 
Aug. 15. About 300 workers will 
be added to make the hub caps 
and spring covers. The company 
wil] expend $100,000 on new equip- 
ment to make the new parts. 

Electric Auto-Lite Co. now 
makes more than 100 parts and 
accessories for autos. It recently 
announced the opening of a new 
plant at Fostoria, O., to make 
spark plugs, which also is a new 


line. 


Swedish Plant Expands 


WASHINGTON. — Increasing de- 
mand for its motors has caused the 
Penta Works of Sweden to expand 
and modernize its plant at Gothen- 
burg, according to a report to the 
Commerce Department from Basil 
D. Dahl, U. S. Trade Commissioner 
at Stockholm. 

The Penta Co., it is pointed out, 
manufactures the motors for the 
Volvo automobiles, trucks and buses 
and also produces the Penta out- 
board motor. 


Monarch Tool Moves 


MILWAUKEE. — The Monarch 
Tool & Die Works has moved into 
its new $50,000 plant here, contain- 
ing approximately 7,000 square feet 
of floor space with the latest tool 
shop design. Monarch’s increasing 
business is deseribed as being trace- 
able to demands of the automobile, 
construction equipment and _ssteel 
products industries. 


Pontiac ies. 
Reach 16,564; 
Six-Year High 


DETROIT.—July retail deliver- 
ies of Pontiac cars in the United 
States held well above the mid- 
summer figures of former years 
and have not been exceeded since 
July, 1929, according to sales 
executives. 

July deliveries were 16,564 cars 
compared with 13,289 cars for 
July, 1935, and 9,302 for 1934. 

Although deliveries have fallen 
below the high months of the 
spring and June they have con- 
tinued at the same record-break- 
ing rate compared. with former 
years in spite of the hottest July 
on record. 

A similar holding up in Pontiac 
sales through the remainder of 
the summer is predicted, with a 
car shortage believed to be in 
sight within the next 90 days. 

At the end of July 112,076 cur- 
rent model new Pontiacs had 
been delivered since Jan. 1, com- 
pared with 95,694 of the 1935 
models at the same time a year 
ago. In spite of the fact that 1936 
models had the advantage of two 
full months’ start over the 1935 
cars, due to earlier announce- 
ments and had spent the force of 
initial orders by the time January 
came, sales this year show a very 
substantial gain. 

Complete deliveries of cars by 
yearly models give 1936 a still 
greater edge over last year with a 
total of 141,964 of the current 
Pontiacs against 95,716 of the 
1935 cars at the end of July. 

A survey of Pontiac dealers all 
over the country shows less than 
a 30-day stock of used cars on 
hand. Used car sales in July were 
31,235 compared with 35,219 in 
June and 24,039 in July, 1935. For 
the year to date Pontiac dealers 
have sold 207,335 used cars com- 
pared with 138,745 used cars dur- 
ing the first seven months last 
year. 


chee ie N amed 
To Head Opel Wks 


FLINT.—Edwin R. Palmer, a 
former president of the Industrial 
Mutual Assn., has been appointed 


general manager of the Opel 
works of the General Motors 
Corp. in Russelsheim, Germany. 
Palmer came to Flint from 
Cleveland as a general account- 
ant of the Chevrolet in 1919. The 
following year he became assist- 
ant comptroller.and in 1920 he 
was appointed comptroller. In 
1926 Palmer moved from the ac- 
counting department of Chevrolet 
to the sales department as assist- 
ant sales manager of the Flint 
zone and the next year he re- 
turned to Cleveland as_ sales 
manager of the Cleveland zone. 


Palmer has already assumed 
his duties as general manager of 
the Opel plant, succeeding R. K. 
Evans. 


Must ‘a, Reflectors 


BROOKLYN.—Effective next Oct. 
1, all motor vehicles using New York 
highways must be equipped with a 
“class A” red reflector, attached in 
addition to the tail light, to the rear 
of the automobile. That the new 
ruling will aid safety is the belief 
of D. H. Engelson, president of the 
Federal Stamping & Engineering 
Co., of this city. Says Engelson: 
“Statistics show that one in every 
20 vehicle accidents at night proves 
fatal. The daytime is only one in 
45. The new reflectors will do away 
with obscure, nearly invisible tail 
lights.” 





Best in 7 Years 


FLINT.—Unusual expansion in 
the market for medium and up- 
per-medium priced automobiles 
was cited this week by W. F. 
Hufstader, general sales man- 
ager of Buick, as confirmation of 
the upward trend in buying ha- 
bits and an indication of the pur- 
chasing power of the nation. 


Sales of Buick cars are running 
in unusually heavy volume dur- 
ing the summer months, Huf- 
stader said, deliveries during July 
having been the largest experi- 
enced by the company during 
this month in seven years. Dur- 
ing the month, a total of 14,724 
new cars were delivered at retail 
to customers in the United States 
as compared with 16,354 in June 
and 6,002 in July a year ago. This 
was a decline of approximately 
10 per cent from June, less than 
the average drop for this season, 
and a gain of 145 per cent over 
July, 1935. 


New Nine-Year 
High Assured 
For Cadillac 


DETROIT.—A new nine-year 
high for July shipments of Cad- 
illac and LaSalle cars is assured 
by field reports, according to Don 
E. Ahrens, general sales managar 


“With only a few scattered 
reports still to be received. the 
figures show that July sales have 
run at least 33 per cent above 
those recorded in July of a year 
ago,” said Ahrens. “Neither our 
July sales total nor our sales for 
the first seven months of this 
year has been reached since 1929 
All of our lines, including the 
Cadillac, LaSalle and Cadillac- 
Fleetwood cars, contributed to- 
ward the rise in sales volume. 


“Another highly satisfactory 
development has been the sus- 
tained demand for quality used 
cars,” he said. “Despite heavy 
sales of new cars, our dealers 
now have on hand only a 21-day 
stock of used cars. 


The year has brought substan- 
tial increases both in the size 
and in the financial stability of 
the retail organization, Ahrens 
pointed out. 

“The number of our dealers 
and distributors has increased 
14.2 per cent in the last 12 months 
and 44.2 per cent in the last 18 
months,” he said. “They made 
more money in the first six 
months of 1936 than they did in 
all of 1935 which was their most 
profitable year since 1929. Ninety- 
five per cent of all Cadillac-La 
Salle sales are being handled by 
dealers who stand solidly in the 
black.” 


Blames Door Handles 


BOSTON.—“Automobile door han- 
dles are proving to be a frightful 
menace to pedestrians,’ according 
to Registrar of Motor Vehicles 
Frank A. Goodwin, who reported the 
death of 16 persons in highway ac- 
cidents during the week ending Aug. 
1 in Massachusetts. Goodwin also 
said that more bicycle riders are be- 
ing killed or injured than in pre- 
vious years. 

Discussing the door handle ques- 
tion, the registrar said that in four 
recent accidents, “one fatal and an- 
other probably fatal ... the flesh 
of pedestrians was ripped and torn 
by sharp-pointed door handles.” 


July Gas Taxes 


COLUMBIA, S. C.—Gasoline tax 
collections for July totaled $810,791, 
as compared with $715,305 in July, 
1935, according to figures released 
by the South Carolina Tax Commis- 
sion. 








GREENERY AND FOUNTAINS are the setting of the Chrysler 
display at the Great Lakes Exposition. All lines manufactured by the 
company are shown. 


SAFETY ON THE ROAD, due to a low center of gravity, is 
dramatized at the Studebaker Great Lakes Exposition. At the right 
is seen a car tipped at an angle. Historic vehicles of the pre-gasoline 
age and a truck display complete the showing. 


THE PAST, PRESENT AND FUTURE of highway transportation 
features the White exhibit at the Great Lakes Exposition. Front, 
center, is shown the first White steamer, loaned by the Smithsonian 
Institute. To the rear is shown the Dream Coach, an air-conditioned 
bus, prophesying wha: highway transportation will be like a few 
years hence. 


TIMKEN GOES MODERNISTIC in the striking display of its 
products at the Great Lakes Exposition. 
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Dealers Expect Shortage of New Cars in Fall 


Cleveland Exposition Displays 


A COMPLETE LINE of all its products is shown by General 
Motors at the Great Lakes Exposition. 
is the Winton diesel, shown here in the center. 


out the exhibition. 


IN ADDITION to a complete showing of Ford products, the com- 
pany’s Great Lakes exhibition includes, in another section, a Ford 
V-8 floating through the clouds, with the girl driver answering 
questions from the audience. In another section, part of the Ford 
Trade School is shown in operation. 
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A FARM ON RUBBER is Firestone’s contribution to the Great 
Lakes Exposition. A modern farm, complete in every detail, includes 
all kinds of farm implements equipped with Firestone Ground Grip 


tires. 


OMOTIVE PRODUCTS 


UNITEO STATES STEEL 


THE PART STEEL PLAYS in the automotive industry is shown 
by United States Steel in its Great Lakes Exposition display. Some 
of the many automotive products are shown here. 


- 


One of the feature attractions 
Other displays round 


(Inquiring Reporter Finds 


New, Used Car Sales Good 





| ADN’s Inquiring Reporter This Week Asked 


the Following Questions: 


“How are new and used car sales holding? What is the 
per cent change up or down? How are new and used car in- 


ventories ?” 


If the Inquiring Reporter’s query did not get around to 
you, your comment would be appreciated. Please write us 
your views on these questions. 


DETROIT.—Unanimous in their 
opinion that the fall outlook is 
good, dealers in four widely scat- 
tered sections told the Inquiring 
Reporter this week that stocks of 
both new and used cars are low. 
For possibly the first time this 
year, the Inquiring Reporter was 
told by all the 
dealers he ques- 
tioned that used 
car sales are 
good and stocks 
low. 

Many dealers, 
judging from 
the report, ex- 
pect an actual 
shortage of new 
models by early 
fall. Sales are 
running well 
ahead of last 
year, and one 
dealer reports 
hs new car turnover double last 
year. 

Summing up, the Inquiring Re- 
porter found that the dealers in- 
terviewed are looking forward to 
a prosperous season and from all 
indications the 1936 model year 
which begins this fall, should he 
a record breaker. 


This weeks’ replies follow: 


George S. Daniels, vice-presi- 
dent, Daniels-Wells, Pontiac, Oak- 
land, Calif.: “New and used car 
sales are excellent. We had the 
best July we’ve ever enjoyed, and 
August has started off better than 
January, February, March or 
April. We can hardly’ expect 
August to top the two peak 
months, June and July, but even 
that may happen. At any rate 
August will be one of the three 
best months of the year and the 
drop-off from the peak month of 
the year will be by such a small 
percentage that it will hardly be 
noticeable. Used car business is 
splendid. There is a very good 
class of buyer in the market. Thr 
only fly in the ointment is a ten- 





Survey Shows 
Farm Dollar 


Has Doubled 


NEW YORK.—The farm dollar 
today will go twice as far in the 
purchase of automobile tires as it 
did three years ago. 


This fact was established in re- 
cent research by the United 
States Rubber Co. Statisticians 
took the 1933 price of the most 
popular size U. S. Royals, 4.75x19, 
and the 1933 unit prices of vari- 
ous farm commodities, and de- 
termined the quantity of com- 
modities needed to buy the tire in 
that year. Then they took similar 
prices for 1936 and made similar 
calculations. A comparison of the 
1936 and 1933 figures revealed how 
the cost of the tire had decreased 
in terms of farm commodities. 


Expressed in terms of wheat, 
19.4 bushels were required to buy 
the tire in 1933. Today only 9.4 
bushels are needed. Three years 
ago, the farmer had to part with 
the equivalent of 33.2 bushels of 
corn. Today 14.3 bushels will 
close the deal. Similarly, 115 
pounds of cotton were needed in 
1933. Today only 73.1 pounds are 
required. 


dency to looseness on terms. 
Some dealers seem to be of the 
opinion that anybody who can 
sign his name is a“ good credit 
risk. However, this has not both- 
ered us. We will be short on new 
cars and at present our used car 
stock is the lowest it has been 
any time this year. We turned 
out entire inventory during the 
past 20 days. Both in dollar vol- 
ume and in number of units sold. 
And here is something of interest. 
We have had only three new car 
repossessions in two years. 'l'o 
me, the future of the industry 
looks as bright as it did back in 
1923, when I was just starting 
out on an automotive career.” 


* * od 


Ph‘! Davis, Chrysler and Plym- 
outh, Oakland, Calif.: “Both new 
and used car sales are holding up 
very well. We had a better July 
than we expected, July being 
practically equal to June. August 
has started off with every indica- 
tion of being a better month than 
either June or July. There has 
been a noticeable drop in used 
car sales during the past 10 days, 
however, but we may attribute 
this to the fact that we were go- 
ing at such a fast pace on used 
car sales for several weeks. We 
have a very sizeable inventory ot 
new cars on hand but I fear a 
shortage nevertheless. Our used 
car inventory is slightly below 
what it was in June, the peak 


month, 
* * * 


Mark Seaver, sales manager, 
Bill Wood Motor Co., Ford, Oak- 
land, Calif.: “Sales of both new 
and used cars are holding up very 
well. July was our best month for 
the year, bettering June by ap- 
proximately 10 per cent, and Au- 
gust has started off with a rush 
which indicates that this month 
will be one of the three best 
months of the year. Perhaps beat- 
ing June, although I hardly ex- 
pect it to top July. Used car sales 
have been very good during the 
past two months and there is no 
indication of a fall-off in August. 
In fact, judging from the used 
car activity we have enjoyed so 
far this month, August may be 
our best used car month of the 
year. Our new car inventory is 
about normal, although some 
dealers are experiencing a short- 
ase of certain models because of 
the big sales volume in July. Our 
used car stock is slightly lower 
than at any time this year.” 

+ + * 


B. G. Sykes, Bird-Sykes Co., 
Graham, Chicago: “Our situation 
is that of getting sufficient new 
cars for delivery. That is my ans- 
wer with regard to both sales and 
inventories and I may add that 
we are in fine shape in each par- 
ticular. The same thing applies 
with used cars which have been 
moving well. Our merchandise in 
the used car department is desir- 
able and in demand, so that we 
have no used car problem to wor- 
ry about.” 

* * * 

Jerry Frey, president Frey Mo- 
tor -Co., Ford-Lincoln, Dallas: 
“New car sales are slightly off 
when compared to June and July. 
The biggest summer months in 
history of business in Dallas, but 
30 per ‘cent above same period 
last year. Used car sales still 
good, but considerably below past 
two months. Business in this line 


is about 25 per cent above the 
same period last year. New and 
used car stocks are normal. The 
outlook for the remainder of the 
year is exceptionally good.” 


*- £¢ *# 


W. E. Riding, Franklin Weber 
Motors, Pontiac, Chicago: “New 
car sales with us in July were 
more than 100 per cent ahead of 
last year, and orders in the first 
four days of August were 66 per 
cent of the total for the entire 
month a year ago. Used car sales 
have been well maintained and in- 
ventories are exceptionally low 
for this time of year. Our new car 
stocks are also in excellent shape.” 


* * * 


W. Y. Anthony, president, An- 
thony Buick Co., Atlanta: “Due to 
advance buying we will have nor- 
mal new car stocks for the next 
two months, but may face a short- 
age in October. Used car stocks 
have been reduced since spring 
and are now about normal. Sales 
of both are holding up well.” 


* * *& 


Joel Daves, manager Harry 
Summers Co., Atlanta, Ga., Plym- 
outh: “New car stocks are down 
about 30 per cent with danger of 
a shortage during September and 
October. Used car stocks are nor- 
mal with no change from last 
year. Sales of both continue to be 
satisfactory.” 

. a * 

Henry Shields, sales manager, 
Morriss Buick Co., Dallas: “Sales 
of both new and used care are 
holding up remarkably well, con- 
sidering the past four months 
have been the best in history of 
business here. The increase is 
about 100 per cent over the same 
period a year ago. New car stocks 
are below normal and used cars 


Reo Transfers 
Domestic Sales 


To Sales Corp. 


LANSING.—Reo Motor Car 
Co’s domestic sales activities 
have been transferred to the Reo 

Sales Corp., and 
will be under 
the direction of 
Elijah G. Pox- 
son, president, 
who will now 
have charge of 
both foreign and 
domestic sales. 

Simultaneously 
other personnel 
changes were 
announced, _in- 

E. G., Poxson cluding the 

appointment of 
George E. Smith, vice-president 
and purchasing manager, as as- 
sistant general manager. 


C. A. Triphagen, formerly sales 
manager, has resigned and T. F. 
Cullen has been named advertis- 
ing manager. Charles Boutelle has 
been placed in charge of domestic 
sales under Poxson. 

Smith was one of the founders 
of Reo in 1904 and has been pur- 
chasing manager since it was first 
organized. He has been a director 
of the company for almost 30 
years and was elected vice-presi- 
dent two years ago. 

Poxson was connected with the 
automobile business for several 
years before coming with Reo in 
1924 as manager of the Speed 
Wagon division. Later he .was 
made assistant general sales man- 
ager, then general sales manager 
and, in 1934, he was elected presi- 
dent of the Reo Sales Corp. In 
the latter position he had direct 
supervision of Reo foreign sales. 

The Reo Sales Corp., originally 
was organized as the operating 
company for wholesale branch 
houses and at a later date all 
foreign sales activities were placed 
under the sales corporation, which 
now absorbs the entire sales 
division. 
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the dissemination of NEWS which is timely. 
authentic and of value.-—(ADN 6-10-1933) 


SATURDAY, AUGUST 8, 1936 


Unwise Competition 


high record for the industry, dealers complain that their 
1936 profits are not keeping pace with the increase in vol- 


ume. 


This development dealers attribute to over-allow- 


ances on used cars, discounts on new cars, and other in- 


ducements to 


car buyers. 


They further maintain that 


these inducements to buyers are given in an effort to meet 
the factory demands for volume. 

Let us look at this picture from an unbiased viewpoint. 
In any manufacturing endeavor volume is essential if low 


costs.and low prices are to be maintained. On the other 


hand, low prices are essential if volume is to be main- 


tained. The problem is almost as confusing as the old saw 
about the chicken and the egg. In any case it is quite ob- 


vious that the factory demands for volume are not based 
on viciousness but are predicated upon economic necessity. 
During the past half year or more manufacturers have 
been face to face with the problem of meeting increased 
labor and material costs while maintaining relatively the 
same prices to dealers that obtained previously. Produc- 
tion efficiency has been the only answer. Earnings have 
shown an increase comparable to increase in volume. 

But between the manufacturer and the consumer some- 
thing happens. Here we have an increase in volume with 
dealers claiming that their profits have not kept pace 
Is there any proof that volume would have suffered had 
dealers refused to give away profits in order to make 
sales? Would not these sales have been made anyway if 
dealers had firmly insisted on their right to make a fair 
profit on the service they render to their customers? 

Other lines of business have shown volume increases 
with commensurate increases in profits. Something then 
is definitely wrong with our methods. It may be, as dealers 
claim, that factories can improve the situation by “crack- 
ing down” on the dealer who tries to make his sales de- 
ficiency by bribing buyers to buy with money taken from 
his potential profits. In any case we feel that serious study 
should be given to these problems—not by any one manu- 
facturer—but by the industry as a whole—dealers and 
makers alike—in an effort to find a solution that will end 


once and for all the unwise competition which is burning 


up the dealer’s garden of profit. Such a plan, we hope, will 
develop if the NADA moves headquarters to Detroit. 


Farm Buying Power 


OHN J. McMAHON of the Farm Belt Dailies and the 

Drovers’ Journal came to Detroit this week with the 
heartening news that the farm situation, as the result of 
the drouth, is not so bad as it is painted. He agrees that 
the’ ravages of the dry spell may make it necessary to im- 
port both corn and wheat this winter but he points out 
that only about 6 to 8 per cent of the corn crops actually 
reach the national market under normal conditions, the 
remainder being used for feeding stock and for seed in 
the counties in which it was raised. Thus with increased 
prices for his product normally sold in the open market 
the farmers income will not be seriously hurt, and may 
be helped. From the consumer standpoint, McMahon also 
points out that with the death of AAA, which ended the 
processing taxes, prices could rise sharply at the farms 
without being reflected in increased retail prices. 


oe 


By the Publisher 


RAMBLING Looks now as if 
THOUGHTS July will turn out 

to be the real sur- 
prise sales month of the year 
t brought other surprises, when 
one of the “big three” that had 
‘agged behind, had the best gain 
in point of percentage over last 
year—the weather has been so 
‘uperlative in the Detroit area for 
the past few weeks (in contrast 
to our “warm” spell) that no one 
envied those who had gone on 
vacation—although there are 
plenty on the AWOL list, as any 
man who has to “travel” for busi- 
ness these days will tell you—if 
contacts in an ordinary day’s op- 
gne can average one out of five 
erations he is doing very well— 
some “reps” in this district are 
complaining because production 
has kept up so well that their fac- 
tories have insisted on their stay- 
ing on the job to watch deliveries 
—first time in years they say. 

* * * 


PLANE TRAVEL is getting too 
popular—it is harder to get ac- 
commodations now than it was 
to get hotel rooms in 1929. How- 
ever, Thursday afternoon, with 
the Chicago papers carrying seven- 
column streamers “Giant Plane 
Wrecked — Everyone Aboard 
illed,” I came back on a plane 
only half-filled. Within 36 hours 
it will have been forgotten and 
the planes will again be filled to 
capacity. The man beside me in 
the bus for the airport, Thursday 
afternoon, said he still thought 
it was safer to fly—last year he 
had taken a train which was 
wrecked and he had been riding 
planes constantly ever since with- 
out even a scare. We came back 
at 12,000 feet, which always leaves 
my ears feeling as if I had water 
in them. Fra Brown of “Amer- 
ican Weekly” riding alongside sug- 
gested that I chew gum with long, 
sweeping “chaws” — but evidently 
I lack the technique, my ears still 
feel as they did when we climbed 
out on the old swimming raft. 

mn * * 

WHEREIN LIES any justice in 
this man’s world? Corn and wheat 
fields burned to a yellow crisp in 
some good old southwestern Dem- 
ocratic states, while from the win- 
dow flying over Michigan (where 
the GOP was born) I see miles 
of waving corn fields luxuriantly 
green in the long shadows of a 
setting sun—a short national crop, 
50 per cent they say, will make 
these Michigan farmers (and in 
other states where they have a 
crop) wealthy, while out in the 
states, where they depend on corn 
as their staple for hog food, there 
will be misery. However, from a 
very long association with farm- 
ers, I have come to the conclusion 
that as a class they are the least 
of our worries, particularly now 
when both party platforms con- 
tain positive promises that there 
will be a continuation of the direct 
cash subsidy for “crop control” 
from the government —a policy 
which my good father fought, bled 
and died for at 59. I’m glad that 
this problem, like prohibition, is 
no longer political. Without some 
sort of regulated crop control in 
this country we were rapidly head- 
ing towards the European system 
of “peasant farming” and if you 
don’t know what that would have 
meant to the automobile business, 
ask someone how many peasant- 
farmers in France, Italy and other 
countries own automobiles or 
trucks. The answer is NONE— 
and yet the farmers of this coun- 
try take about 30 per cent of all 
cars we make and a higher per- 
centage of trucks. If you make 
your living from any phase of the 
automobile business and your 
wife complains about the frac- 
tional increase in the price of 
her foodstuffs, explain to her po- 
litely that you are happy to make 
your contribution to keeping the 
American system of farm owners 
living on their own farms in- 
violate.—G. M. S. 
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Rain Maker! 
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column are those of our readers 
with those of the editors. Readers 


are invited to use this space for voicing their opinions or ideas 
Anonymous contributions will not be acce; ted but confidence will 


be observed upon request. 


Tire Discounts 


In the wake of the depression 
days there has grown up an al- 
most universal practice; yes, one 
might say in the light of latest 
developments in the retail field 
a most unethical practice on the 
part of the large fleet owners and 
national corporations of buying 
tires and batteries at “fleet owner 
prices” direct from the manu- 
facturers and extending the pre- 
ferred prices to their officers and 
employes. 

The extent of this practice is 
unbelievable and the “discount 
privilege” accorded the personnel 
throughout the United States in 
all lines of merchandise and 
especially in the tire industry, 
reaches thousands of retail pros- 
pects and destroys all opportunity 
for the independent retail dealer 
to carry on a legitimate business. 


Thousands of independent deal- 
ers throughout the country are 
seriously handicapped because of 
this unethical practice. 


The Greater New York Inde- 
pendent Tire Dealers Assn., in 
conjunction with the National In- 
dependent Tire Dealers Assn., is 
vigorously protesting this practice. 

It is appealing to the tire and 
battery manufacturers and the 
national corporations, many of 
whom sell their service to the in- 
dependent dealers, to discontinue 
this privilege of personnel buying 
and recommending that the offi- 
cers and employes, in making 
their retail purchase, do so 
through the independent retail 
dealer. 

In this connection, the Greater 
New York Independent Tire 
Dealers Assn. is gratified to an- 
nounce that the Metropolitan 
Life Insurance Co., when ap- 
proached regarding this matter, 
immediately agreed to withdraw 
this discount privelege to all 
personnel throughout the country. 

Tire dealers throughout the 
country should appreciate this co- 


operation on the part of so widely 
known a national company. Inde- 
pendents therefore should con- 
sider those concerns who display 
an interest in the profitable opera- 
tion of our business when making 
their personal purchases.—A. § 
Flanagan, president New York 
Independent Tire Dealers Assn. 


Thanks 


I want to thank ADN on behalf 
of our Automotive-Aeronautics 
Trade Division in Washington for 
the copies of the 1935 and 1936 
issues of your Almanac. 

Your courtesy in making these 
publications available to us is 
greatly appreciated. Richard 
Stephenson, district manager 
United States Department of 
Commerce, Detroit. 


AS OTHERS 


SEE IT 


Stop! 

“Stop” signs placed as warn- 
ings where country roads cross 
main highways. are disobeyed by 
more than half of the motorists. 
A “rural safety campaign” bas 
been in progress long enough to 
check 342268 cars on Michigan 
highways. Only 41 per cent came 
to a complete stop where a “stop” 
street was marked. 

This is important information 
in a safety program and its im- 
plications reach beyong its bear- 
ing on rural safety. 

Why did so many of the car 
operators fail to obey? 

Because they knew that there 
was nothing back of the order. 
Because it was a general order 
not based on specific conditions. 
Because each driver preferred to 
judge what was safe rather than 
take orders from a post. 

These are the conditions that 


(Continued on Page 20 Col. 5) 
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adds a New Division to its Business 


with potential sales running into 


MILLIONS OF DOLLARS 


...and 





invites YOU to get 


The FIRST automobile trailer designed by 





YOUR SHARE 











AUTOMOBILE engineers, built by AUTOMOBILE men! 


1936 is witnessing one of those rare business phenomena 
which occur every few years—the birth of a new industry 
which suddenly is soaring toward millions of dollars of sales. 


By the thousands, Americans from every walk of life are buy- 
ing *“Shomes on wheels.”’ Trade authorities estimate that 
200,000 of these touring trailers could have been sold in 1936 
if they were available. 


Pierce-Arrow is entering this great untapped market — add- 
ing this new product to its famous line of automobiles— at 
a psychological moment— 
—at a moment when no manufacturer of national 
prominence has thrown the weight of a great and 
universally respected name behind this new business. 


—at a moment when no one make of trailer has the 
advantage of a big head start. 


—at a moment when the public is ready to buy on 
sight a product which visibly surpasses anything 
heretofore offered. 

—at a moment when YOU, as a dealer, can step into 
this million-dollar business, without previous experi- 
ence, without elaborate showroom expense, without 
costly inventory, without a heavy investment of any 
kind, and rapidly and repeatedly turn your capital 


over and over for substantial and constantly increas- 
ing profits. 


Sounds too good to be true? Yes, it does! But the fact is 


that scores of dealers throughout the United States selling 
trailers made by relatively unknown makers report: ‘Have 
sold one a day for the past month.” **Am three weeks behind 
in deliveries.”” **I put one ten-inch ad in the papers and 
within two days had sold $6000’s worth of trailers.” 


This is what others are doing. Picture, then, what YOU can 
do with a new and better trailer—Pierce-Arrow’s new prod- 
uct—a product which has the magic of the most glamorous 
name in the automobile industry; a product backed by 35 
years of engineering and manufacturing experience, a prod- 
uct built by men who know how to put luxury on wheels, 
how to build SAFETY into road vehicles, how to build body- 
work which survives long years of usage; a product which will 
have the benefit of national advertising; a product with 
LOW, fast-selling prices; a product which has today’s out- 
standing sales points; a product which will be marketed on a 
basis upon which you, as a dealer, can make profits and build 
a sound permanent, trouble-free business. 

Allotment of Territories begins August 15. The time toact is NOW. The 
heavy selling season is just ahead. Sixty days hence, we predict, the most 


desirable territories will have been assigned. Act—by writing us today! 


Special Finance Plans Available 


TRAILER DIVISION 
PIERCE-ARROW MOTOR CORPORATION 


BUFFALO, N.Y. 
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s Watehword for 25 Years 


San Antonio Ford Man Has 
New Car Inspection Plan 


By M. R. REBER 


SAN ANTONIO, Tex. For 
more than a quarter of a century 
the Ford dealership here that 
now operates under the name cf 
Herpel - Gillespie, has been fea- 
turing Ford service. The dealer- 
ship was organized when the 
Model T, which was to start its 
maker on the road to automotive 
supremacy, was still in its in- 
fancy. And it has_ continued 
operations during the succeeding 
years. 

A large portion of the credit 
for the success and continuous 
growth of this dealership is due 
to the emphasis that has been 
placed on service. 


equipped, well-manned and well 
managed. The firm has gone 
farther than this, however. Ap- 
preciating the fact that no mat- 
ter how much care is taken 
assembling new cars, or how 


much care may be exercised in| 


packing and shipping, there will 
be little oversights which, if per- 
mitted to get out, cast a bad re- 


flection on the new car. To over- | 


come this a new car inspection 
service was inaugurated. 


these columns. The _ inspection 
chart for the Ford V-8, which has 
been revised to meet model 
changes, is reported. 
Eliminates Doubt 

“Our purpose in designing a 
new car inspection service was 
to eliminate all doubt as to the 


MANLEY 
SWINGING B 


It will lift 10,000 Pounds 


The service | 
department has always been well- | 


in | 


This | 
has been reported previously in| 


‘on‘lition of the car when it was 
delivered,” V. W. Marburger 
service superintendent, stated. 
“We had experiences where hub 
| nuts would be missing, no water 
| in radiator, tires not properly in- 
| flated, rattles in spring shackles, 
and other similar discrepancies, 
| all of which were small, but which 
might cause embarrassment if 
| not taken care of. 

“Our new car inspection chart 
| designed to cover the V-8 has 
| 51 separate inspections. It is a 
complete revision of the one for- 
| merly used and takes in all es- 
sential new car inspections on 
the present V-8.” 


Inspections Listed 


Inspections covered in 
chart are: 

1. Oil and gas in car; 2, Gas 
line pack nuts tight; 3, Gas gauge 
adjusted; 4, Water in radiator; 
5, Cylinder head tight; 6, Mani- 
fold clamps and valve door nuts 
tight; 7, Fan adjusted—belt on; 
8, Wiring insulated and properly 
| attached; 9, Motor tuned up; 10, 
Motor noises; 11, Dash throttle 
| adjusted; 12, All lights burning 
and focused; 13, Ammeter records 
12 amperes; 14, Horn blows prop- 
erly; 15, Oil and water leaks; 16, 
Oil pump O. K.; 17, Emergency 
brake adjusted; 18, Car greased 
| thoroughly—oil and grease cups 
|O.K.; 19, Crankecase drain plug 
| tight; 20, Oil in crankcase; 21, 
Gas tank drain plug tight; 22, 
Carburetor adjusted; 23, Water in 
battery, battery test, voltage; 24, 


this 





DOUBLE 
OOM CRANE 


@ Here is a heavy duty crane that will lift the big cars 


even when down a steep embankment. 


But it is so com- 


pactly assembled that it can be mounted on an ordinary 
chassis and do light work as well. 
It is an all-purpose crane, a money 


maker, a money saver. 


The Manley Double Swinging 
Boom Crane No. 120 has the most 
highly developed winches ever 
brought out for a wrecking crane. 
These winches operate from either 


side, together or 


independently. 


Adaptable, strong, practical, and 


economical the No. 
care of your most difficult 


ing jobs with speed and little effort. 


MANLEY MANUFACTURING DIVISION | 


120 will take 


wreck- ear and can be used to tow all 


Every station needs one. 


of the American Chain Company. Inc 
York, Fennsylvania 


In Business for Your Safety 


1444 
STATION 


WPA 


EQUIPMENT 


| worked out very satisfactorily. 


| would keep the car in gooa shape | 
after 


| the 


| 
This V-shaped Distance Bar is | 
easily attached to your wrecking | 


passenger cars and light trucks. | 





battery cable clamps tight; 
ground on frame tight. 

25, Battery caps on; 26, Rear 
wheels tight on axles; 27, Trans- 
mission full grease; 28. Rear axle 
full grease; 29, Front wheels lined 
up and adjusted; 30, Cotter keys 
in all wheels; 31, Tires properly 
inflated; 32, Tire carrier on tight: 
33, Steering column brace tight: 
34, Light rod free; 35, Windshield 
adjusted—wiper O.K.; 36, Doors 
fitted and locks operate properly; 
37, Top, body and upholstery con- 
dition; 38, Necessary keys for all 
locks; 39, All rattles taken out: 
40, All required accessories and 
properly installed; 41, Road tested; 
42, Car cleaned thoroughly; 43 
Brakes adjusted—rods equalized; 
44, License; 45, Tools all wrapped: 





| of dealers, 





46, Spare tire same as others; 47, 
Windows operate smoothly—no 
rattles; 48, Interior curtains ad-| 
justed; 49, Interior lights burn; | 
50, Coupe rear deck operates | 
properly; 51, Tire lock operates | 
properly. , 
Signed by Mechanic 
“This form is signed by the 
mechanic in charge of the inspec- 
tion. The plac@é where he signs 
reads: ‘I hereby certify that each | 
of the above items has satisfac- 
torily passed inspection and that 
the car is in proper condition to 
be delivered to the purchaser.’ 
“This inspection service has 
A 


review of the numerous inspec- 


| tions will readily show how these 


defects might easily occur, and| 
any dealer will appreciate the 
embarrassment experienced when 
a new car has been sold only to| 


| be returned a few days later with | 
| something wrong. 


“Experience soon convinced us, | 


| however, that we needed a com-| 


panion service to go with this | 
new car inspection plan. We} 
needed a follow-up service which | 


it had been delivered. | 
Something which would eliminate | 
all little defects due to operation, 
and which would continue to as- | 
sure satisfactory and economical 
operation. So we developed the 
‘1411 Mechanical Inspection, Re- 
pair and Lubrication’ service. 

“The 1411 service is designed 
to tune up the car. The number 
‘1411’ is our telephone number, 
and we have found this a very 
satisfactory method for keeping 
both the service and telephone 
number in the minds of motor- 
ists. 

Flat Charge for Labor 

“This service has a flat charge 
of $7 for labor, with cost of any 
parts extra. This service covers 
34 inspections. 

“With this inspection service 
car is pretty thoroughly 
covered. If there is any condition, 
either mechanically or otherwise, 





tion, the inspection will bring it 
out before it is too late. It keeps 
the car tuned up 


operation. Both services 
proven satisfactory.” 


Minneapolis Show 
MINNEAPOLIS.—The Northwest 
| Automobile Show will be held at the 
| Minneapolis Auditorium, 
Nov. 21 and extending through Nov. 


|28, according to George K. Belden, | 


| president of the Minneapolis Auto 


| prospect names were obtained,” 


which requires immediate atten- | 


to proper ef-| 
ficiency and results in economical | 


have | tained at the dealership by the | 


| of its kind in the country. 





| Trade Assn. 


SHOWMANSHIP PROVED PROFITABLE for th: E. V. Stratton Corp., Albany, N. Y., Hudson- 
Terraplane distributor. A caravan of cars toured the dealer territory, with parades, demonstrations and 
one-day stands. Sales reflected the value of the stun‘, (he company reports. 


Circus Metheds Ballyhoo 


Hudson-Terraplane Cars 


ALBANY, N. Y. — 
howmanship to sell automobiles | 
today,” says E. V. Stratton, presi- | 
dent of E. V. Stratton Corp., Hud- | 
son and Terraplane distributor in 
this section of New York, who 
borrowed a page from P. T. Bar- 
num’s book and sent a circus-| 
type parade of new Hudsons and | 
Terraplanes throughout his entire | 
dealer territory recently. 

Circus tactics were employed | 
throughout, even to the use of 
advance men, who, with the aid} 
set entire arrange- | 
ments for the entire show. Par-| 


| ades through the city and subur- | 


| 


ban streets, with frequent stops 
for curb-side and parking lot 
“pitch” shows, and the “main! 
tent” performance at _ dealers’ | 
showrooms featured the program. 
Advance and _ day-of-the-show 
publicity and advertising was 


| used, as well as hand bills and 
| radio spots. 


A sound car served the purpose | 
of a circus calliope and showroom 
posters, window cards and similar | 
advertising material provided by 
the factory served as the “Bally- 
hoo canvas.” At each stop the ad- 
vertising material was taken out | 
and placed along the sidewalk in 
front of the cars. Salesmen were | 
on hand to further enlighten spec- 
tators, 

In addition to the sound car, | 
there were six Hudson and Ter- | 
raplane models in the caravan, 
including a Terraplane commer- 
cial car model. 

“The caravan was one of the| 
most successful things ever at- 
tempted in our territory,” com- 
mented Stratton. “Hundreds of | 


he continued, “and sales activities 
by dealers increased greatly. This | 
was immediately reflected in 


Hudson Has New 
St. Louis Dealer 


ST. LOUIS. Mo. (UTPS)—Den- 
hard Motors, Inc., has taken over 
the Hudson-Frampton Motor Co. 
as Hudson-Terraplane dealers, a 
change occasioned by retirement 
from the automobile business, of | 
R. C. Frampton, for 20 years a 
distributor and dealer in this city. 
The sales and general service de- 
partments are now in charge of 
the new firm and Frampton plans 
to quit the field as soon as he has | 
liquidated his stock of used cars. 
The new officers are all former 
employes of the Hudson-Framp- 
ton Motor Co. William B. Den-| 





“It takes | 





hard, who has been with Framp- | 
ton 18 years, is president. 

The parts department main- | 
Hudson factory is in charge of 
W. S. Milton, zone supervisor. It | 
is considered one of the largest 


There are 67 Hudson-Terraplane 


at the) dealers in the St. Louis zone, 11| 
beginning | 


Denhard | 
corporate | 
all having | 


including the 
Motors, Ince., within 
limits of St. Louis, 
service facilities, 


of these 


sales. We are considering another 
such caravan in the near future. 

ihe traveling circus covered 
more than 500 miles and was on 


| the road 13 days, visiting dealers 


at Glenn Falls, Whitehall, Eliza- 
bethtown, Plattsburgh, Malone, 
Saranac Lake, Lake Placid, Pot- 
tersville, Luzerne and Saratoga, 
N. Y., and Rutland and Middle- 


| bury, Vt. 


C. A. Oliver, wholesale manager 
for the Albany Hudson and Ter- 
raplane distributing organization, 
fathered the traveling show. The 
“ballyhoo” men included R. H. 
Craig, wholesale representative; 
Fenton Drumm, parts manager, 
and Paul Lapierre, traveling serv- 
ice representative of the com- 
pany. 


Sealed Power To 
Job Piston Pins 


GENEVA, I1l.—Burgess-Norton 
Mfg. Co. of this city has an- 
nounced the signing of an agree- 
ment with the Sealed Power 


| Corp. of Muskegon, Mich., where- 


by the latter firm takes over th2 
inventory and sale of all B-N 
Replacement Piston Pins on Sept. 
1, and effective Sept. 1, 1936, will 
fill all orders for Burgess-Norton 


| jobbers. 


“It should be distinctly under- 
stood”, said C. M. Burgess, presi- 
dent, “that the Burgess-Norton 


| Mfg. Co. is merely withdrawing 
| from supplying the jobbers, and 


will concentrate all activities on 
the manufacture of piston pins 
for standard equipment and on 
contract for other manufacturers. 
Our volume of business in this 


| connection has increased to such 


an extent, that we have extended 
our original 1935 new equipment 
program involving expenditure of 
$50,000.00, to add a still additional 


| number of high speed production 
| machines.” 


The B-N Piston Pin line was 
first introduced to automotive 
wholesalers in 1919, and has been 
one of the leading lines on the 
jobbers’ shelves ever since. 


Electric Hand Wins 


Favor, Hudson Reports 

DETROIT.—tThe electric hand 
method of driving, introduced 
about a year and a half ago for 
safer and easier driving, has 
gained rapidly in popularity and 
today 46 per cent of all automo- 
biles sold by Hudson Motor Car 
Co. are being ordered with this 
device, even though it is an extra 
cost feature, according to W. R. 
Tracy, vice-president in charge of 
sales. 

Most impressive 
popularity of the 
were noted during the last three 
months, it was announced. “This 
is due in part,” Tracy said, “to 


gains in the 
electric hand 


|} the fact that this spring Hudson 
| offered motorists countrywide the 


opportunity to take a “Discovery 
Drive” without any obligation 
whatever. So successful has this 
offer been that we are continuing 
it.” 





198th STREET at With AVENUE 


In the boom of the twenties, thousands of 
prosperous iamilies built homes in Hollis, 
fast-growing community in Queens, New York 
City. Living mostly in homes with garages, and 
with median annual expenditure of $5,479, 
Hollis folks are good car buyers. About one 
family in nine bought a new car in 193¢. 
The 610 new car sales include 159 Fords, 
95 Chevrolets, 71 Plymouths, 54 Dodges, 60 
Pontiacs, 28 Oldsmobiles, 54 Buicks, 20 
Packards, 5 La Salles, and 1 Pierce Arrow. 

Hollis is a good car market—and a good 
News market. The News now reaches 3,333 


families of the district’s 5,286, coverage 
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HILLSIDE AVENUE at 193rd STREET 


in Hollis ! 


63.1%. The second paper reaches 1,024 
families. Since 1925, The News has grown 
425% here. 
In nine years, in the nine richest 
districts of New York City, the cir- 
culation of ‘The News has increased 
1200 ... gained in every district. 
The rich are good car customers, but you 
get your heavy volume from the middle- 
class. And you get more of all income 
groups through The News than any other 
paper, including more of the top! Increase 
your effort in The News, and watch your car 


sales increase! 


THE] 


HOLLIS AVENUE and 196th STREET 


NEW YORK'S <p & 


193rd STREET toward HILLSIDE AVENUE 
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floor construction sealed against 
the seepage of dust or air, full 
size wheel housings and other re- 
finements and accessories. 


The all steel chassis and body 
frames of the new Pierce-Arrow 
product are built up of channel 
and box section members and are 
of welded construction through- 
out. Chassis cross members, body 
sills, vertical pillars, horizontal 
bars, roof bow and longitudinal 
members are, in themselves, of 
U-beam type, but all of them be- 
come box or tubular members 
when the outside paneling is 
riveted to them. 


The outer shell is of 18 gauge 
sheet aluminum which, without 


CLOSE UP of the new type 
hitch used on the Pierce-Arrow 
Travelodge trailer. Shown here 
are the safety chains, hose coup- 
ling connections for hydraulic 
brakes and the handle for lifting 
the wheel jack. 


adding appreciably to the weight, 
offers an added measure of extra 
strength and safety. The steel 
body frame is painted inside and 
out before the outer paneling is 
applied to prevent’ corrosion, 
while the outer shell is fixed with 
an insulating and deadening com- 
pound in addition to the one-inch 


air pocket between outer shell | 


and inner lining to complete the 
insulation against heat, cold and 
sound. 


In order to provide maximum 


road clearance and comfortable | 
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eae. Arriw to Build Steel Bodied Camp Trailers 


Production Now Under Way 
Says Ist Auto Maker in Field 


1) 


riding qualities, Pierce-Arrow en- 
gineers have designed a new type 
of independent wheel suspension 
for the Travelodge. This suspen- 
sion requires no lubrication, and 
is said to transmit the least pos- 
sible amount of road shock to the 
body. 


Improved Hitch 


The hitch by means of which 
the trailer is attached to the 
towing vehicle is of triangular 
shaped steel tubing rigidly at- 
tached to the steel body sills at 
four points. The forward end of 
it has a drop forged, hinged ball 
socket with a spring-operated re- 
taining device which is said to 
insure the elimination of all rat- 
tles and yet makes it possible to 
detach the trailer from the tow- 
ing car quickly. 

The exterior appearance of the 
Travelodge is pleasing and sub- 
stantial. The standard finish is 
aluminum striped in black, al- 
though it can be enameled to 
match any car at a slight extra 
cost. 


Interiors of the Travelodge, of- 
fer many refinements and inno- 
vations. The largest model has 
two copper screened roof venti- 
lators with spring operated cov- 
ers, six large windows 32 by 17 
inches, one small window and a 
commodious door, all fitted with 
permanent copper screens. 


Dinette Seats Four 


In the largest Travelodge, a 
dinette to seat four adults com- 
fortably is found at one end, 
while a couch stretches across 
the other end. Both of these 
can be quickly converted into 
full size, 4 by six and one- 
half foot double beds for sleep- 
ing. All cushions are of a 
special coil spring construction 
heavily’ padded to insure com- 
fortable lounging in the daytime 
and restful sleep at night. Next 
to the dinette on one side of the 
Travelodge is grouped the refrig- 
erator, sink with inlaid linoleum 
work table, china closet and 
drawers for silverware, food stor- 
age and cooking utensils. Directly 
opposite is a dresser and a two- 
burner, enameled cook stove fully 
enclosed in a metal lined cabinet 


There is no substitute 
for experience—in 
ball bearing design 
and application 


Nothing Rolls like a Ball 
No Other Form so Strong 


NEW DEPARTURE 


THE FORGED) STEEL BEARING 





THE FIRST TOURIST TRAILER designed and built by an automobile company makes its bow with 


the introduction of Pierce-Arrow’s Travelodge. 


The trailers feature complete welded, all-steel frame, 


aluminum paneling, hydraulic brakes, hydraulic shock absorbers and independent wheel suspension. 


Three sizes are offered. 


(a 


which both provides ventilation 
while cooking and serves as a 
warming oven. Under the stove 
cabinet is found cupboard space. 

In the center of the room, on 
one side, there is a _ ward- 
robe with a full length mirror in 
the door, while the toilet and 
washroom is directly opposite. 
The arrangement of the toilet is 
such that the chemical tank and 
seat may be lifted from the com- 
partment providing ample room 
for bathing. The water system is 
fed by a 24-gallon tank with pres- 
sure supplied by compressed air. 
At the forward side of the toilet 
is another dresser, and directly 
across, next to the wardrobe, is 
the heating stove which is en- 
tirely enclosed by a decorative 
grill. 


86 Cities Cut 
Motor Deaths 
First 30 Weeks 


WASHINGTON.—Deaths due to 
automobile accidents in 86 prin- 
cipal cities during the first 30 
weeks of this year total 4,323 
compared with 4,720 during the 
corresponding period of 1935, the 
Bureau of the Census announced 
this week. 


Motor fatalities for the week 
ending July 25 totaled 135, com- 
pared with 148 the previous week 
and 142 during the corresponding 
1935 week period. No deaths were 
recorded last week in 43 of the 
86 cities. 

New York with 17 deaths, com- 
pared with 15 the previous week, 
led all cities in totals. Records of 
other leading cities, compared 
with those of the previous week, 
were: Chicago, 9 against 10; Los 
Angeles, 8 against 6; Newark, 0 
against 2; Philadelphia, 3 against 
8; Pittsburgh, 4 against 3; San 
Francisco, 1 against 1. 


Rules Against 
Wis. Price Law 


MILWAUKEE, Wis.—That sec- 
tion of the Wisconsin fair trade 
act purporting to bind all re- 
tailers of a given product to sell 
at the manufacturer’s minimum 
price, whether or not they are 
signers of the contract was found 
unconstitutional for the third 
time in a decision Aug. 1 by Cir- 
cuit Judge Gustave G, Gehrz 
here. 

The court denied an injunction 
to the Weco Products Co., Chi- 
cago manufacturers, which 
sought to restrain the Reed Drug 
Co., Miwaukee, retail drug chain, 
from selling toothbrushes below 
minimum retail prices set by the 
manufacturers. 

“The act which gives manu- 
facturers and wholesalers. the 








ALL STEEL TRAILER FRAME, used by Pierce-Arrow for its 


new Travelodge. 


Pierce-Arrow is the first automobile company to 


enter the fast-growing trailer field. 


right to fix minimum retail prices 
that are binding on firms that 
have signed no price contracts 
comprises an unlawful attempt to 
delegate legislative power,” Judge 
Gehrz ruled. “Clearly, this is law- 
making power delegated to pri- 
vate persons on a broad scale.” 


If the circuit court decisions 
are sustained in the higher 
courts, it will make virtually in- 
operative the price-fixing pro- 
visions of the state’s fair trade 
act, which was passed by the 
1935 legislature. 


Graham Sales 
Advance in July 


DETROIT. — Factory sales of 
Graham motor cars for July re- 
veal an increase of 18 per cent 
over the corresponding month in 
1935, according to F. R. Valpey, 
general sales manager. He said 
actual retail deliveries were 20 
per cent ahead of those made the 
same month a year ago, and re- 
ports show that the final 10 days 
of last month produced a peak in 
retail deliveries, marking the 
highest 10-day period since 1930. 


SUNDAY at 7:30 


SAVING TIME 


South African Dealers 


Are Junking Old Cars 


WASHINGTON.—In an endeav- 
or to relieve the used car situa- 
tion and at the same time im- 
prove traffic conditions, South 
African automobile dealers are 
destroying old cars received as 
“trade-ins,” according to a report 
to the U. S. Commerce Depart- 
ment from its Commercial Attache 
at Johannesburg. 

Recently, the report states, 58 
old passenger cars were burned 
in a bonfire at Capetown. Al- 
though most of these cars were 
valued at from $50 to $100 some 
of them stood on dealers’ books 
at figures as high as $400. 

A similar bonfire was staged 
at Johannesburg at which 100 
cars were burned. 





Sunday Sales Banned 


HARTFORD, Conn.—Sunday sel- 
ling of automobiles is a violation of 
Connecticut law, according to Motor 
Vehicle Commissioner Michael A. 
Connor, who says he will notify all 
Connecticut dealers to that effect. 
The commissioner has the power to 
suspend the dealer’s license of any 
firm violating the iaw, according to 
a recent ruling of tne state attor- 
ney-general. 


GULF SALUTES 


HUDSON 
TERRAPLANE 


in one of a series of tributes to the 
automobile industry 


EASTERN 
DAYLIGHT 


COLUMBIA NETWORK 


Julia Sanderson and Frank 
Crumit, starred in GULF’S 

Summer Show, with Hal 
Kem 


’s Orchestra and Ed 


Smalle’s 7 G’s 
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Automobile Space Buyers Report 


Factors in Media Selection 


Buying Power of Readers 
Volume of Cireulation 


Newspaper’s Prestige and Influence 


Note these factors. They are far the most 


important in choosing newspapers for auto- 


mobile campaigns, according to advertising 


executives in motor car companies and agencies. 
Opinions on the five most important factors 


out of sixteen listed were sought from 110 men 


Per cent checked 


BB% 
73% 


72% 


Times first on hislist. And most space buyers do. 

In the nation’s greatest automobile market, 
more new-car advertising has been placed in 
The Times for the past 20 years than in any 
other New York newspaper. 


Be sure that the newspapers carrying your 


ADVERTISING 


directly concerned with 
placing automobile ad- 
vertising. Nearly 50 per 
cent replied. 

Any space buyer bas- 
ing his decision on Buy- 
ing Power of Readers, 
Volume of Circulation 
and Newspaper’s Pres- 
tige and Influence must 


put The New York 


Factors in Selecting Newspapers for 
Automobile Advertising and Per 
Cent Checked by Company and 


Agency Executives 


Buying power of readers..... 
Volume of circulation................. 
Newspaper’s prestige and influence........72 
Editorial character ........cecscssccces 
Position in automotive advertising. . 
Milline rate . a tek 6 
Local dealer recommendation 
Position in total advertising linage........ 
New-car buying as revealed by surveys.... 
NG de ca aie a eta ey 
Position in retail advertising.............. ’ 
Position in national advertising 
Upward trend of circulation and 

advertising eacite ean bolba so i 
Specific advertising result stories 
Zone manager recommendation 
Free promotional service..............+.+. 


Pick the factors you consider most important 
in selecting automotive advertising media. Meas- 
ure The New York Times against any other 
New York newspaper on the basis of these 
factors. The comparison will show you clearly 
the reasons for The Times supremacy. 


new-car advertising are 
chosen on the basis of 
these three most impor- 
tant factors. You can 
reduce your sales ex- 
pense in New York by 
concentrating your ad- 
vertising on the “top 


market of The 


Times—your mass mar- 


” 
mass 


ketof preferred prospects. 


Che New York Cones 


REPRESENTATIVE: 


“All the News That’s Fit to Print’ 


JOHN 


B 


WOODWARD, 
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Reports Show | Earnings 


At Highest Point in Years 


DETROIT. Commercial car 
registrations for the first six 
months of 1936 reached a total of 
319,155 or a gain of 65,785 units 
over the 1935 total of 253,370 for 
the same perisd last year. Reflect- 


ing these high truck sales are the | 


earnings of leading truck manu- 


the six months ended June 30, 
profits have been running at the 
best rate in many years. 
Mack Truck reported net 
come equal to 85 cents a share 


for the period against a loss in| 


the corresponding period of last 
year. This is the first time since 
1980 that Mack has shown a 


profit for the first six months of | 


the year. 

Not 
tory but indications are 
earnings during the balance of 


the year will hold close to the 
high levels of the past 


quarter will continue at a good 


nidias area 


ALADDIN 


: depression 
facturers which indicate that for | ? 


only have the first half} 
year earnings been most satisfac- | 
that 





few | 
months. It is expected that earn-| 
ings of Mack during the current | 


rate as an active demand for 


buses and for Mack Junior trucks, | 


as well as heavy duty trucks, has 
been maintained. 


White Motor Co., which re- 
ported net income for the first 
time since the beginning of the 
accompanying a gain 
in unit sales of 83 per cent dur- 
ing the first six months, now re- 
ports July deliveries of 1,437 units, 


| topping deliveries for any month 
in- | 
| expects larger net profits in the 


since 1920. Management of White 


current half year than in the first 
despite the fact that sales in the 


| first six months were of record 


proportions. White’s bus business 


has been particularly good with | 


the company selling four more 
buses in the first half year than 
in the entire year 1935. 


Yellow Truck & Coach reported | 


the highest earnings for the first 


half year since General Motors | 
more than 10) 


acquired control 
years ago. While sales figures for 
the current quarter are not avail- 


able it appears likely that Yel- 
| 


I) /) 


/ 


——— 


TRAILER 
HOMES 


A Name Knewn the World Over 


10 GOOD REASONS 


For the ALADDIN Franchise 


& proven product. 


A market which has grown by le aps 
te 


and is destinei to be one of 


American industry. 
which 


D‘scounts ass ‘re 


ample gross proft 


and bornds 


gients of Frily Streamlined 


Roomier Interior 


end 


trovide the incent've to build for tie future. 


Adequate territery. 


A 


tur.ng leaders:ip. Aleddin is 


reed ct represented by fiirty years of m 
also the 
I-rgect pred -cer of readi-cut houses. 


Designed <o Match 
anuftac- t e Modern Car 
world’s 


Policies t at wiil Lelp build Dealer Profits. 


Fas: distribution of coaches and equipmert. 


Engineered 
Roadability 


Wholesale and retail financial assistance. 


Strong nationc! cdvertising and 


promotion. 


The men behind Alad“in know de-ler good will is 
result of DEALER PROFITS. 


ONLY te 


sens.l Io 


sales 
30 Years Qual'ty 
Leadership 


HITCH YOUR CAR TO THE BIGGEST PROFIT 
POSSIBILITY IN THE AUTOMOBILE INDUSTRY 


fe ac § AM nn 
K. M. SCHAEFER 

Gen. Sales Mer. 

THE ALADDIN CO. 
Trailer Division, Box 94 


Name... 


BE oo a ons 


7 Mail This Today 


Bay City, Mich.—Portland, Ore. 


Eend full information about franchise. 


“ATTACH LETTERHEAD 


Increased Truek Sales Reflected in Ist Half Profits 





low’s volume both in trucks and 
buses is being maintained at a 
rate at least equal to White and 
Mack. 

Mack Trucks, Inc., report for 
quarter ended June 30, 1936, net 
profit of $404,412 after normal 
federal income taxes, deprecia- 
| tion, etc., equivalent to 67 cents 
|a share on 597,335 no-par shares 
of capital stock outstanding. 

This compares with net profit 
of $107,477 equal to 18 cents a 
share in preceding quarter and 
net loss of $132015 in June quar- 
ter of previous year. 

For six months ended June 30 
1936, net profit was $511,889 after 
normal federal income taxes and 
charges, equal to 85 cents a 
share, comparing with net loss 
of $319,033 in first half of 1935. 

No deduction has been made 
for possible federal surtax on any 
undistributed ere 


Truckers Warned 
Car - Trailer Plan 
May Bring Losses 


CHICAGO. — Truck operators 
would do well to shun too enthus- 
iastic participation in the move- 
ment toward the flat car-trailer 
plan of shipping now being pro- 
moted, and one of the reasons is 
that railroads will be the gainers 
and the trucking industry the 
losers, according to a statement 
by Carl Marinello, general man- 
ager of the Reliable Transit Co., 
| of Chicago. 





| favor of motor carriers improv- 
|ing their service rather than 


| tions into the status of the car- 
~} | tage haulers and depending on 
| rail service the rest of the way”. 

He added the 
| brings the reasona$le assumption 
rail and the} 


| pend largely on 


| motor carrier will lose favor with | 


the shippers”, with consequent 
| loss of trade to the trucking in- | 
| dustry over a long pull and a! 
loss of identity for the truck 
| operator to an extent. 

Some of the railroads, states 
| Marinello, are not satisfied with 
the flat car-trailer method on the 
| grounds that it 


| be that before 

| would effect 

| and the trucks 
bacl: 

| their 


increased 


campaign all 


| have acquired favor with 


| some of the business.” 


| “Since the truck 
| continues Marinello, 
| that 
|} than the 
| sphere of operation, why should 
they join with the railroads in 
establishing this form of coordi- 
| nated services? In giving 
| trial, 
to lose and much to gain. The 
truck operators, on the other 
hand, have nothing to gain even- 
tually and much to lose”. 


operators,” 


C iia Distributor Host 


To 200 Hudson Dealers 


| CHICAGO.—Hudson-Terraplane 
dealers in the Chicago area were 
entertained this week by Butler 
Motors, Inc., distributors, at the 
St. Charles Country Club. The 
outing was given over to golf, 
swimming, tennis, horseshoe 
vitching and a game of soft ball. 
“fore than 200 dealers and their 
salesmen attended the party, 
vhich concluded with a banquet 
‘nd entertainment in the evening. 
“arl Butler, president, and O. H. 
3aehler, wholesale manager of 
h2 distributing company, ‘ad- 
dressed the dealers and awarded 
1 number of prizes to the day’s 
winners. 





| Arnold, 


“converting their physical opera-| 5) oge Island Truck Owners Assn 





latter procedure | 


‘Truckers to Meet, 


that “shippers eventually will de- | 


| Washington Aug 


is non-compen- | 

satory from their standpoint. The | 
| alternative, he declares, can only | 
long the railroads | 
charges | 
“would be forced | 
on the highways to start) 
over again; | 
in the meantime, the rails might | 
the | 
| shippers, resulting in retention of 


“have proved | 
they can do a better job| °T! 


rails within their own} 


it a} 
the railroads have nothing | 





| a 


a 


CELEBRATING THE 25th anniversary of its entry into the 
automobile business, the Thornton-Fuller Co., pioneer Dodge and 


Plymouth dealer of Philadelphia, 


announced the addition to its 


present facilities of an entire new building. With a frontage of 115 
feet on one of the city’s busiest thoroughfares, the new building will 
feature modernistic I nes and a front fashioned entirely of blue glass 


framed in stainless steel. 


Sees For-Hire Trucks 
Taxed Out of Existence 


PROVIDENCE, R. I. 
operators are contributing more 
per vehicle toward the construc- 
tion and maintenance of highways 
than any other group, judging 
from statistics gathered in Rhode 
Island where the gasoline tax is 
two cents a gallon and other mo- 
tor vehicle taxes are reasonable. 

Refuting the charge that the 
railroads are being subjected to 
unfair competition, since they 


Zfarinello declared strongly in | maintain rights-of-way at their 


own expense while trucks travel! 
over public highways, Percy F 
past president of the 


recently quoted actual figures 
which substantiate surveys of the 





Discuss Safety 


WASHINGTON.—The National 
Safety Committee of the American 
Trucking Assn. will meet in 
17 to discuss 
the proposed safety regulations 
of the Bureau of Motor Carriers 
with ICC officials, it was an- 
nounced this week. 

Rules and regulations for the 


— Truck 


third national truck safety con- | 


test, which opened Aug 1, 
plans for the safety session of 
the annual ATA convention in 
Chicago, also will be considered 
by the committee, 
John F. Winchester, chairman. 


Gas °W ar iil 


BRIDG EPORT, Conn 
price war which raged here for sev- 


formation of the Bridgeport Gaso- 
ine Retai'’ers Assn. 
a set of fair trade principles. 
ticipating dealers have agreed 
eliminate customers’ discounts 
adhere to posted prices. 


Par 


and 


and | 


according to| 


A gaso'ine | 
weeks has been terminated by | 
and adoption of | 


to | 


U. S. Bureau of Public Roads, of 
tax authorities and of congres- 
sional committees showing that 
motor trucks are more than pay- 
ing their own way in taxes. 


Arnold believes that unless the 
for-hire trucking industry obtains 
relief from present burdensome 
taxes, it is likely to be extermi- 
nated. He estimates the average 
new five-ton capacity truck oper- 
ating in Rhode Island during 300 
working days of the year and 
traveling 100 miles a day will pay 
$346 in federal, state and local 
taxes. His list of such taxes fol- 
lows: 

First Year’s Tax on New 5-Ton 
Capacity Truck For Hire 

State registration fee 

Public Utility plates (R.1.) 

Connecticut Public Utility plates 

Mass. Dept. of Public Utility plates.... 

City of Providence public vehicle plates 

City property tax (apprx.). 

Apportionment city prop. tax (garage). 

State gas tax, 30,000 mile av. at 4c.. 

Federal gasoline tax... 

Federal lubricating oil tax (100 gal.av.) 

Federal excise on new chassis 2 per cent 

Federal tax new body 2 per cent. 

Federal tax on tires and tubes 4 cents 

ee Co cic cette Z 
Federal tax on replacement parts 2 per 

cent avcrage 


50.00 
30.00 
100.00 
50.00 
4.00 
32.00 
£.00 


15.00 
2.00 


Average Taxes For Year . $346.09 
Arnold also pointed out that if 
there is any profit on op2rations 
after these taxes are paid, there 
is a state corporation tax and a 
federal income tax. 


No Extension 
RICHMOND, Va. (UTPS).— 


| Warning to owners of for-hire ve- 


|hicles in Virginia that there would 
| be no extension of the Aug. 19 dead- 
line on which they must have per- 
mits to operate, has been issued by 
the state corporation commission. 
Commissioner H. Lester Hooker said 
| the commission and the division of 
|} motor veh‘cles wou'd co-operate in 
enforcing the new law, which brings 
for-hire vehicles under state regula- 
' tion this year for the first time. ’ 





Carriers Not Necding ICC 
Approval Must Register 


WASHINGTON. — 


Motor car- | 


riers whose securities need not} 
be approved by the Interstate) 


Commerce Commission before is- 
suance must register them, how- 


ever, with the Securities and Ex- | 
change Commission, according to} 


an opinion by the general counsel | 
re- | 


of the latter organization, 
vealed this week. 


The opinion was expressed in a| 


letter to J. Ninian Beall, of coun- 


cel for American Trucking Assns. | 
Beall had asked for an interpre- | 


tation of section 214 of the Motor 
Carrier Act, in relation to the 
SEC requirements. 

Under the Securities Act, all 
stock issues must be registered 


unless specifically exempted. The 
SEC, however, is authorized to 
exempt by classes, at its discre- 
tion, issues of $100,000 or less. 
The Motor Carrier Act provides 
that new securities which do not 
bring the total outstanding to 
more thin $500,000 are exempt 
from section 20a of part 1 of the 
| Interstate Commerce Act, which 
provides that the ICC must ap- 
prove the proposed issue. The 
| Motor Carrier Act also amended 
section 3 (a) (6) of the Securities 
Act of 1933 to exempt “any se- 
curity issued by a common or 
contract c2rrier, the issuance of 
which is subject to the provisions 
of section 20 (a) of the Interstate 





Commerce Act, as amended.” 
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A fresh breeze ruffling salt 


AT THE CUP RACES 
blue water... 
course clear for two tall-masted racing yachts closé-hauled, 


heeling to the pull of snowy canvas. . . the America’s Cup at 


crowd of men and women watching .. . an alert audience 


who know and want the best in sport and in life. 


Gu Kedlbovk 


quality of their editorial content selects their readers. 
Some direct their show to men—some to women— 
a few, like Redbook editors, build the show for both. 

One million men and women read Redbook every 
month, men and women whose average income is 
$4156—about three times the average for the nation. 
Alert, vital people of intelligence and good taste— 
active buyers because they lead active, productive lives. 


Magazine editors are in 


Coast Guard cutters and destroyers keeping the 


the Show Business. The 


Redbook’s editorial policy selects the Redbook 
audience. ‘The editors make no attempt to appeal 
to the mass appetite for unreasoning sentiment, nor 
do they believe that a cold intellectual attitude can 
satisfy active men and women. Redbook makes an 
adult appeal to adult people—on the broad middle 
ground where men and women have identical interests. 

You can judge how successfully Redbook covers 
this field by a few figures. In the last 34 months, 
Redbook has published 36 complete novels or serials 
which afterward appeared in book form. 13 of those 
books made the ‘‘Best Seller’? list. 

Each month a million men and women gather 
in the Redbook audience. You can present your 
product to them for $2.48 per thousand circulation. 


Pad Tt yd quality write 
for REDBOOK. Alert men 


and women read Tan 


TN rs 
SINCLAIR Lewis 
Ley ae 
RTT ae 
ar VEY ATS 
UT | 
aa) eta | 
LTT TTT f 
LTT TTT | 
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HARTFORD, Conn.— Backed 
with the enthusiasm of an aroused 
nation, the country seems to have 
turned definitely toward an era of 
sanity and safety on its streets 
and highways, a survey of recent 
safety developments reveals. 

However, observers point out, 
there are still several clouds on 
the national safety horizon if the 
country is to attain the goal set 
by the National Safety Council 
in its five year plan of a 7 per 
cent cut in traffic accidents an- 
nually. 

The 1936 records to date show 
an 8 per cent cut in the first 
five months of this year com- 
pared with the same period last 
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United Safety Program Begins to Show Results 


Traffic Fatalities Cut as 
Nation Awakens to Peril 


By FREDERIC C. RUSSELL 


year. Some 1,015 fewer persons 
lost their lives in the first five 
months of 1936 than in the simi- 
lar period last year. 


But, say observers, it must be 
borne in mind that even with a 
continuation of the year’s early 
improvement, there would be 28,- 
200 traffic deaths in 1936. The 18 
per cent drop registered in March 
failed to hold good for the entire 
5-month period. There is consid- 
erable fear that the remaining 
months may reverse the picture. 

Meanwhile new weapons for 
the safety fight are being dis- 
covered. Spokesmen for the Trav- 
elers Insurance Co. have advo- 
cated spending a portion of the 





automobile tax revenues for 
safety education in the paid ad- 
vertising columns of newspapers 
and magazines. Another move in 
this direction is the suggestion 
that the profit derived from the 
use of parking meters be used 
for safety work. 


Too Much Quackery 

Hindering the march of safety, 
says Paul G. Hoffman, president 
of Studebaker Corp. and chair- 
man of the Safety Traffic Com- 
mittee of the Automobile Manu- 
facturer’s Assn., is the quackery 
resulting from too much publi- 
city for radical measures and 
half-baked ideas. Hoffman de- 
clared recently: 

“There is a very real danger 
in immature safety work. Two 
of the most effective weapons at 
the command of the industry are 
the enforcement of motor vehicle 
laws and the education of adults 





Today, riding is gliding—in cars equipped 
with Delco-Lovejoy Hydraulic Shock 


Absorbers. 


At the slightest ripple in the 


road, Delco-Lovejoys swing into action, 


in perfect harmony with wheels, springs 


and every other comfort-providing unit 


of the car. This is because Delco-Lovejoys 


are engineered and built to suit the spe- 


cial requirements of the cars on which 


they are installed. There is no reason 


why any car should be deprived of Delco- 


Lovejoy shock absorption . . 


. since there 


is a Delco-Lovejoy shock absorber for 


every type of springing or assembly: 
Single Acting, Double Acting, Direct 
Acting, Inertia Control or special appli- 


cations for cars with Individual Wheel 


Suspension. 


DELCO PRODUCTS 


CORPORATION, DAYTON, OHIO 


"LOVEJOY 








| much scope”, 


| had 
| duction of 32 candlepower and | 
| depressed beam headlights. 
| support of his theory Registrar | 


and children alike in highway 


safety”. 


To support its ideas in this 
direction, the AMA has awarded 
a gift of $15,000 annually to 
Evanston, Ill. for a drive on 
automobile deaths. Cooperating in 
this drive are representatives of 
Northwestern University and the 
International Assn. of Police 
Chiefs. 


While highway engineers are 
striving to lessen the number of 
physical hazards in road design, 
the American Automobile Assn. 
has enlarged its campaign of ed- 
ucation by including a_ drive 
against hit-run drivers, Hit and 
run drivers were responsible for 
the deaths of 2,150 persons in 
1935. 


Inspection of motor vehicles to 
determine their safeness is now 
being required in 18 states. In 
some states these statutes are 
broad but the trend is definitely 
toward periodic inspection of 
vital equipment. Statistics com- 
piled by the Travelers Insurance 
Co. for 1935 show that of a total 
of 1,197,960 vehicles involved in 
accidents 94.9 per cent were ‘ap- 
parently in good condition. This 
leads to the belief that accidents 
from mechanical failures would 
be far greater were it not for the 
trade’s activity in selling the idea 
of safety service. 


Attacks on Autos Few 


Attacks on the construction of 
automobiles have been relatively 
few. However, leading this criti- 
cism was the recent statement by 
Frank A. Goodwin, Massachusetts 
registrar of motor vehicles. Good- | 
win charged that “The motor 
vehicle administrators have been | 





allowing the manufacturers too} 
adding his belief | 
highway deaths at night | 
increased after the intro-| 


that 


In 


Goodwin quoted figures to show 


| that in Massachusetts in the 1933- | 
| 35 period the number of persons 


) | killed in daytime driving dropped | 


HYDRAULIC 
HOCK ABSORBERS “ 


| vehicle commission, 


| action,” 


| pended, you still are subject to 
| the 
| vehicle law. They are mandatory | 
j}and allow the commissioner no} 
discretion.” 





| pedestrian 
| Standing of drivers’ 


| other driver 


| to 985 from a high of 1,124 in the 
| 1923-25 pre-depressed beam era 


while night deaths rose from 918 | 
to 1,500. 


Meanwhile Connecticut’s motor | 
Michael A. 
Connor, is seeking to encourage 
drivers to place greater valuation 
on their licenses. He urges every | 
operator to realize that the lic- 
ense stands for the man at the 
wheel. Conviction for any one of 
seven violations means that the 
operator will be required to fur- 
nish proof of financial responsi- 
bility, while if the driver is con- 
victed of any one of six major 
violations he will have his license 
suspended in addition to the 
burden of financial responsibility. 


“Don’t be misled by court} 
the department of motor 
vehicles warns on each license | 
plate envelope. “If your case is| 
nolle prossed on payment of costs, | 
bond forfeited” or judgment sus- 





above penalties of motor | 


Regulate Pedestrians 
More strict regulation of the 
and a clearer under- | 
habits, as| 
now being determined by the| 
Aetna Life Insurance Co. with | 
the aid of its Reactometer and | 
testing equipment | 
now on display at the Musuem of | 


Science and Industry at Rocke- | 
r, are among the cur- | 
rent developments being watched | 
interest by the automobile | 


feller Cente 


with 
industry. 
Next fall 
instruction 
automobile operation a part of 
the curricula, experiments in this 
field having proved the value of 


such training in the war on what | 
people | 
| $599 for each $1,000 expended for | 
| automobiles. 


is costing the American 


in | 


REMINDING the driver of the 
danger of speed, Pontiac builds 
this warning into its speedometers. 





Chicago’s Death 
Toll Increases, 
Council Reports 


CHICAGO.— During the first 
six months this year, Chicago led 
the nation in deaths from traffic 
accidents and was the only city 
of over 500,000 population to show 
an increase over the same period 
last year, according to a report 
just issued by the National 
Safety Council. It is also pointed 
out that the unenviable record 
was made despite vigorous efforts, 
including arrests, fines and jail 
sentences by the authorities in 
this city. 

Chicago’s record of 367 deaths 
compared with 339 for New York 
City with about twice the pop- 
ulation. On a per capita basis, 
Los Angeles held top place with 
a total of 231, or 34 per 100,000 of 
population. Chicago’s ratio was 
21 per 100,000. 

The number of traffic deaths 
reported by the council for the 
nation during the first six months 
was approximately 15,390, which 
was 500 fewer than in the same 
period of 1935. Commenting upon 
the situation, Sidney J. Williams, 
director of the public safety divi- 
sion, said: 

“The outlook is anything but 
discouraging. The trend is much 
better than a year ago. Actually, 
there has been a large increase in 
travel. Gasoline consumption in 
1936 is up about 8 per cent. The 
death rate in terms of travel de- 
creased 11 per cent.” 

Still concentrating upon their 
safety lane campaign made pos- 
sible by the new motor vehicle 
compulsory inspection legislation 
here, officials of the city and 
park district announce that six 


| of the 18 inspection stations will 


remain open evenings until 1 A. 
M. The others will retain their 
7 A. M. to 7 P. M. schedule. More 
than 60 per cent of the cars 
tested have been approved, it is 
stated. 


Mechanics, Service Men 


See Need of Inspection 
ROCK ISLAND, III. unicipal 


|and state legislation which will 


make it a serious offense to drive 
antiquated commercial and pas- 
senger vehicles on city streets or 
highways are needed to bring 
flagrant traffic violators’ into 
court or force him to have his 
car properly adjusted, mechanics 
and service men attending the 
alignment and safety school of 
the Bear Mfg. Co. here, declare. 

While admitting that safety 
tests have done much good in 


| their respective communities by 
thousands of school | 
| children will find 


urging all car owners to have 
faulty brakes, defective head- 
lights and misalignment adjusted, 
these students contend that the 
biggest problem in making the 
tests effective is the lack of local 
ordinances or state laws to force 
suspected reckless drivers to have 


| their cars inspected and adjusted. 





British Visitors Call U. S. Roads “Too Narrow” 
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Praise Traffic Control; 


. LUBECK 


DETROIT. — The 85 British 
tourists who arrived in Detroit 
last Sunday morning in 36 En- 
glish-made cars proclaim Amer- 
ican roads as wonderful, but “too 
narrow.” 


Driving right-hand-steered cars 
they found they had no diiffi- 
culty in traffic in the cities or on 
the highways. They said, however 
that the shoulders at the sides of 
the roads should be levelled off, 
instead of having “drop-offs” 
which are a serious menace to 
safe driving. Road sides in the 
British Isles are curbed and give 
greater safety. 

While criticising the road con- 
ditions, they also marveled at and 
praised the traffic control condi- 
tions in the cities through which 
they have driven since their ar- 
rival two weeks ago. In particular 


Humphrey Symons, leading motor | 


authority in England and editor 


of the automobile columns of the | 
London Sunday Sun, who accom- | 


panied the party as an observer 


for the Rolls-Royce Automobile | 
interesting | 


Co., stated that the 
point observed was that the traf- 


of either club is not on the social 


are social in all respects, and 
touring and sporting events in 
automobiles are regular week-end 
events. 


The party left Detroit early 
Monday morning via Windsor to 
visit Niagara Falls where they 
spent the night. Tuesday they 
went to Toronto and Ottawa, end- 
ing their tour at Montreal, where 
they sail for England on the 
Duchess of Richmond for South- 
ampton. 

Thirty-six cars including an 
American-named but 
made, car made up the roster. 





fic in this country moved evenly | 


and smoothly when the go-ahead 
signals were flashing. Almost to 
a man, the drivers had observed 
“that there was apparently no 
horsepower competition 
American car makers as all cars 
at traffic stops moved off evenly 
and smoothly and likewise came 
to a standstill equally smoothly.” 


Results in Jam 


In contrast Symons added: “In 
England, because of the widely 
diversified horsepower, the larger 
cars crowd the smaller ones which 
seem to have difficulty in getting 
under way. Each traffic stop re- 
sults in a jam and skillful man- 
euvering is necessary to avoid ac- 
cidents. From my observation it 
is apparent that in the states the 
gear box ratios and rear axle ra- 
tios are about the same in all 
cars, something which we in 
England have as yet not adopted, 
owing to the individuality of the 
various makers.” 

Several others noted that Amer- 
ican roads were built for greater 
speeds than in the British Isles. 
Col. Griffin, another 
stated that English roads origi- 


nally built for speeds averaging | 


better than 30 miles per hour are 
now being reconstructed with 
banked turns and underpasses at 
all dangerous crossings so that in 
a few years cars will carry speeds 
equal to those of America. “This 
is due,” he said, “to the fact that 
horses are being gradually elimi- 
nated from the roads. While in 


America we haven’t seen a horse | 


since we arrived in this country.” 

The British visitors also noted 
with interest the number of gaso- 
line stations along the highways. 
Symons, in commenting on this, 
said that while the stations in 
England are controlled by car 
dealers, due to the fact that the 
gasoline producers are not per- 
mitted to engage in the retailing 
of motor fuels, there is an in- 
creasing number of stations being 
set up along American lines, par- 
ticularly in London and_ the 
suburbs, but not in the numbers 
seen in America. The main criti- 
cism was that a little more clean- 
liness could be pressed into serv- 
ice in some of the American sta- 
tions they have seen. 


Have 600,000 Members 


The party was headed by L. F. 
Dyer, secretary of the Junior Car 


among | 


observer, | 


MOTOR-HOMES 


ITH a quarter-century of automotive experience, with the vast plant facilities 


register. The activities of the club | 





British- | 


The list ranged from a $22,000 
Rolls-Royce down to a $1,200 Vic- 
tor of 10-12 horse power. The 
average price of the cars, includ- 
ing a 1929 car, was better than 
$5,000 and represented power} 
ranging from 10-12 h.p. to the 
45-120 Rolls-Royce. All were right 
hand drive, had pre-selective gear 
shift, self starters and the con- 
ventional American chassis con- 
struction. Of the group, seven 
were the open or phaeton type 
and all were leather upholstered. | 
Prefer Leather 

W. M. Park, Park-Ward custom 
coach buliders, stated that in spite | 
of the fact that England leads | 
in woolen upholstery fabrics the | 
British prefer leather throughout 
the car. Several had leather side | 
walls and head linings, something | 





never attempted in American cars | 
at any time. 
Tires on all cars were the smal- | 


ler balloon type and one in par- 
ticular was equipped with tires so 
small that the road clearance had 
been dropped to almost that of a 
racing car. Its actual 
was less than four 
the ground. Gasoline mileage 
reckoned on the American gallon 


ranged from eight miles per gal- | 


lon to as high as 24. 
Accompanying the party was 
Mrs. U. Lambert, the wife of the 
London representative of the 
Dodge Bros. Corp. She was a 


| guest of the Rolls-Royce organi- 


zation. 
While in 
stopped at the 
inspected Greenfield Village and 
the museum at Dearborn. At the 
Hotel Statler they were guests at 


|a reception tea and dinner given 
| by the Automobile Club of Mich- 


igan. 


clearance | 
inches from | 


Detroit the visitors | 
Ford plant and} 


15 


Ala. Gets Crown 
For Fewest Cars 


BIRMINGHAM. (UTPS) — Ala- 
bama has fewer automobiles per 
| capita than any other state in the 
union, according to the annual 
report of the Automobile Manu- 
facturers Assn. The state replaces 
| Mississippi which for years has 
ranked 48th in the number of 
cars per capita. The release of 
these figures caused quite a bit 
of comment in local papers and 
automobile dealers felt inspired 
to go out and find some of the 
propects who have no cars. 

The figures reveal that there 
are 11.68 persons in Alabama for 
every motor vehicle including all 
of the buses and trucks. Missis- 
sippi has 10.53 persons per car. 





and technical resources of leadership in automobile body design and construc- 


‘tion, Hayes Body Corporation heralds the entry of the automobile industry into touring trailers--- 


a logical and welcomed 


advance. 


Three trailers are announced. Each design reflects Hayes background and leadership. 


‘Each achieves a new level in safety, comfort and housekeeping efficiency, from its safety-steel 


‘bus-design frame steel sidewalls and roof to its exquisitely appointed interior. 


as old-style wood construction. Prices: Fitting all markets, beginning at $395.00. Deliveries: About 


September 1st. 


Weights: The same 


Hayes Body Corporation cordially invites the correspondence of both prospective deal- 


ers and owners. 


Club of Great Britain. The club | 


was organized 25 years ago and 
takes its name because it is junior 
to the older British Motor Club 


HAYES BODY CORPORATION 


which was organized in 1896. The | 


two clubs have a total member- 
ship of 600,000 and in England a 


car owner who is not a member | 


Makers of fine automobile bodies since the industry began 


Factories: GRAND RAPIDS and IONIA, MICH. 


Main Offices: GRAND RAPIDS, MICH. 


' 


HAYES PRESENTS 
SAFETY-STEEL 





FTC Gives Tentative Approval of Tire Code Rules 
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Trade Invited to Extend 


Suggestions 


WASHINGTON. — Trade prac- 
tice conference rules for the rub- 
ber tire industry, as adopted at 
a conference by that industry at 
Chicago on June 4, and submitted 
to the Federal Trade Commission, 
have been tentatively approved by 
the commission and were made 
public this week. 


In making the rules public, the 
FTC announced that any and all 
persons affected by or having in- 
terest in the rules shall have op- 


portunity to present their views | 


upon the rules, provided that 


communication of such 


commission will consider any sug- 
gestions or objections and then 
proceed to final consideration of 
the rules, it was stated. 


Application Made by NAITD 


Application to the commission | 


for a trade practice conference 


for the rubber tire industry was | 


made by the National Assn. of 
Independent Tire Dealers. 


industry, it is pointed out, in- 


cludes aproximately 50,000 inde- | 


pendent retail dealers, about 45,- 
000 gasoline stations at which 
tires are sold, and nearly 1,750 


company-owned stores, about 1,-| 


400 chain and mail order stores 


and approximately 50 tire manu- | 


facturers. Capital investment in 
the industry approximates 


000 000,000 with an annual volume 


of business of $750,000,000 and em- | 
150,000 


ployes varying between 
and 250,000. 


In making the tentatively ap-| 


proved rules public, the FTC is- 
sued the following statement: 


“Opportunity is extended by the | 
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views be | 
made not later than Aug. 18. The| 


The | 


$2,- | 


Milwaukee, 
past twenty 


rate 


Before Aug. 18 


commission to any and all 


by the commission to present to 
the commission their views upon 
the same, 
or objections, if any. For this pur- 
pose they may, upon application 
to the commission, obtain copies 


commission not later than Aug. 
18, 1936. After giving due consid- 
eration to such suggestions or ob- 
jections as may be received con- 
cerning these rules, the commis- 
| sion will proceed to their final 
| consideration.” 


Rules Listed 
Unfair trade practices in 
rules included price discrimina- 
tion contrary to the Clayton Anti- 


tors, selling goods below the sell- 
er’s cost with the intent to injure 
a competitor, 
statements, false or deceptive 
marking of products, representa- 
tion as “an authorized dealer’ 
when such is not the case and 
representing that a member of 
the industry handles “all standard 
makes” when this is not true. 

Others included representing 
falsely that “change over” tires or 
tubes are new or unused when 
they are not, secret rebates or 
refunds, advertising that “re- 
| capped,” “rebuilt” or “retreaded” 
tires are new or unused. 
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| field, N. 


continuously since 1904. He is 80. 


Addies Dealers, 


NEWARK, N. J.—Dealers and | 


operate in carrying out terms of | 
New Jersey’s new motor vehicle | 
inspection law in order to avert | 
losses to themselves during the | 


| opening session of the automotive | 


safety inspection school here this | 





| week. The school, 


the 
Nash 
in the 
in the automobile business is built on 
a foundation of satisfactory dealer re- 
If you would like 
how this belief is reflected in our fran- 
a letter or wire to C. H. 


wll bring you complete details with- 
out obligation 
Nash Motors Company, Kenosha, Wis. 


a non-commer- | 
cial project, will be continued at} 
least until Aug. 14 in order to ex- | 


plain the details of the state’s| 
| recently enacted compulsory 


in- | 
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industry 
the 


rate of the 
Motors faces 
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and director of sales, 
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OLD-TIMER OLDEST OWNER: 
J., is shown receiving a President cruising sedan as first 
prize in Studebaker’s Veteran Owner Contest. 
zone manager, made the award. Cruickshank has driven Studebakers 


| individuals 
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Simeon A. Cruikshank, Plain- 


M. E. Hewins, N. Y. 


Garagemen 


To Aid Inspection Law 


spection statute, which is sched- 


»| garage men were advised to co-| uled to go into effect Nov. 1. 


John F. Creamer, who presided 
at the opening session, told the 
dealers that if co-operation is not 
forthcoming from them in the 
drive for safer cars the state 
would go more deeply into the 
issue. 

“If the independent 
man does not co-operate with the 
state department,” he said, “he’ll 


| sign his own death warrant. Fail- 


ure to go along with the plan for 
car improvement would result in 
squabbles over inspection with 


| the owner in the middle.” 


Frank B. Schilling, headmaster 


| at the school which is being fin- 


anced by a volunteer group of 
and organizations, 
said garage men and employes 


| must be taken out of the “village 
| blacksmith class” 


and educated 
to their responsibility in safety 
work. “Too many mechanics,” he 
added, “rely entirely on their past 
experience in doing jobs and have 
not kept pace with improvements 
made in the automobile industry. 
One purpose of the school is to 


| eliminate this attitude and the 
| men must approach repair prob- 


lems on the basis of what to do, 


| how to do it, and why.” 


Col. Fred Dennis, director of 
the Indiana Safety Council and 
safety director of the Bendix 
Products Corp., told the sponsors 
of the school project here that 
Cincinnati, which has trained men 
for inspection of cars, anticipat- 
ing passage of an ordinance next 
week, has the best system in the 
United States. He also pointed to 
Knoxville, Tenn., which he said 
not only trained inspectors in ad- 
vance but had a civic parade to 
mark inauguration of car inspec- 
tion. In Memphis, he said, only a 
dozen drivers of 400 in one day 
who got slips showing their cars 
were defective, made protests. 
Most of them seemed glad to get 
the information, he said. 


Co-operatives Called 


‘Crippling’ to Nation 


SHEBOYGAN, Wis.—Consumer 
co-operatives were branded as a 
foreign instigated blight on 
American initiative and industrial 
progress by Roy L. Brecke. Mil- 
waukee, executive secretary of 
the Wisconsin Petroleum Assn.. 
in an address before local oi] men 
and other independent merchants 

A demoralized and crippled na- 
tion with no source of taxes, if 
the consumer co-operative move- 
ment is permitted to make in- 
roads into American business, was 


| pictured by Brecke. 








{ 
garage 


Plainfield Man 
Wins Studebaker 


SOUTH BEND. Simon A. 
Cruikshank, Plainfield, N. J., is 
the winner of the Studebaker 
veteran owner contest and the 
owner of a new 1936 President 
cruising sedan, the winner's 
award. 


Cruikshank, who is 80 years old, 
has owned Studebaker automo- 
biles continuously since 1904. The 
rules of the contest stated that 
the award would go to the motor- 
ist with the “best record of con- 
tinuous ownership of _ active 
Studebaker automobiles over the 
longest period of time.” 


“T’ll never forget that first 
Studebaker,” said Cruikshank in 
accepting the new sedan. “It had 
no top and we carried four rub- 
ber ponchos for rain protection. 
It had acetylene lamps and tires 
with straight side walls. I paid 
$3,000 for that car.” 


July Steel Rete 
Shows Activity 


YOUNGSTOWN, O.—With a na- 
tional steelworks operating rate 
of 71% per cent of capacity, equal 
to the year’s highest mark, July 
ended with iron and steel mark- 
ets still bouyant and with pros- 
pects for improved activity in 
August, steel makers report. 


Enjoying the best July since 
1929, the Pittsburgh district led 
the advance with a_ two-point 
increase to 69 per cent of ca- 
pacity, as against 39.44 for July a 
year ago. 


Operations in the Chicago area 
were up one point to 71, while 
Wheeling showed a _ three-point 
gain to 92. Cleveland was down 
three to 82 and Buffalo down 
three to 81. Other districts were 
unchanged. 

A scarcity of scrap pushed 
prices sharply upward to $13.66. 
Scrap prices have advanced 
steadily from the $12.47 figure of 
five weeks ago, and indications 
point to additional increases. 


New business declined slightly 
in some mills last week, but 
heavy back logs provide an ample 
cushion for any falling off at the 
present time. Some consumers 
desiring to get in ahead of fall 
activity have ordered heavier 
than usual. 


Canadians to Share 
In Chrysler Corp. Bonus 


MONTREAL. — Approximately 
2700 Chrysler employes in Wind- 
son, Ont., will benefit by the §2,- 
000,000 bonus to be distributed by 
the corporation on Aug. 10. ac- 
cording to John D. Mansfield, 
president of the Chrysler Corp. 
of Canada, Ltd. 


The minimum amount to be 
paid to an eligible employe will 
be $25 and an extra amount over 
and above this minimum will be 
paid for each additional year of 
service at the rate of $1 per year 
up to and including 10 years. 


To qualify for the bonus an 
employe must have been on the 
payroll during any part of the 
fourth quarter of 1935. Mans- 
field made clear that p2rsons now 
temporarily laid off are still con- 
sidered to be on the payroll and 
thus eligible for the benefit. 


Payment of the bonus was an- 
nounced in Detroit by K. T. Kel- 
ler, president of the Chrysler 
Corp. It will be _ distributed 
among employes in the U. S., Can- 
ada, England and Belgium. The 
bonus will be the second paid by 
the corporation this year, $2.300,- 
000 having been distributed to 
59,000 employes Feb. 14. 





A 


Improved Highway 
Olds President Points 


To Needed Construction 


LANSING.—Upon the exten-| of all public officials to improve| SOUTH BEND. 
| country highways and city roads | 
the growing | 


of the 
de- 


sion and improvement 
national highway system 
pends the extent 
sion of the automobile 
in the opinion of C. L. McCuen, 
Oldsmobile president and general 
manager. 


And upon the expansion of the | 


automobile industry depends to a 
large extent the prosperity of the 
country and additional increase 


in employment. 


Automotive engineers con-| 
stantly are working on mechani- | 


cal advances for the motor car. 


Safety is a factor receiving pri- | 


mary consideration. Engines have | 
they | 


reached the point where 
provide all the speed and power 
which is safe for the average 


driver. The modern car 


thing more be done?” 


But in the 


improvement, McCuen 


out. 
Roads Behind Cars 


“Our highway program is far 


behind the program of the auto-| 
motive iudustry”, he said. “There | 


still remain hundreds of thous- 
ands of miles of unpaved roads 


of the expan- | 
industry, | 


has | 


reached the stage where motor- | 
ists say about it “How can any-| 


| 
roadways of the 


country there is room for great | 
pointed 


| to point where 


of motor 


a 
number vehicles will 

“Good roads affect not only the 
automobile, oil, and allied 
dustries. They play a large and 
important part in the fortunes of 
the farmers, the manufacturers, 
| and the business men. They mean 
| added pleasure, relaxation and 
| recreation to the average motor- 
| ist. By no means least, they pro- 
| Vide a means for creating ad- 
prosperity by the cre- 
| ation of more employment in 
many industries, and offer a 
promise of a decrease in the per- 
centage of automobile accidents”. 


| ditional 





carrying heavy traffic. There still | 


roads, 
and 
visibility, 


are narrow 
grades, unsafe 


bridges, short unsafe 


dangerous | 
| 
narrow 


turns, traffic congestion in busy | 


cities, and a thousand 
other highway problems. 
“In recent years the number of 


motor vehicles on 


and one | 


the nation’s | 


highways has increased tremen- | 


dously. Great strides have been 
made during this time in 
proving our roads. But the num- 
ber of cars has increased out of 
all proportion to highway 
provements. And in the 


im- | 


im- | 
next | 


quarter century our motor vehi- | 


cles will increase another 40 per 


cent, if present predictions prove 


accurate. 

“To care for this 
traffic, the cities and 
aided by the government, 
widen and resurface all 
travelled roads which do 
come up to the standard. 


additional 
states, 


must | 
main) 
not | 
They | 


must widen and rebuild culverts. 


They must build an 
larger 
separations, 


number of 


construct a 


two 


infinitely | 
number of railroad grade | 
large 
lane roads ap-| 


proaching the larger cities, and | 


rebuild and resurface 
mous number of city streets. 


“Among the important improve- | 
ments which must be carried on} 
care for the ever! 


regularly to 
growing motor traffic, are better 
sight distances on hills; effec- 
tively removing short vision on 
grades, the cause of many 
cidents; wider roads so that all 
will be at least 20 feet in width 

where traffic indicates the 
still wider; 


without disturbing traffic. 
Improvement Needed 


“There is a g2neral 
the improvement of curves, as 
many still exist which are the 
direct cause of a 
of accidents. 
which encourage 


likewise must be removed. 


ac- | 


need, | 
and better highway | 
shoulders so that motorists can | 
safely pull to the side of the road | 


need for| 


large number | 
Excessive grades, | 
the stalling of | 
buses and trucks in bad weather, | 


an enor-| 


not mean an increase in accidents. | 
|} and trouble-shooting device. The 
a | 
in- | 


Syste 





Bendix Reveals | 
Radio Tester 


The Radio| 
Products Corp., a recently organ- 
ized subsidiary of the Bendix | 
Aviation Corp., has introduced the | 
“ayrad automobi'’e radio testing | 


unit will be merchandised by the | 
Bendix Products Corp., of which | 
Frank B. Willis is vice-president | 
in charg? of sales. 


The Bendix-Dayrad testing unit 
is designed especially for trouble- 
shooting on car radios, but can | 
also be used to shoot trouble in | 
ignition systems, according to its | 
sponsors. It is a complete unit, 
combining voltmeter, milliam- | 
meter, ammeter and ohmmeter. 
It automatically furnishes exact 


ONE OF THE 


| point-to-point 


|} amperage, 


| and 
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n Will 


| toad on tube under test, indicates 


tube leakage and shorts by uitra- 
sensitive neon indicators. 

“This unit is one that every 
up-to-date service station will 
need,” said Willis in announcing 
the new product. “It enables any 
service man to make a complete 
analysis of auto- 
mobi'e or household radio sets, 
checks batteries for voltage and 
checks high tension 
coils and circuits for continuity 
checks condensers for 
shorts.” 


‘Canadian Show 


To Open Aug. 28 


TORONTO. The Honorable 


Mitchell F. Hepburn, premier of 
Ontario will 


st hings.. 


open the 58th An- 


| 


Kxpand Industry 


nual Canadian National Exhibi- 
tion which is scheduled to begin 
here Aug. 28 and continue in 
session until Saturday, Sept. 12. 


While the exhibition, as in the 
past, will show industrial agricul- 
tural and sporting events of all 
kinds, the prime ob’‘ect of interest 
to the visitors from all over 
Canada will be the display of 
automobiles housed in the Auto- 
motive Bldg. 


Representative models of their 
products will be displayed by all 


| the industry’s passenger car and 


truck manufacturers while the 
manufacturer of tires, accessories, 
parts and other equipment will 
be well represented. An unusugl 
feature of this year’s show will 
be the famous racing car Blue- 
bird in which Sir Malcolm Camp- 
bell established his world’s speed 
record. 


---in design or redesign 


UBLIC preference for products 
made of steel has become so pro- 
nounced that manufacturers no longer 
ask, “Is the use of Cold Rolled Strip 
Steel a good thing for my products?” 
But, rather they ask, “Can I 
possibly adapt Cold Rolled 


Strip Steel to the fabrication 


of my products?” 
The refrigerator salesman 


boasts of the all-steel con- 


“In cities of large population | 


we must see an increasing con- 
struction of overhead highways, 
eliminating crossings’ entirely, 
and effectively speeding up traf- 
f'c. We must build more by-pas- 
ses. We must do our best to 
eliminate ditches along the high- 
ways. 

“In short, there must be a 
concentrated effort on the part 


struction of his product... 
the office equipment manu- 
facturer announces complete 


and manufacture of any product 


P 


office suites of all-steel construction. 
Adapted for nearly every purpose of 
stamping, drawing, or rolling, Amer- 
ican Quality Cold Rolled Strip Steel 
has replaced more costly materials... 

helped increase sales and de- 


velop new markets. 

All the more reason for 
consulting our metallurgical 
department on the various 
applications of Cold Rolled 
Strip Steel, before designing 
-.. Or redesigning any of 


your products. 


AMERICAN STEEL & WIRE COMPANY 


208 S. La Salle Street, Chicago 


Pacific Coast Distributors; Columbia Steel Co., San Francisco 
Export Distributors: United States Steel Products Company, New York 


United States 


Steel Corporation Subsidiaries 


Empire State Building, New York 
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Bright Spots Relieve Nebraska Drouth Area 


Lincoln Dealers Report 
Increased August Sales 


By JAMES R. LOWELL 


LINCOLN, Neb.—Continued in- 
tense heat and lack of rain at the 
crucial period ruined Nebraska’s 
hopes for a good corn crop and 
adversely affected car and truck 
sales for the last half of July, 
but Lincoln dealers report a slight 
increase in sales for the first days 
of August since cooler weather 
and rains over portions of the 
state arrived. Most dealers agree 
that hopes held in June and early 
July for a record breaking sales 
year have been knocked out, but 
the consensus is that 1936 sales| 
will be greater than for the last} 
year which was pretty fair in it- 
self. | 

A recent bright spot was the| 
announcement by Governor R. L. | 
Cochran that Nebraska’s 1936 
state tax levy has been set at 
1.76 mills on the dollar valuation, 
this being the lowest rate in 15 


| Nebraska, 





years, or since the state board of | 
equalization began to assess prop- | 
erty at its full value in 1921. The| 
new rate is .39 of a mill under| 
the 1935 figure. The governor} 
also has appealed to officials of | 
counties, cities, villages, school | 
districts and other subdivisions | 
of Nebraska to join with the state | 
government in lightening the tax | 
burdens of the people at a time | 
when their ability to pay will be| 
impaired by the tremendous loss | 
of crops due to drouth. 


Lower Taxes to Help 


Lowered taxes are certain to 
aid car sales, to some extent at 
least, this fall and winter. Other 
bright spots in the Nebraska pic- 
ture include a good early hay crop | 
and good prospects for the late | 
cutting of alfalfa along with im-| 
proved pastures now that the}! 
rains have started. This means} 
feed for livestock, and farmers 
will be able to hold over their 
cattle much better than during 
the drouth of 1934, thus boosting 
car and truck sales when cattle 
marketing begins. 

Wheat was responsible for un- 
usually good car sales during the 
early summer and its brightening 
effect is still being felt by deal- 
ers. A good crop was harvested 
in Nebraska and while the total 
number of bushels put on the 
market was not as high as for 
some years, higher prices made 
it one of the best harvests from 
a farm income standpoint in re- 
cent Nebraska history. Higher 
prices also will boost the income 
from farmers still holding grain 
on their farms. 


Holds Encouragement 


There also are several sections 
of the state where considerable 
corn will be harvested, so that 
the automobile sales picture for 
the state as a whole still holds 
encouragement for 1936. Dealers 





in the North Platte | and 


lower 


Platte valleys stand to finish out 


a record year as close to a mil- 
lion acres of land in this terri- 
tory is irrigated and crops there 
have not been hurt by the drouth. 
Farmers generally over the corn- 
belt who have anything left to 
sell are cheered by crop fore- 
casters’ predictions that farm 
prices would reach a _ six-year 
peak as a result of the drouth. 
No panic psychology that might 
cause farmers and townsfolk to 
close their pocketbooks when 
they could afford to buy a car is 


expected in Nebraska. In the sec- | 
tions worst hurt by drouth a} 
work relief program for farmers | 


already has been set up under 


federal agencies. 


Will Make Loans 
To assist farmers and _ stock- 
men to conserve feed supplies, 
producticn credit associations in 
Iowa, South Dakota 


housed grain loans on the 1936 
crops of oats, rye, barley and 
wheat, it is announced by E. R. 


Heaton, president of the Produc- | 
tion Credit Corp. of Omaha. Inci- | 


dentally, all of these crops have 
turned out better than was ex- 
| pected in Nebraska. 


Ford Steel Pier haw 
Attendance is Up 25% 


ATLANTIC CITY, N. J.—At- | 
| tendance at the Ford Motor Co. 


exhibit on the Steel Pier, here, is 
25 per cent higher than the fig- 
ures for the corresponding period 
of last year, it has been an- 
nounced here by Nelson E. Miller, 
manager. 


The attendance at the exhibit 


|from June 27 to July 28 of this 


year was more than 60,000 ahead 


| of the same period in 1935, Miller 


announced. He also disclosed that 


on July 4, more than 50,400 per- | 


sons visited the exhibit, surpass- 
ing by more than 6,000 the pre- 
vious one-day record established 
last Labor Day. 


‘ ‘il 
Safety Test on Tour 
MONTREAL.—A special automo- 
bile with equipment to test chauf- 
feurs’ 
of emergency will tour the province 
under the auspices of the Province 
of Quebec Safety League, 
nounced by Ed. Quinn, 
dent. The equipment will 
able the correctness of the 


vice-presi- 


move- 


ments of the driver to be estimated. | 


announced that the 

“Sudden 
article by J. C. Fur- 
republished so 
Reader’s Di- 
at a local 


It was also 
motion picture 
based upon the 
nas which had been 
frequently from the 
gest, will be shown soon 
theatre. League officials are making 
arrangements with the film studio 
to obtain an abbreviated copy’ of it 
to add to the library of films shown 
by the league’s educational automo- 








| cent over earnings of the 


reflexes and reactions in case| , . - 
State Inspection Cuts 
|}are estimated at $2,650,000 


it is an-| 


also en- | 


Death,” | 


| the division, 





AMERICAN EFFICIENCY their model. 


The 21 German auto- 


mobile men, affiliated with the manufacturers of the German Opel 
car, who recently visited the United States to observe General Motors’ 
manufacturing methods are inspecting production operations in, the 


Buick plant in Flint. 





Plant Employment Steady 


and Wyoming will make ware-| 


For 8 Continuous Months 


NEW YORK. — Reports sum- 
marizing automobile factory 1936 
season operations through June, 


| show that during eight consecu- 
| tive months the number of em- 


ployes at work in the entire in-| 


| dustry remained: steady, without | 


varying as much as 20,000 or six | 
per cent in the period. 

This record, resulting from| 
combination of the industry-wide | 


| stabilization program undertaken 


last fall, and the material growth 
of business, exceeds the stability | 
and continuity of employment | 
experienced by the industry in 
any previous year of its history, 
and finds no parallel in strictly | 
comparable industrial operations. | 


Translated into practical re-| 
sults for automobile workers and 
their families, this year’s condi- 
tions have brought about an in- 
dicated increase of 16 per cent) 
over the 1935 season, in the earn- | 
ings of the average individual, | 
and an improvement of 52 per 
in- | 
dividual in the 1934 season, 

In terms of weekly earnings, | 
the average for all employes dur- 


Defective Cars 35% | 
RICHMOND, Va. (UTPS)—The | 
Virginia division of motor vehicles | 
has reported that there was a 35 | 
per cent decrease in defective 
motor vehicle equipment involved | 
in accidents during 1935, as com- 
pared to 1932, despite a steady 
increase in registrations and gas- 
oline consumption. 


John Q. Rhodes jr., director of 
said that since the 
state inspection program, the phy- | 
sical condition of the average | 
vehicle has steadily improved. 


ing April and May of this year 
was $32. Against this is a pre- 
vious mark of $35 in the spring 
of 1929, when, however, the cost 
of living was so much higher 
that the wages bought consider- 
ably less than the pay envelope 
of 1936. 

The members of the Automobile 
Manufacturers Assn. will continue 
the stabilization program in the 
coming production season, with 
expectation of repeating the ex- 
perience of last winter, when, it 
is conservatively calculated, at 
least 150,000 persons were kept 
employed in the automobile and 
allied plants, who normally would 
have been laid off awaiting a 
later start of production. 


Goodrich First Half 
Is Best Since 1929 
AKRON.—The B. F. Goodrich 


| Co. reports the largest first half 


net profits in 1936 for any like 


| period since 1929. 


Consolidated net profits for the 
six months ended June 30, 1936, 
| after estimated normal federal in- 
come taxes but without deduction 
for surtax on undistributed profits, 
in a 
letter to stockholders. This is 
equal to $9 a share on 294,308 
shares of 7 per cent preferred 
stock on which there is an ac- 


|} cumulation of unpaid dividends. 


After allowing for semi-annual 
dividend requirements only, the 
balance is equal to $1.40 a share 


| on 1,156,101 no-par shares of com- 
|} mon stock. 


For six months ended June 30, 
1935, net profit was $1,553,040 
equal to $5.27 a share on preferred 
stock, and 45 cents a share on 
common stock. 


BORG & BECK 
CLUTCHES 








| pared with $651,687.04 in July, 


Appoint 25 New 


Carrier Boards 


WASHINGTON.—More than a 
score of new joint boards, to 
handle matters arising under the 
Motor Carrier Act, were an- 
nounced this week by the Inter- 
state Commerce Commission, as 
follows: 

No. 78—Warren K. Brown, Cali- 
fornia, and Hoyt R. Martin, Ne- 
vada. 

No. 79—Harry Holden, Idaho; 
Thomas E. Carey, Montana, and 
W. D. Lane, Washington. 

No. 80—W. D. Lane, Washington. 

No. 81—Harry Holden, Idaho; 
A. F. Harvey, Oregon; W. D. Lane, 
Washington. 

No. 82—Thomas E. Carey, Mon- 
tana. 

No. 83—Harry Holden, Idaho, 
and Thomas E. Carey, Montana. 

No. 84—Thomas E. Carey, Mon- 
tana, and Elmer W. Cart, North 
Dakota. 

No. 85—Joseph S. Snow, Utah, 
and M. J. Foley, Wyoming. 

No. 86—William C. Danks, Colo- 
rado; Ernest E. Béincoe, Kansas, 
and C. B. Bee, Oklahoma. 

No. 87—Robert Valdez, 
Mexico. 

No. 88—C. B. Bee, Oklahoma. 

No. 89—William C, Danks, Colo- 
rado; Robert Valdez, New Mexico, 
and Ernest O. Thompson, Texas. 

No. 90—J. C. Pinnix, Arkansas; 
Alex Grouchy, Louisiana, and C. 
B. Bee, Oklahoma. 

No. 91—J. C. Pinnix, Arkansas, 
and John C. Highberger, Missouri. 

No. 92—Mike P. Conway, Iowa. 

No. 93—Robert Powell, Ne- 
braska. 

No. 94—-Harry A. Barr, Illinois; 
Mike P. Conway, Iowa and F. S. 
Pickart South Dakota. 

No. 95—Harold J. Waples, Mich- 
igan and A. R. McDonald, Wis- 
consin. 

No. 96—A. R. 
consin. 

No. 99—Hugh White, Alabama; 
Eugene S. Matthews, Florida, and 
Jud P. Wilhoit, Georgia. 

No, 100—Hugh White, Alabama. 

No. 101—Jud P. Wilhoit Geor- 
gia. 

The following substitutions on 
joint boards were announced: 

No. 54—L. C. Donohoe, Iowa, 
for Mike P. Conway. 

No. 56—J. W. Greenleaf, Kansas, 
for Ernest E. Blincoe. 

No. 59—Burr H. Simpson, West 
Virginia, for James P. Tierney. 


New 


McDonald Wis- 


U. 


Auto ae 


To Britain Increase 


WASHINGTON.—Although the . 
trend in the British import trade 
in automobiles in the first half 
of the current year was down- 
ward, arrivals from the United 
States registered an appreciable 
increase as compared with the 
corresponding 1935 period, accord- 
ing to a report to the U. S. Com- 
merce Department from the 
American commercial attache at 
London. 

Total imports of passenger cars 
into the United Kingdom in the 
January-June, 1936, period 
amounted to 6,531 units, valued 
at $6,032,000 compared with 9,270 
units, valued at $7,014,000 in the 
first six months of 1935, the report 
states. 

Imports from the United States 
advanced from 2,659 units, valued 
at $2,956,000, in the first half of 
1935 to 4,712 units, valued at $4,- 
083,000, in the first six months of 
the current year. Receipts from 
Canada declined from 4,764 units, 


| valued at $3,441,000, to 1,433 units, 


valued at $1,637,000, while imports 
from France decreased from 552 
units, valued at $270,000 to only 
242 units, valued at $112,000, sta- 
tistics show. 


iiiabes Gain 


LITTLE ROCK, Ark. — Revenue 
Commissioner E. R. Wiseman re- 
ports that gasoline tax collections 
for July totaled $779,133.48, com- 
1935. 
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Denver Olds Dealer Pushes 


Radio-Equipped New Cars| 


DENVER.—In 1935 the Hos- 
kins-Beatty Motor Co., this city, 


sold 279 Oldsmobiles and of this | 


number 171 were equipped with 
radios, according to E. Jack 
Beatty, president of the com- 


pany. This is a percentage of 61.3 | have sadine. 


| given special instructions on how 


of cars with radios over all cars 
sold by the firm and the figure is 
being maintained this year. 
“We are firm believers in push- 
ing the sale of accessories, par- 
ticularly radios along with new 
cars,” said Beatty. “It takes more 
salesmanship, but it pays in 
profits. Many dealers are satisfied 
to make the car sale and they are 
too prone to let the additional 
profits from the sale of radios and 
other accessories slide to be 
picked up by firms outside the 
automobile industry — such as 
jewelry stores, department stores 


radios, which is firmly impressed 
on all employes of the company. 
First, all of the firm’s demonstra- 
tors are equipped with radio. Also 
cars owned by the salesmen and 


used for demonstration purposes | 


Each salesman is 


to demonstrate the Oldsmobile 
radio as well as the car itself. 

When a prospect is given a car 
to take out and try he is not only 
given instructions on how to oper- 
ate the car, but he is also in- 
structed on how to operate the 
radio. 

“We try to get an order for a 
radio from each purchaser of one 
of our cars,” continued Beatty. 
“Of course, one has to use tact 
in this regard and not give the 
impression that we are trying 


received the down payment on 
the car. After the deal is clinched 
we get down to business with our 
best sales effort to sell a radio. 
When a man has become the 
owner of the car it is easy in 
most instances to sell him a radio. 
Our salesmen are paid the same 
commission on radio sales as on 
other special equipment and on 
the car itself.” 

When a car purchaser seems in 
doubt as,to whether he wants a 
radio or not the Hoskin-Beatty 
salesman makes a proposition of 
installing the radio with the un- 
derstanding that if it is not satis- 
factory after it is used a week or 
two it will be taken out and 
there will be no charge. Up until 
the present time only one radio 
has been removed after having 
been installed on this proposition. 
In that case the family of the 
purchaser wanted it in, but the 
man was prejudiced against ra- 
dios of any kind and did not want 
it under any circumstances. 


The Hoskins-Beatty company 
to boost 


| last 
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De Soto Officials Expect 
Wider Luxury Car Market 


DETROIT. First signs that 
American buying power has en- | 
tered the second phase of re- 


| covery were seen here in the re- 


cent announcement of increased 
production this fall of automo-| 
biles one step above the lowest | 
price class. 

The Chrysler Corp. announced | 
week that a new $5,000,000 | 
plant will open in Detroit for the | 
exclusive manufacture of De Soto} 
cars. The increased capacity of | 
the new plant is needed to keep 
pace with the growing demand 
for cars in the next-to-lowest 
price bracket, it was confirmed 
by L. G. Peed, vice-president in 
charge of sales. 

“This trend is clearly shown by 
the current sales records of the 
automobile industry,” he = said. 
“During 1936, more than 3,600,000 


cent of the all-time high record 
sales of 1929—the biggest year 
the industry ever had. 

“But here’s an important dif- 
ference, Nearly 40 per cent of all 
the cars sold this year are in the 
price bracket just above the 


| lowest. That’s a big increase for 


cars in the second price group, 
even higher than the banner year 
of 1929, when the price field just 
above the lowest accounted for 
33 per cent of total sales. 


v . . 
To Build Batteries 
MERIDEN, Conn.— The Charter 
Oak Battery Co. has been incor- 
porated here to manufacture auto- 
mobile batteries. The company’s bat- 
teries will be distributed throughout 
Connecticut, Massachusetts and 
Rhode Island. T. S. Warn is presi- 
dent; Henry J. Schulman, vice- 
president, and A. L. O’Brien, secre- 





urges shop employes 
radio sales, too, and pay them 
$2.50 for each radio they sell. 


new passenger cars will be placed 
in the hands of American motor- 
ists. That’s better than 90 per 


to force a radio sale. We never 
speak of the radio until after we 
have secured the order and have 


and the like handling auto ra- 
dios.” 

This Denver firm has a definite 
policy in regard to the sale of 


tary and treasurer. The company 
starts operations with $15,000 in 
paid-in capital. 








U. S. Dominates 
Mexican Market 


WASHINGTON. — That Ameri- 
can manufacturers completely 
dominate the Mexican market for 
motor vehicle replacement parts 
is indicated in a commercial re- 
port from Mexico City to the U. 
S. Commerce Department. From 
time to time it is reported locally 
that Germany and Japan are 
making progress in the sale of 
such items in Mexico but as a | 
matter of fact their aggregate 
business is neglible, it is stated. 

Imports into Mexico of repair 
parts for automobile bodies in 
1935 were valued at approximately 
$96,000, of which total $92,800 
represented shipments from the 
United States, $770 from Germany, 
and $2,063 from Japan, the report 
states. 

Mexican imports of repair parts 
for automobile chassis, including 
motor parts, during the same 
period were valued at $96,150, of 
which the United States supplied 
parts to the value of $95,345, Ger- 
many, $82; and Japan $721. 


VK Group I New York Metropolitan Market 
S Group II 18 Primary Areas 
@ Group III 22 Secondary Areas 


These 41 Areas contain 50% of the nation’s population and 
80% of the marginal buying power (all income in excess of 
$5000). They were selected on a basis of Department Store 
Character, Marginal Wealth, Retail Sales Volume, and 
Population of Area. 


Eaton Mfg. Will Spend 


$40,000 on Improvement 


MASSILLON, O.—The Eaton 
Mfg. Co. has announced plans for 
the expenditure of $40,000 in plant 
improvements at the bumper fac- 
tory at Jackson, Mich, and trans- 
fer of the stamping operations 
from Detroit to Massillon. 

The company said the Massil- 
lon stamping plant represents an 
investment of over $300,000, more 
than $100,000 having been spent 
on modernization of the building. 
Employment in the Massillon 
plant is expected to reach 450 
when a full production schedule 
is reached, the statement said. 


ADVERTISE WHERE 5O TO 84% 
OF THE NEW CARS ARE SOLD 


“W THOUGHT the people who read 

The New Yorker lived in New 
York,” one man said to us the other 
day. “Now I discover you have not 
only 61,000 in Metropolitan New York, 
but 71,000 in other cities the country 
over.” 


advertisers, we have 86% of ourcircu- on the average). They are the people 
lation in the 41 principal trading areas 
in the United States. And in these 
exclusive areas, the leading car manu- 
facturers made 50 to 84% of their sales 
in 1935. 

Advertisers like Chevrolet, Cadillac, 
Lincoln, Plymouth, Packard, Hudson, 
Buick, De Soto, and a lot more know 
this. They use The New Yorker to 


who just naturally have to have the 
good things first... First night tickets 


Omaha Approves Plan 


For Parking Meters 


OMAHA, Neb.—An ordinance to 
pave the way for 1,000 parking 
meters in downtown Omaha has 
been approved for passage by the 
city council. Police Commissioner 
Jepsen, introducer of the ordin- 
ance, said that the car-marking 
and tow-in system in use in 
Omaha has become too expensive, 
and he did not believe depart- 
mental finances would permit its 
continuance much longer. 


Omaha officials are proceeding 
on the premise that parking is 
merely a privilege and not a right, 
like the use of the streets is a 
right. City Attorney Seymour 
Smith said that the legality of 
parking meters had never been 
taken to court of last resort, and 
he would like to see that done 
before the meters are installed 
here. He warned that the amount 
charged for parking must not 
exceed a reasonable cost for fi- 
nancing the system. 


to shows, first copies of new books, 
first models of new cars. They are the 
style setters. The people other people 
copy. 

Sell The New Yorker audience and 


you sell the thousands more who watch 


It’s true, we aren’t a local magazine 





... not with 54% of our readers in 


other cities throughout the land. Actu- and follow in their steps. 


ally we’re a national magazine—with reach men and women all over the Sell the people other people copy— 


a New York point of view. country—132,000-copy circulation and you sell the nation. 


Asamatterofinteresttoautomotive (and each of these copies has six readers 


THE 
NEW! YORKER 


SELLS THE PEOPLE OTHER PEOPLE COPY 


New York Motor Show Issue 
dated Nov. 14—out Nov. 11 





Sparks »,; 


(Continued from 


And then, in 1910 and 1911, there | 
was the Oldsmobile Limited, fit- | 
ted with 44-inch wheels, which | 
listed around $6,000. In 1932 
Oldsmobile built only 17,000 cars. | 
Four years later the figures show 
that this production in 1936 has 
increased 1076 per cent. 


* 


WHICH NATURALLY turns 
the limelight on the high com-| 


* * 


mand at Lansing at the present) 
time — President Charles L. Mc-| 
Cuen and General Sales Manager | 
Dave Ralston, who have sat on 
the throne since Nov. 1, 1933. In 
fact, this McCuen can be_ looked | 
on as Edward the Eighth of the} 
Oldsmobile dynasty. 


This chap McCuen has been| 
climbing and climbing ever since 
he came out of the Polytechnic 
College of Engineering in Oak- 
land, Calif. in 1911. He got an 
inkling as to the potentialities of 
the automobile industry while 
with the Cole California company | 
early in his career, but he got 
his feet really wet when O. E. 
Hunt, now vice president of 
General Motors in charge of en- 
gineering and then with Packard, 
gave him a job. McCuen stayed 
there until 1919, and was vice- 
president of the Isco Refrigerater 
Co. until 1922 when he joined the 
Rickenbacker Motor Co. Ten 
years ago he became a member 
of the Oldsmobile engineering 
staff; jumped to chief engineer, 
then director of engineering and 
was attached to Irving Reuter’s 
Oldsmobile-Buick staff until 1933 
when he donned his present togs. 


And that’s only one of the 
stories that a man with a mem- 
ory can pick out of this Almanac 
chronology. 


* * 


WHAT WITH Pierce - Arrow 
writing into the records that it 
is the first automobile manufac- 
turer to enter the camp trailer 
market, Hayes Body cutting itself 
into the same picture, the trailer 
owners’ convention at Manistee, 
Mich., and with the Tin Canners’ 
show opening in Sandusky, O., 
next week, there can be no ques- 
tioning the fact that this baby 
industry is very much in the pub- 
lic eye at the present time. 

As if to add fuel to the flames 
one of the features of the monthly 
release of the “March of Time,” 
now showing in many of the big 
movie houses, is ‘‘Highway 
Homes,” one of the biggest pub- 
licity breaks this new business 
has had. 


* 


TIME, Inc., is the sponsor of 
the “March of Time,” which ex- 
plains why Harry Dole rounded 
up the advertising clans of De- 
troit for a preview of the film at 
the Recess Club, Thursday after- 
noon. To me, of course, “High- 


| Holler, from top to bottom. Mun- 
| ger quoted Bill as saying Chev- 
| rolet will do a business of more 


A FINE 30 STORY HOTEL 


in the 


GRAND CENTRAL ZONE 


Opposite The Waldorf-Astoria 
Sng e$4 Du le $5%$6 


Featuring two roon sut $s 
from $7 ca y 


Spec al ~ on*>'y and 
y arly r tes 


Furnished or Unfurnishe | 


Serv n> Fantries, Ee tric 
Refriz2rat on 


Air-coo'edR st ur ntani 
Du lex Co kail Loun-e 


Beverly 


125 EAST 50th ST. 


WM. A. BUESCHER, Manager 


NEW YORK 


idepartment, and 7,400 book- 


| dent 


| citizens 


| ler, as proved by the one column 


| used cars this year, which, Holler 
| said, is practically two per cent 
| of the entire income of the Ameri- 


| financial 
| sales organization, 


| dealers, 4,200 new-car sales man- 


Chris 
Sinsabaugh 


1) 


way Homes” rang the bell, for it 
picturizes the development of the 
trailer industry, showing road 
scenes that make the old gypsy 


Page 


in you want to do a bit of nomad- | 


ing. Covered Wagon steals the 
show and Arthur Sherman, presi- 
of the company, is very 
much’ in the limelight, as he} 
should be, being one of the pio- 
neers of the movement. Bill 





| Stout also is remembered and his 


* | 
home on wheels figures promin- | } 
| fi 


ently in the picture. 
And I am not forgetting the | 


| prophesy of Roger W. Babson. | 


nationally famous forecaster of 
coming events, who tells you that 
in 20 years half the American | 
will be living in these | 
trailers because of the low over- | 
head and mobility of movement. 


i: * * 


NEXT WEEK-END comes the 
third renewal of the All-American 
Soap Box Derby sponsored by 
Chevrolet, which will be held at | 
Akron, O., with the championship | 
run off on Sunday. Much against | 
my will (ha, ha) I will be among 
those present as a member of th< 
technical committee, which will 
headquarter at the popular May- 
flower Hotel, which has_ been 
taken over, lock, stock and bar- 
rel, by Chevrolet, and which will 
house the 116 city champions who | 
will compete, as well as the brass 
hattery of General Motors. 

Being on the inside this away, 
I’m telling you about the new hill 
that will be used. It’s been kept 
secret until now. It’s located | 
right alongside the airport and 
has just been finished. It’s made | 
of concrete, which ought to be 
better than the  brick-surfaced 
grade used last year, which pro- | 
duced some slippage of wheels. It 
is 30 feet wide and 1600 feet long 
although the actual race course | 
will be only 1,200 feet. It has a} 
16 per cent grade most of the | 
way, becoming level for the finish- 
ing sprint. Grandstands will ac- 
commodate 35,000 spectators 
while there is standing room for 
10000 more. 


PERMIT ME to hark back to} 
the Chicago visit of last week 
which was featured by the Nash | 
anniversary banquet at Kenosha 
While I was in Chicago Bill Hol- 
ler slipped into town for three | 
dealer meetings, all jammed into 
one day. Still, Chevrolet’s genera! 
sales manager found time to talk 
to the financial editors of the 
daily newspapers, proof that he is 
regarded as big news. It’s most 
unusual for an automobile sales 
manager to bust in on the finan- 
cial page. 

One of these financial editors 
Royal Munger, of my old alma 
mater, the Chicago Daily News 
found plenty of color in Bill Hol- 


story he carried the next day 
than a billion dollars in new and 


can public. 


* 


HOLLER GAVE Munger ssta- 
tistics that must have startled the 
editor—that Chevrolet’s 
skippered by 
Holler, is responsible for 10,000 
agers, 19,000 new car salesmen, 
9.700 used car salesmen, 7,000} 
parts men, 6,500 service managers, 
22.800 mechanics under the sales 


keepers. 


AS FOR Holler’s enthusiasm | 
over his job, Munger wrote: “Put 


him on a desert island with an | 
African bushman and he’d set to 
work first to selling the bushman 
yn learning English and tell him 
the virtues of Chevrolet. If the 





| strain was too much for the sav- 


| dent of White. 
politics to the extent that he is a | 


| of course. 


IT’S JUST KNOWING HOW, says Rattlesnake Tamer Merwin 


safe distance. 


age intellect that would be just 
too bad.” 
a of ak 

TOO BAD I am disenfranchised 
from voting in my old home 
town, for I'd like to cast a ballot 
in the next election for James 
Mansfield Cleary, vice-president 
of the Roche, Williams & Cun- 
nyngham advertising agency, a 
former general sales manager of 
Studebaker and for a time presi 
Jim’s gone into 


candidate for trustee of the Uni- 


| versity of Illinois, his alma mater. | 
Just so you won't ac- | 
of ulterior motives | 


cuse Cleary 
it might be mentioned that there 
is no salary connected with the 
jiob—just pride in the old school. 
So the column asks 


| Campbell as he puts a few snakes through their paces. Mayor “Chief 
| Pontiac” Sears, Pontiac dealer at Carlsbad, N. M., is watching—at a 


Pontiac Eight 
Gets 17 M.P.G. 
Over Test Run 


PONTIAC.—Nine 
from the lowest 


cars ranging 


price to the 


| thousand dollar class have just 





its Illinois | 


constituents to go to the polls and | 


east a vote for this same 
Mansfield Cleary. 


Packard Covers 
25,000-Mile Trip 
Around World 


DETROIT. 
bile trip of 25,000 miles 
the world during which 
visited practically every country, 
except those in South 


After an 


around 


James | 


completed a test run of 18,220 
miles under th2 supervision of 
Texas Co. engineers 
cost of more than $100,000. 

It was conducted purely in the 


interest of the best fuels and lu- | 
bricants for every driving condi- | 
| tion. 


Leaving Houston, Tex., early in 
March, the first part of the long 
run consisted of a 5011-mile 
economy test back and forth over 


| the highway to Laredo. The aver- 


automo- 
they | 


America | 


and Russia and Australia; crossed | 


the great deserts and went into 


many places where no motor car | 


had ever before 
and Countess Frederick Wilhelm 
von Keller, of Berlin and Paris, 
have returned to New York. 
More than 15.000 
distance covered 


miles of the 
were through 


| sections where there are no roads, 
| much of this being through track- 


less desert waste where any 
serious breakdown would have 
resulted in disaster. Seven days 
were spent in the Nubian desert 
where the thermometer registered 
as high as 145 degrees and where 
they traveled only at night be- 
cause of the heat. 

Once while Count von Keller 
was engaged in changing a tire 
they were saved from attack by 
a leopard by the countess who 
shot the beam of a flashlight into 
the animal’s eyes frightening it 
away as it was about to spring. 

Although the car was _ over- 
loaded with 700 pounds of camp 
equipment and luggage, besides 
an extra tank of gasoline and a 
large tank of water and, too, de- 


spite the severity of the greater | 
| part of the 


route, no 
whatever was experienced 
the car, it is reported. 
the tires on the car 
trip started were still 
and in good condition 
globe-circling tour ended. The 
car was a Packard super eight 
convertible coupe which had al- 
ready been driven more 
100000 miles before the 
the adventurous journey. 


when 
in place 
when the 


ventured, Count | 





difficulty | 
with | 
Three of | 
the | 


than | 
start of | 


age speed of the nine cars which 
ran as a caravan was 47.96 miles 
per hour. 

A Pontiac eight, which was one 


of the nine cars, performed with | 
| the remarkable average of 17.57) 


miles per gallon of fuel, it is re- 
ported. 

The second part of the trip 
which covered 9,754 miles was an 
endurance run around the rim of 
the United States with Houston 
as the starting and finishing 
point. 

Dust 
through parts 


conditions were 


of Texas, New 


Mexico and Arizona that drivers | 
and observers had to wear masks | 
50 | 
inches of snow in Montana a few | 
days later and the thermometer | 
near the sub-zero vanishing point. | 


for four days. There were 


Average speed for the entire 9 754 
miles, which consumed 28 days 
was 49.26 miles per hour. At this 
rate the Pontiac eight claims an 
average of 1658 miles per gallon 
of gas. During the combined 
economy and endurance run oil 
economy on the Pontiac was 
1,769.42 miles per quart of oil. 

Mileage was recorded 
pilot car which was equipped with 
a fifth wheel and electrical speed 
recording device. 

Each of the nine cars was 
equipped with 11 thermo-coup- 
lings for recording temperatures 
at vital lubrication points. Read- 
ings at these 11 points and 19 
other observations were taken 


every 15 minutes throughout the | 


test. All electrical leads from 
thermo-couplings terminated at a 
table in the rear seat compart- 
ment where an observer made the 
readings. 

The 11 temperatures registered 
by thermo-couplings were as fol- 
lows: (1) Oil in crankcase; (2) 
oil vapor in top of crankcase; (3) 
water Inlet to motor; (4)_ water 
outlet from motor; (5) 
block: (6) oil in transmission; 
(7) oil in differential; 
gas tank; (9) fuel pump; (10) 
feed line from fuel pump to car- 
buretor and (11) carburetor. 


and at a} 


so bad | 


by the} 


motor | 


(8) fuel in | 


Would Cut Tenn. 


7 Cent Gas Tax 


NASHVILLE, Tenn.—Re- 
duction of Tennessee’s seven 
cent state gasoline sales tax, 
enactment of a more strin- 
gent tax law, and rigid en- 
forcement are advocated by 
Andrew Tanner, indepen- 
dent cand:date for the house 
of representat'ves. At the 
present time, Tennessee is 
investigating a gasoline tax 
evasion situation wh'ch has 
cost millions of dollars in 
lost revenue, 

“Several months’ experi- 
ence in the gasoline tax in- 
vestigation,” declared Tan- 
ner, “has encb!ed me to see 
the gross inadequacy of 
our present law and the 
system of t>x collection, and 
to know what legislation is 
necessary to correct the 
situation. Several million 
dollars of additional reve- 
nue can be collected annual- 
ly if the proper and adequate 
tax la‘v is enacted. Also, I 
think the gasoline tax of 
seven cents is too high and 
should be reduced. With a 
proper law and efficient en- 
forcement, the state will 
collect just as much 
revenue.” 


AS OTHERS 
SEE IT 
(Continued from Page 6) 


make for law enforcement: Sound 
| reason back of the law; reason- 
able leeway left for exercise of 
| judgment, and certainty of im- 
| partial enforcement of the law. 
| —Detroit News. 





Now It’s the Trailer 

| Three or four years ago virtu- 
ally every forecast of business 
recovery was accompanied by 
predictions that “new industries” 
| would supply the vital spark 
necessary to touch off the forces 
of increased production and con- 
sumption. Moreover, most of 
these predictions were amazingly 
| definite as to just what wants or 
needs were to be answered; as an 
example, perfection of television 
| was frequently offered as some- 
thing sure to help bring trade 
revival. 

But out of the whole welter of 
possible new manufactures cited 
by the imaginative, it is doubtful 
if one, more than two years ago, 
mentioned the automobile trailer. 
Why should the trailer have been 
discussed? After all, it was al- 
most as old as the automobile 
| itself; for three decades at least 
| the public had known of and 
| failed to buy any appreciable 
quantity of them. 

And yet, such is the utterly un- 
predictable taste of the American 
buying public, the trailer has 
caught on. The largest company 
in the field sold 400 in 1934; this 
year its production schedule calls 
for 10,000. An old line motor com- 
pany announced only yesterday 
| that it was entering the business 
|to manufacture in quantity and 
estimated the demand at 200,000 
a year as opposed to the 35,000 
| now being produced. 

Among the reasons given by 
students of the situation for the 
increased popularity of the trailer 
is that of taxes. Real estate taxa- 
tion can be avoided, even income 
| taxes need not be paid by anyone 
| who can declare residence in a 
non-income tax state. So far has 
| the move spread that it has at- 
| tained the dignity of being de- 
| scribed by a new and grandiose 
| phrase—‘“Mobile Housing.” 

The lesson appears to be that 
| no economist, however sage, and 
no business prophet, however 
acute, can with certainty predict 
whence fortune’s favors will come 
nor on what they will light in 
this always surprising country. 
—Wall Street Journal. 
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NADA to Chart New Policies at Detroit Meeting 


Seeks Counsel of Assn. Men | 
| 


As New Plans are Formed 


(Continued 


trade bodies and present their 


findings to the NADA. 

These developments, it is as- 
serted by observers close to the 
picture, are the result of a 
changed feeling on the part of 
many dealers toward the NADA. 
Dealers and association execu- 
tives, it is understood, have re- 
cently evidenced a much greater 
interest in the efforts and prob- 


lems of the national body. Credit | 


for much of this change is given 
to the meetings which, NADA 
fieldmen have been holding 
throughout the country. 


has been observed recently in the 
NADA is its new attitude toward 
the car manufacturers. Abandon- 
ing its hostile, dictatorial manner, 
it is understood that in future 
dealings with the manufacturers 
the national body wiil adopt a 
policy of greater co-operation. 
The NADA, it is understood, 
will shortly attempt to p'ace be- 
fore the manufacturers its find- 
ings about the used car situation, 
dealer profit, franchises, labor and 
the thousands of pieces of legis- 
lation injurious to the industry 
which are being enacted 
states. In this presentation, it is 
said, the national body will speak 
clearly but without rancor. 


It that when the 


is expected 


Coming Events 


AUGUST 


iil. Automobile race 


22—Soringfisld, 
fair. 
SEPTEMBER 


American 
mnie ieetina 
21-22—Reading, Pa. Pennsylvania Automotive 

Awn Sixteenth annual convention 
Abrabam Lincoln Hotel. 


OCTOGER 


(-tt—Paris, Automobile salon 
12——-Mineola, L. 1 Atte 

velt Field, Mineola, L. L. 
15-24—London. rhirtieth 

mobile Exposition 
19-21—Chicago American Trucking Awn an 
convention Stevens totel 
Louis. National Assn. of 
Tire Dealers, ine 
Statler Hotel. 
19-23—Cleve.and. Anwrican Society for Metals 

ith national Metal md ba 
Exposition Mall 


NOVEMBER 
3-7—Newark. N. J, 


Show 
9-12—Chicago. American l’etroleum Institute 
{7th annual meeting 
11-18—New York. Attomoble Show 
Central Palace 
13-19—Toledo. Automobile show 
20—Columsus. Auitomolite Show 
-21—Chicago. Aritomobil 
-2t—Detroit, Automohil: 
-21—Boston. Automobile 
-21—Sin Francisco. Automobile Show 
-21—Seattle, Wash. Automobile Show 
Auditorium 
-21—Wash nuton 
-22—Los Angeles. 
-22—St. Louis. Automobile Show 
5-21—Cincinnati. Automobile Show 
-21—Denver. Automobile Show 
-21—Pittsburch, Pa. Automobile Show 
-21—Phi.adelphia, Pa. Automobile Show 
-20-——-New York. National tudustrial Tra 
league. Annual Meeting 
-25—Asbury Park. N. J. Atttomohile Show 
26—Lansing, Mich. Automobile Show 
-28—Cleveland. Autonebile Stow 
-28—Brooklyn, N. Y. Automolil 
-28—Buffaio. Automobile Show 
-28—Newark, N. J. Atttomohile Show 
-29——-Kansas City. Automobile Show. 
-29—Milwaukee. Automobile Stow 
-28—Meriden, Conn. Automobile Show. 
-Dec. 5—Baltimore. Automobile Show. 
Dec. 5—Peoria. Automohile Sow 
30-Dec. 5—New York National 
Power and Mechanical 
Biennial meeting. 


DECEMBER 


ASI Show 


Ch mical Me 


7-12-—Pittsburgh 


lets emi 


obile race 


International Aute 


Oly mpia 


nial 
19-22—St. 

pendent 

convention. 


Inde 
Annua 


‘ Ogress 


pes thien 


Grand 


Show 
Show 


Shiow 


Automobile Show 
Automobile Show 


Show 


9-13—Chicagn., Navy Pier 
*Tenrative 


SP, 


SPRING 
4 COVERS 


For Every Car 

Added _ profit, 

pleased cus 
ners 


Imitation leather (fabric) 


KELMORE SPECIALTIES, Inc 
1931 BROADWAY, NEW YORK, N, Y. 


from 


| revealed 
Another marked change which | 


by the | 


State | 


National Motor Truck | 


Civie | 


Exposition of | 
Engineering | 


o-— a a — - 


Dealer Plans to Test 


Sunday Car Sales Ban 
MILWAUKEE.—A test of the 
constitutionality of the city ordi- 
| nance prohibiting the sale of auto- 

1) | mobiles on Sundays has been in- 
| dicated following the arrest of 

meetings between the trade assoO-| Sam Shumow, proprietor of the 
ciation managers and the NADA/ Winnebago Auto Salvage & Parts 
executive committee have been|Co., charged with violating the 
concluded, a much better feeling | ordinance. Used car dealers had 
will exist between the smaller|complained to police that the 
associations, the national body | Winnebago company was violat- 
and the manufacturers. ing the law. The case has been 


se f | adjourned to Aug. 25. 

An early decision regarding the oa 
removal of NADA headquarters | 
from St. Louis to Detroit or some | 
other point is also expected. It is | ializi 
ie : , ‘ | specializing 
understood that a poll taken | trailers for 
among 1,000 representative dealer | makers of food products, clothing, 
of the national body | builders’ supply materials, circulat- 
an overwhelming ma- 


ing libraries, ete. A _ step-up of 
jority in favor of Detroit as the nearly 50 per cent in production was 
future NADA h-adquarters. 


Page 


Aero Car Specializes 
DETROIT.—Aero Car, manufac- 
turing custom made trailers, is also 
in commercial display 
salesmen representing 


members 


made July 1 with a big bank of 
orders on hand. 
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Star in its own right on the brilliance of its performance, th 


| Murray Six Months’ 
| Profit Is $1,130,289 
DETROIT.—The Murray Corp. 
and its sudsidiaries reports for 
the six months ended June 30 net 
profit of $1,130,289 after charges, 
depreciation and _ provision for 
federal income tax, but before 
provision for tax on undistributed 


profits, equal to $1.21 a share on | 


930,271 shares of $10 par capital 
stock. This compares with a net 
profit of $1,202,621 or $1.56 a share 
on 768731 shares in the first half 
of 1935. 


New Pontiac Dealer 

ST. LOUIS, Mo. (UTPS) 
Downtown Pontiac Co., H. R. 
i:tton, president and sales manager, 
has teken over the dealership 
Pontiae cars at 3101 Locust street 
tozether with the equipment and 


The 


personnel formerly employed by the | 


Steiner Automobile Co. at this ad- 
dress as one of the nine 
dealerships in St. Louis. 


le fee ig Heap. 
Rehan SK Se OSL viata titan 


is sleek Buick 


is a better looking car to see, a safer car to drive, a more comfortable car 


to ride in by virtue of its one-piece solid steel “Turret Top,” B 


ody by Fisher. 


Ham- | 


for | 


Pontiac | 


Nags as Trade-Ins 
Puzzling to Clerk 


RICHMOND, Va. (UTPS). 
—The call of the city de- 
partment of public works 
for bids on 16 automobile 
trucks brought 13 bids 
which are be'ng tabulated 
by a worried clerk who is 
puzzling over the trade-in 
allowances made on 8 
horses and mules the de- 
partment wants to dispose 
of. The motor equ'pment is 
for the use of the street 
clean ng bureau. 


Kauneel Moves 


ST. JOHNS, Mich.—The Kauneel 


Coach Co. has moved to larger quar- 
ters 
the company additional manufactur- 
| ing space for increased production. 


here. The new plant will give 


‘Lehhon SAFETY STYLE AND COMFORT 
help make BUICK the buy that itis 


restful angle. Head-room, leg-room, elbow-room 


It’s a standout for performance — this clean-lined, 
great-powered Buick. But performance is not the 
only quality that makes it a sterling buy. 


Look for the famous Body by Fisher emblem 
which stands for style—for body lines sweep- 
ingly clean, free and uncluttered—for interiors 
smart and complete in every detail. 

This emblem stands for real safety. Where you 
see it you find the one-piece solid steel “Turret 
Top” — stout, seamless metal, ending forever the 
fabric soft-spot, and tying the whole car into a 
weave-proof, shock-proof unit. 


This emblem stands for comfort—with seats that 


are generously deep and wide, built to the most 


ob 
THE MARK OF THE MODERN CAR 


ONE-PIECE SOLID STEEL 


on GENERAL MOTORS CARS ONLY: CHEVROLET 


AURRE 


gistered 


TIAC 


PON 


to spare. 


Above all— comfort in spite of the weather! On 
hottest days, Fisher No Draft Ventilation scoops 
in cooling breezes. An easy turn of the regulator 


handles shuts out rain but not fresh air. 


In Body by 


‘isher, you have one-piece solid steel 


“Turret Top” safety, Fisher No Draft Ventilation 


comfort, smart Fisher style 


all summed up in 


three words that mean more for your automobile 


dollar —“ Body by Fisher.” 


1 


OP BODY BY 


BUICK 


T 


OLDSMOBILE 


LASALLE - CADILL. 
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Guest Suit Laws Now Protect Drivers in 26 States 


Operator No Longer Liable 
For Unlimited Damages 


CHICAGO. — Guest suit laws, | 
limiting liability of the car owner 
for damages sustained by non-| 
paying passengers in his car, are} 
now in effect in 26 states, includ- | 
ing Illinois and Indiana, accord- | 
ing to J. H. Braun, general) 
counsel of the Chicago Motor 
Club. 

“Under the common law,” 
Braun explained, “the operator 
was held accountable at law for 
any injuries sustained by other 
persons riding in his car whether 
or not the driver was at fault in 
the accident in which the car 
was involved. 

“To correct this situation, 
which often brought about injus- 
tices, the guest suit laws were 
evolved. In general, they provide 
that passengers cannot bring suit 
against the operator unless they 
can prove gross negligence, wan- 
ton disregard of rights or an in- 
tentional act of carelessness on 
part of the driver. 

“Iowa and Connecticut were 
pioneers in this type of legisla- 
tion, in both of which these laws 
became effective in July, 1927. 
During the past year, seven ad- 
ditional states adopted guest suit 
laws, and today they are in effect 
in the following jurisdictions: 

“Alabama, Arkansas, California, 
Colorado, Connecticut, Delaware, 
Idaho, Illinois, Indiana, Iowa, 
Kansas, Michigan, Montana, Ne- 
braska, Nevada, New Mexico,| 
North Dakota, Ohio, Oregon, 
South Carolina, South Dakota, 
Texas, Utah, Vermont, Washing- 
ton, and Wyoming. 

“The practice of giving rides to 
hitch-hikers is dangerous every- 
where, but in states without guest 
suit laws there is the added 
hazard that the over - generous 
motorist may be faced with a 
costly suit filed by the hitch- 
hiker in the event of an acci- 





Wayne County 
Sales in July 
Show Big Gain 


DETROIT.—New passenger car 
registrations in Wayne County 
(Detroit) for July reached 10,299) 
units which brings the total to 
date in 1936 to 68,693. This com- | 
pares with 6,339 new passenger 
cars registered in July last year 
and a total for the first seven 
months in 1935 of 58,352. 

Ford V-8’s continue to hold| 
first place to date in the Wayne} 
county registrations and for July | 
they scored a total of 3,804 units | 
and 24,954 units so far this year. 
This compares with 2,807 for 
July last year and 29,499 for the 
seven month period. 

Chevrolet holds second place in 
the July registrations with 1,983 
for the month and 14,035 units 
for the seven month period. Last 
year Chevrolet registered 996 new 
cars in Wayne County in July 
and had a total of 6,909 units for 
the seven month period. 

Third in the procession came 
Dodge with 1,165 for July and 
7,257 for the seven month period. 
In 1935 Dodge’s July registration 
was 475 and its total for the year 
to date was 3,950. 

Plymouth occupied fourth place 
with 1,031 units in July and 6,379 
for the year to date. This com- 
pares with 585 in July last year 
and a total of 4,942 for the seven 
month period. In fifth place was 
Oldsmobile with 464 for the 
month and 3,508 for the year to 
date. Oldsmobile’s showing last 
year was 340 for July and 2,997 
for the year to date. 

Pontiac holds sixth place with 
453 for the month and 2,980 for 
the year to date. This compares 





| just off the press, 


396 Pontiacs registered in 
July last year with 3,717 for the 
seven month period. Seventh 
place went to Hudson-Terraplane 
with a combined total of 383 for 
July and 2,831 for the year to 
date. Last year Hudson-Terra- 
plane registrations for the similar 
periods were 221 and 2,087. 

Eighth, ninth and tenth places 
went to Buick, Packard and 
Chrysler in the order named. 
Buick showed 355 for July and 
2,398 for the year to date. Pack- 
ard registered 119 in July and 
1,025 to date while Chrysler 
scored 101 in July and 786 for the 
year to date. 

Truck registrations in Wayne 
County for July were led by Ford 
with 376 for the month and 2,298 
for the year to date. This com- 
pares with 232 and 2,247 for the 
similar periods last year. Dodge 
was in second place with 159 for 
the month and 1,106 to date. 
Chevrolet took third position 
with 144 for July and 1,073 for 
the seven months period to date. 


Reg 


with 


istrations 


At New Peak In 
July, Chicago Says 


CHICAGO.—New car registra- 
tions in Cook county for July, 
just released by the Bureau of 
Motor Advice, surprised even 
those in the trade when the total 


| was shown to he 12,989 units, the 


biggest July in history with the 
exception of 1929 and only slightly 
below this year’s June figure of 
13,140 cars. The gain over the 





July, 1935, total of 9,868 amounted | 
to 3,121 units. The all-time July 
peak for July set in 1929, was| 


14,964. 


Although the July total was 


of cars turned in gains over the 
preceding month, They were Ford, 


| Chevrolet for the first time in a 
Dodge, Pon- | 
Nash-Lafayette, | 


number of months; 
tiac, De _ Soto, 


Auburn-Cord, Reo and Pierce-Ar- | 


row. Nearly every make scored a 


PONTIAC ENGINEERING and service heads look over the 
Pontiac eight which has just returned from an 18,000-mile test run 


by the Texas Co. 


The car averaged over 17 miles to a gallon and 


1,700 miles per quart of oil, at an average speed of 49 miles an hour. 
Left to right are William Harrigan, Texas Co., engineer in charge of 
the test; B. H. Anibal, vice-president in charge of Pontiac engineer- 
ing, and L. K. Marchall, Pontiac general service manager. 








Rubber Imports to U.S. 
Up 64.7% in First Half 


WASHINGTON.—Rubber goods 
imported into the United States 
during the first half of 1936 were 
valued at $1,216,720 against $738,- 
971 in the corresponding period 
of 1935, an increase of 64.7 per 
cent, according to the U. S. De- 
partment of Commerce. 

Domestic production of rubber 
products of all kinds is valued at 
approximately $500,000,000 a year 
at present, and the increased im- 
ports represent only a fraction of 
1 per cent of domestic consump- 
tion, it was stated. 

Imports of tires in the first six 


/ months of this year were valued 


| slightly below June, eight makes | 


| 


| 


substantial increase over the cor- | 


responding month last year. 
Under the heading of 


Trade Assn., 
in enlarged, 

magazine form, states in part: 
“Every dealer wishes registra- 


cago Automobile 


| tions meant not only sales, but 


his sales and even ‘clean deals.’ | 
Auto Union Claims 


Yet the chart of profits would tell 
an entirely different story. 


“In the first place, quite a size- 
able percentage of these Cook 
county registrations represent 
what are known as ‘bootleg’ sales 
in competition with regularly 
franchised dealers. Then, too, a 
larger number of _ franchised 
dealers are sharing in the sales 
and registrations, and as a con- 
sequence the number of cars sold 
per dealer is not as sharply up- 
ward as would seem to be the 
case when the totals are con- 
sidered. 

“Furthermore, instead of being 
clean deals, registrations and 
sales involve trade-ins of used 
ears, the bugbear often being 
over-allowances te the point of 
bringing losses instead of profits.” 


Visits le 

SOUTH BEND.—R. E. Hopkins, 
Studebaker distributor for the Isth- 
mus of Panama, recently visited the 
factory here. He has his main show- 
rooms in Panama, Republic of Pan- 
ama. 

In current Isthmus 
figures, Hopkins reports, 
ears rank third in sales. 


registration 
Studebaker 


“What | 
| Price New Car Registrations?” 
| the official publication of the Chi- 





at $308,777 against $10,720 in the 
corresponding period of 1935, a 
large amount of which were im- 
ported from Canada during the 
recent Akron labor dispute. Im- 
ports of rubber belting were val- 
ued at $88 492 against $19,161 last 
year, originating largely in 
Japan; while imports of scrap 
rubber were valued at $138,539 
against $38 031 last year. 

The net price change for all 
products reported by both quan- 
tity and value was less than 1 per 
cent increase. Consequently the 


increased total value of imports | 


represents an approximately 
equal increase in the actual vol- 
ume of goods imported. 


Membership Doubled 
DETROIT.—An increase of 
“more than 100 per cent” in mem- 
bership of the United Automobile 
Workers’ Union has occurred 
since the union’s convention at 
South Bend last April, Homer 
Martin, president, declared after 
receiving reports from officers at- 
tending the general 
board meeting here. 

Martin said the union now has 
160 locals. Thirty are independent 
unions which have recently 
amalgamated with the UAW. 

The board formally affiliated 
the union with John L. Lewis 
Committee for industrial Organ- 
ization. 


Rejoins Reo 
ST. LOUIS, Mo.—Harry Steiner, 
owner of the Steiner Automobile 
Co. has assumed the distributorship 
of Reo cars and trucks in St. Louis 
territory opening new wholesale of- 
fices at 3137 Locust st., formerly a 
used car division of the Steiner Co. 
The location is considered tempor- 
ary and larger quarters are in view. 
Steiner was distributor in St. Louis 
for Reo for 26 years continuously 

until about two years ago. 


© 


executive | 








V.K. White Heads 


Auburn Service 


AUBURN, Ind.—V. K. White 
has been named factory service 
manage by the Auburn Automo- 

ns bile Co. His 
headquarters 
will be in this 
city. 

White has 
been connected 
with the Auburn 
factory service 
department 
since 1929, serv- 
ing as assistant 

; to A. H. Mce- 

a . Innis, who re- 

V. K. White cently was ap- 
pointed vice-president of Auburn, 
with headquarters at Conners- 
ville. Prior to his coming with 
Auburn, White was associated 
with various dealer and distribu- 
tor organizations in Florida and 
Texas. He has been connected 
with the industry since 1922. 


Industry Faces 
Many New Taxes 


In New Orleans 


NEW ORLEANS.—Several new 
ordinances levying taxes to re- 
habilitate the finances of the city 
government are scheduled to be 
adopted by the city commission 
within the next few days. 


One of the proposed ordinances 
provides for a graduated privilege 
tax on buses, trucks and trailers, 
the scale as follows: Trailers from 
500 to 1,000 pounds, $10; second 
ton, $15; third ton, $25; fourth 
ton, $50; fifth ton, $75; sixth ton, 
$100. It is provided that above 
the sixth ton a special fee of $100 
must be paid on each and the 
city will decide which streets may 
be used by this class of vehicle. 

Provision is also made that 
passenger buses must pay a tax 
of $15 per seat, except where a 
franchise tax is paid, the tax in 
which case will be $10 per seat. 

Another ordinance provides for 
a tax of $12 per year on each 
gasoline pump and a permit fee 
of $35 a year on each station. 

The city’s 1 per cent sales tax, 
which goes into effect Oct. 1, 
specifically exempts automobiles, 
gasoline, fuel oil and crude oil. 








Nev Car Salo 
In Texas Hold 
Strong in July 


SAN ANTONIO, Tex.—New car 
sales for July continued to reflect 
the fine recovery which the auto- 
motive industry of this city has 
enjoyed during the current year. 
With total sale of passenger cars 
and trucks totaling 801 units, all 
previous records for the past five 
years have been exceeded. August 
sales are starting off slow, due to 
the hot weather, but it is re- 
ported that total sales will exceed 
those of any August during the 
past five years. 

July sale of passenger cars and 
trucks totaled 801 units of which 
668 were cars and 133 trucks, In- 
dividual sales according to makes 
were as follows: 

Buick, 37; Cadillac, 6; Chevrolet, 
190 (and 61 trucks); Chrysler, 8; 
Cord, 1; De Soto, 3; Dodge, 25 
(including four trucks); Federal 
Truck, 3; Ford, 169 (and 30 
trucks); GMC Truck, 8; Graham, 
4; Hudson, 9; Hupmobile, 1; IHC 
Truck, 21; LaFayette, 6 (and one 
truck); LaSalle, 5; Lincoln- 
Zephyr, 3; Nash, 4; Oldsmobile, 
40; Packard, 8; Pierce-Arrow, 1; 
Plymouth, 49 (and three trucks); 
Pontiac, 28; Studebaker, 40; Ter- 
raplane, 20; Willys, 1 (and one 
truck). 

Registrations by out of county 
dealers were as follows: Chev- 
rolet, 2; Chrysler, 1; Dodge, 2; 
IHC Truck, 1; Packard, 1; Plym- 
outh, 3; Terraplane, 1. 

This gives a total of 668 cars 
and 133 trucks for a grand total 
of 801 units. 

July sales for the preceding five 
years were as follows: 1931—517; 
1932 — 285; 1933 — 467; 1934 — 597; 
1935—-669. 

Attention is called to the fact 
that sales of medium priced cars, 
as well as those in the higher- 
priced brackets continue to re- 
main steady, or show some im- 
provement, while sales of lower- 
priced cars are showing losses. 
~— has held up remarkably 
well 


Great Britain Demand 


For Cars Increasing 
WASHINGTON.—Economic im- 
provement in industrial and com- 
mercial centers of Great Britain, 
together with the curtailed horse- 
power tax, has been reflected in 
a steadily increasing demand for 
motor vehicles in that country, 
says a report to the U. S. Com- 


|merce Department from its Lon- 
| don office. 


During May, 31,641 cars (subject 
to horsepower tax) were newly 
registered, an increase of 26 per 
cent as compared with May, 1935. 
Net gains over the year ended 
May 31, 1936, are shown in the 
official estimate of 1,531,449 cars 
holding licenses on that day as 
compared with 1,370,785 holding 
licenses on May 31, 1935, the re- 
port states. 

Together with passenger auto- 
mobiles, the May, 1936, registra- 
tion figures show that material 
gains were made in trucks, motor- 
cycles, buses and taxicabs, ac- 
cording to the report. 

The average receipt per car of 
license fees by the Ministry of 
Transport for a full year’s license 
was approximately $47, the report 
points out. 


To Manage Used Cars 


At Pontiac Retail Store 

DETROIT.—C. A. Ward has 
been appointed used car manager 
of the retail branch of the Pontiac 
Motor Co. at 5959 Cass Ave., ac- 
cording to R. B. Wright. retail 
store manager. He succeeds Har- 
vey Mack who has been appointed 
manager of the Pontiac retail 
store at Pontiac, Mich. 

Ward has been associated with 
the motor car business for 14 
years and has been Mack’s assis- 
tant. He was formely with another 
division of General Motors Corp. 
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Offers ‘Low-Down’ on Robinson-Patman Act 


Obscurities of New Law 


Are Interpreted by MEMA 


DETROIT.—An unofficial but 
authentic “low-down” on the Rob- 
inson-Patman Anti-Price Dis- 
crimination Act, together with 
some examples of what may hap- 
pen to business men under the 
Act’s operation, is being furnished 
to members of the Motor and 
Equipment Manufacturers Assn. 
in the form of an addition to a 
recent bulletin. 


According to A. H. Bicholz, 
MEMA general manager, all busi- 
ness, industry and commerce 
wants to know how the new Act 
applies to countless tens of thou- 
sands of situations faced by busi- 
ness men. The only authority for 
answers in the Federal Trade 
Commission and the FTC has no- 
whore near enough funds to ans- 
wer these questions. 

Sees Clarification 

Eicholz counsels MEMA mem- 
bers not to underrate the impor- 
tance of the law, pointing out 
that while it is full of ambiguities 
and loopholes, it is nevertheless 
the law. Instead of being repealed 
he asserts, it is much more likely 
to be clarified and strengthened. 


Among the business practices 
now prohibited under the Act is 
the trade discount, says the 
MIEMA bulletin. By trade dis- 
count is meant a discount paid to 
. wholesaler or retailer for per- 
forming a functional service for 
the manufacturer, thus relieving 
the manufacturer of a functional 
service cost. Different prices may 
be iustified only on the basis of 
different costs. 


If managements are called up- 
on to defend themselves against 
a charge or price discrimination, 
they must be prepared to show 
substantial and real quality dif- 
ferences—not slight, the bulletin 
declares. This calls for an exami- 


James E. Austin, 
Auto Pioneer, 


Is Dead at 95 


GRAND RAPIDS, Mich.—James 
F.. Austin, 95, manufacturer with 
his son, Walter S., of the Austin 
automobile in the pioneering days 
of the industry, died Aug. 2 at his 
home here. 


While the son actually was the 
genius of the automobile that won 
wide fame because of its unusual 
merits for the time, the father 
checked every mechanical detail 
of each innovation and it was the 
proud boast of the company that 
not a single device of refinement 
in the production of their cars 
went awry. 


In 1900 Mr. Austin assumed 
charge of the Michigan Iron 
Works. In 1901, the manufacture 
of automobiles was begun at the 
instance of his son, his life busi- 
ness partner who designed the 
cars. The cars were of high stan- 
dard and were improved in quick 
succession. In 1907 a six-cylinder 
ear of 90 horse-power was pro- 
duced to sell at $6,000. The com- 
pany produced its first automobile 
for sale in 1902. It also brought 
out a two-speed axle in 1914 
which created a sensation. 

The first car had a two-cylin- 
der engine of 16-horse power 
slung under the body and was 
equipped with a _ four-speed 
planetary transmission and chain 
drive. This car was listed to sell 
at $2,000. Up to 1914, the company 
produced 230 cars. 

High production processes 
among competing manufacturers 
finally caused production of the 
Austin to cease and the firm re- 
tired from the field in 1918. 

Surviving is the son, Walter 
with whom the father was as- 
sociated in business for more than 
50 years. 


nation of catalogs and price lists 
to weed out the price and name 
differences between goods of ap- 
proximately the same quality. 


Unlawful under the new Act 
are free deals, all push money, 
bonuses, premiums, prizes, re- 
wards whether in money or in 
gifts—by seller to customer or 
customer’s salesmen, regardless 
of the employer’s knowledge or 
consent, All forms of commercial 
bribery are likewise prohibited by 
the statute. 


Power Limited 


Fixed quantity discounts under 
the act are subject to uncertain 
risks. The Federal Trade Com- 
mission’s power extends only to 
fixing one quantity limit as the 
maximum beyond which the cal- 
culations and allowances of quan- 
tity cost differential may not go. 
This does not mean that the FTC 
may attach any fixed differen- 
tials to quantity limits. No one 
can get a water-tight quantity 
discount scale from the Commis- 
sion. 


Services rendered by the seller 
must be on proportionately equal 
terms to all. Services include ad- 
vertising, missionary men, show 
cases, demonstrations, goods for 
bargain or clearance sales are 
among the practices covered by 
the Act. These services are il- 
legal only when they are angled 
toward some special customer, 
not when the benefit is scattered 
over all customers alike. 


The gist of the advice offered 
by the MEMA is that manufac- 
turers must treat all customers 
alike on price. Discriminations 
may neither be given or received. 


Members Counseled 


MF'MA members are counseled 
by Eicholz to: 


1. Realize that the act is a law 
and cannot be neglected. 


2. Get a copy of the act and 
familiarize themselves with it. 


3. Discuss the act with their 
attorneys. 


4. Put up to the FTC every 
question that arises from an ap- 
plication of the law to specific 
situations affecting their busi- 
ness. Thus the member firm goes 
on record as having applied to 
the FTC for guidance. 


5. Write to the Federal Trade 
Commission to be placed on its 
mailing list to receive all ma- 
terial issued by the commission 
on the Robinson-Patman Anti- 
Price Discrimination Act. 


Ford May Build 
Own Tires Says 


Wall St. Journal 


DETROIT.—The Wall Street 
Journal, of New York is authority 
for the story that reached De- 
troit this week that the Ford Mo- 
tor Co. is seriously considering 
the manufacture of tires. Back- 
ing up the statement, the Detroit 
Free Press states that “labor diffi- 
culties in the rubber industry were 
said Wednesday to have resulted 
in the Ford Motor Co.’s institu- 
tion of a survey of that industry 
with the object of turning to the 
manufacture of at least a portion 
of its tire requirements. The re- 
port indicated that Henry Ford 
plans to build a tire factory in De- 
troit capable of turning out 24,000 
tires daily. Such a plant would 
have a potential annual produc- 
tion of about 7,200,000 casings.” 

Dearborn has nothing to say, 
but the rest of the industry would 
not be surprised if Ford. has 
given more than a passing 
thought to do something of the 
sort. It will be remembered that 
about 10 years ago the company 
built tires at the Highland Park 
plant. 








—— — = 


TWO SEMI-TRAILER DUMP UNITS, powered by Studebaker cab-forward tractors are shown in 
this photograph. These units are claimed to be the only two in existence making use of the cab-forward 
tractor and semi-trailer dump service. Manufactured by the Edwards Iron Works of South Bend, Ind., 
the dump unit, having a capacity of 8 to 9 tons of coal or gravel, is operated by a connection between 
the tractor and trailer which obtains power directly from the power take-off in the transmission, and 


may be completely disconnected from the chassis in one-half minute. 





Court Rules Not Guilty; But 


Penna. Driver Loses License 


PHILADELPHIA. — Pennsyl- 
vania’s secretary of revenue may 
revoke the license of a driver 
even though that driver has been 
found “not guilty” of drunken- 
ness, in a court of law, points out 
George Linton, manager of the 
claim and adjustment department 
of the Automobile Club of Phila- 
delphia. 

“A recent supreme court de- 
cision excellently illustrates the 
power vested in the secretary of 
revenue respecting the revocation 
of operators’ licenses in Pennsyl- 
vania,” says Linton. 


“A motorist was arrested 
charged with reckless driving and 
driving while intoxicated. At the 
trial of the case the motorist was 
acquitted of the charge of intoxi- 
cation. The department, acting 
under the authority of the Motor 
Vehicle Code, cited this same 
motorist for a hearing before one 
of its representatives for the pur- 
pose of giving an account of what 
happened. 

“As a result of the hearing, the 
department revoked the motorists 
operating privilege for one year. 
The motorist appealed the de- 
partment’s decision claiming that 
a verdict of ‘not guilty’ com- 
pletely established his innocence 
and that the department, by re- 
voking his license actually nulli- 
fied a verdict of ‘not guilty’ ob- 
tained in a qualified court of law, 
and the revocation, therefore, 
usurped the power of the court. 

“The court, however, sustained 
the action of the department and 





held that in spite of the ‘not 
guilty’ verdict on the intoxication 
charge, the department could still 
revoke on the reckless driving 
charge. The court accordingly al- 
lowed the one year revocation 
set by the department to stand. 


“The significance of this deci- 
sion can be more readily grasped 
when we realize that the depart- 
ment not only has the power to 
revoke a license after any viola- 
tion of the Motor Vehicle Code, 
but also has the final say so in 
the matter in spite of a previous 
court trial. 


“Motorists must, therefore, 
more and more realize that the 
right to drive a motor car is in- 
deed a very qualified one, subject 
to the close scrutiny and super- 
vision of a department as power- 
ful as the one which created that 
privilege in the first place.” 


Surrender Bonds 


MONTREAL.—Holders of 6 per 
cent first mortgage bonds of Hayes 
Wheels & Forgings are now required 
to surrender their bonds to the 
Chartered Trust & Executor Co., 
Toronto, for exchange into new se- 
curities of Hayes Steel Products, the 
new name under which the company 
operates. Bonds should be surren- 
dered with all coupons subsequent to 
Oct. 1, 1932, attached. Holders are 
entitled to receive the coupons due 
Apr. 1 and Oct. 1, 1934; also new 
bonds equivalent to 50 per cent of 
bonds surrendered; and participat- 
ing preferred shares for the other 
50 per cent of bonds surrendered. 
The new bonds will carry coupons 
from Apr. 1, 1936. 


Bendix Aviation Declares 


Special 50 Cent Dividend 


that this dividend 
crease in the regular rate but is 
merely the declaration of a divi- 


CHICAGO. Bendix Aviation 
Corp. this week declared a divi- 
dend of 50 cents against the pre- 
vious quarterly basis of 25 cents 
last quarter, and stockholders of 
two other leading automobile 
parts makers in this area—Borg- 
Warner Corp. and Stewart- 
Warner Corp.—also stand a good 
chance of receiving larger divi- 
dends in the final six months of 
this year in view of the new fed- 
eral tax bill, says the Wall St. 
Journal. All three companies 
practically covered in the first six 
months their full year’s dividend 
requirements, on the basis then 
in effect, and promise to add con- 
siderably to their first half profits 
between now and Dec. 31. 

Vincent Bendix, president of 
Bendix Aviation Corp., stated: 
“Attention is called to the fact 


is not an in- 


dend. On account of penalties 
imposed by the Revenue Act, the 
policy of declaring regular divi- 
dends has been discontinued 
From now on dividends will be 
declared from time to time in 
such amount as the earnings of 
the corporation and its financial 
position permit.” 

All three companies had higher 
net in the first half this year 
than in the corresponding 1935 
period, ranging from about 3 per 
cent for Stewart-Warner to 
around 16 per cent for Bendix 
Aviation, while Borg-Warner’s 
net was approximately 14 per cent 
ahead. Their aggregate profits 
for the period amounted to $6.- 
382,048, compared with $5,643,006 
in the first half. 





U. S. Rubber Co. 
Reports on Half 


NEW YORK.—Net income of 
the U. S. Rubber Co. for the six 
months ended June 30 was $2,- 
187,902, the board of directors re- 
ported this week. Sales for the 
same period were _ $71,400,634 
which was a 23.7 per cent gain 
above the sales for the first six 
months last year. Profits from 
operations, after provision for de- 
preciation of $2,825,845, was $4,- 
278,675. After interest on funded 
indebtedness of $1,514,808, pro- 
vision for normal income taxes 
and other current charges, the 
net income for the period was 
$2,187,902. 

Included in the cost of opera- 
tions was approximately $5,365,- 
000 for excise taxes, sales taxes, 
social security taxes, property 
taxes, capital stock taxes, fran- 
chise taxes, stamp taxes, income 
taxes, etc. Normal federal income 
taxes have been provided in ac- 
cordance with the 1936 Act, in- 
cluding taxes on dividends from 
subsidiary and affiliated corpora- 
tions, but not including surtax 
on undistributed profits. 

The board of directors, at a 
meeting held July 1, authorized 
distribution of common _§ stock 
under the Managers Shares and 
B Bonus Plans of the company 
from earnings for the year 1935. 
The total authorized was $600,000. 
No provision for this distribution 
has been made in the accounts 
for the six months. 

The balance of the 6% per cent 
Serial Notes, $3 836,000, due Mar. 
1, 1939 and 1940, have been called 
for payment on Sept. 1, 1936. 

The plantation had a profit of 
$350,000 after provision for de- 
preciation and amortization of 
$866,000 and all other charges. 
This has not been included. 


\ in the 
Heart of Philadelphia 


Convenient to the most trea- 
sured of the nation’s historic 
shrines. 


A step from railway terminals, 
shops and theatres. 


An hour from New Jersey's 
great sea coast. 


And a service and cuisine fa- 
mous through three generations. 


Rates begin at $3.50 


BELLEVUE STRATFORD 


One of th few Famous 
Hotels in America 


CLAUDE H. BENNETT, Gen. Mgr. 
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Latest Trailer Gadgets Draw F ans to 2 Conventions 


Builders Supply Luxuries 
To Satisfy Feminine Wants 


MANISTEE— (Cont. 


organization of automobile tour- 
ists, some 5,300 strong who are, 
according to their president and 
secretary, Capt. Edw. H. Jung- 
clas, bound together to fight for 
the things which will make camp 
trailer life more enjoyable and 
comfortable for the thousands of 
outdoor enthusiasts who are join- 


NICKELGRAMS 
I annem 


One of the biggest displays of 
current interest to people in the 
eastern states is the Great Lakes 
Exposition in Cleveland. It’s 
well worth seeing, since its fea- 
tures, apart from the general 
run of exhibits, a grand pano- 
rama of the automobile and the 
steel industries. Republic Steel 
Co., one of the largest industrial 
exhibitors, has an outstanding 
display of products of both the 
parent company and its subsid- 
iaries. The four entrances to 
the Republic exhibit are flanked 
by huge columns of Enduro 
stainless steel polished to a mir- 
ror finish. This is a good serv- 
ice test for the corrosion-resist- 
ant 18-8, nickel-chromium alloy, 
since it will be exposed to the 
atmosphere of Lake Erie, and 
industrial Cleveland, as well as 
the good-natured fingerprinting 
of the visitors. 

* * oa 

According to E. F. Davis, 
metallurgist for the Warner 
Gear Co., one of the largest 
transmission builders in the 
world, his company uses a large 
percentage of the U. S. output 
of SAE 4640 steel for the pro- 
duction of transmission gears. 
This is a nickel-moly alloy steel 
containing about 2 per cent of 
nickel as the principal alloying 
ingredient. This alloy has the 
desirable property of resisting 
warpage and distortion while 
going through the high tempera- 
ture changes in heat treatment 
Another important property is 
the ability to develop three to 
four times the life of the lower 
alloy gear steels, thus making it 
possible to carry higher ratings 
with a small transmission. 

” ” + 


Sheet metal for passenger cars 
for 1937 will encounter much 
more stretching and forming 
than ever before. For example, 
it is expected that one of the 
body parts for a certain 1937 car 
will have about 37 press opera- 
tions. Many of these and simi- 
lar parts will be formed with 
nickel alloy iron dies which are 
cast from metal produced in the 
modern electric furnace. Ex- 
perience in the auto industry 
over a period of years indicates 
that such dies have from two to 
seven times the life of dies pro- 
duced from other kinds of metal. 

* +” * 

According to “Automobile 
Facts and Figures,” AMA of- 
ficial publication, the automotive 
industry is the largest user of 
alloy steel, consuming over 53 
per cent of all alloy steel pro- 
duced last year. The auto indus- 
try also is credited with first 
place as a consumer of nickel, 
. having accounted for 30 per cent 
of the world output of nickel 


last year. 

THE 
INTERNATIONAL 
NICKEL COMPANY |™ 

INC. 


NEW YORK, N. Y. 


from Page 2) 
ing the already great army of 
motoring nomads. 

At the present time their main 
objectives are: prevention of the 
diversion of gas and automobile 
tax funds from the roads; to pre- 
vent the levying of unjust and 
unwarranted taxes upon the car 
and trailer owner; to obtain uni- 
versal driving legislation in all 
states; to promote cleanliness, 
sanitation, water and _ electric 
service in trailer camps and last 
but not least, strict adherence to 
cleanliness and “good camp keep- 
ing among their own members so 
that undesirables will be kept 
from annoying people who enjoy 
camp trailer life and of their own 
volition keep the camps and their 
sites clean and attractive to all. 


There seems to be a great op- 
portunity for many manufactur- 
ers not now supplying the trailer 
industry to make “killings” if 
they can meet the needs of the 
house trailer devotees. This re- 
porter went gypsy to cover this 
and the Sandusky show and bun- 
dled himself into a Covered 
Wagon and lived the life of the 
house trailerite. He snooped and 
listened in all of the exhibits on 
the ground and made notes of 
what the “missus” said as she 
carefully inspected the offerings 
of the builders. 


Ladies Want Luxuries 


The lady trailerette wants above 
all a water-sealed toilet that will 
not reek of chemicals; she just 
adores awnings that fit and fas- 
ten to the side of her trailer home 
like the. awnings she is accus- 
tomed to at home; she likes chairs 
and cushions in brilliant hues 
that will pack in a small space 
but still be adequate and com- 
fortable for this ground porch. 
The man wants shock absorbers 
with a dual “ride,” soft when the 
trailer is not connected to his car 
and stiff when he does drag his 
portable home to eliminate side 
sway and bounce. He prefers metal 
furniture and cabinets that look 
good but stand the abuse of 





Figures supplied &¥ R I 


STATES 


"36 | 
B51 
"36 i 
35 | 
36 | 
B51 


Total, 47 States 
for June 


Connecticut 


Mississippi 


Polk & (oa with erention of New Jersey annntiod he 


TWO VISITING FRENCHMEN at the AC plant in Flint did not 
understand any English, but a hearty handshake is a greeting in any 
language. In the center, Fred S. Kimmerling, president and general 
manager AC Spark Plug Co. greets Henri Gelley, right, AC distributor 
of Lille, and Jean Couteau, Gelley salesman of Reims, France, win- 
ners of’a spark plug sales contest. Their prizes was a trip to America. 


trailer life; refrigeration operated | 


from some gas substance which 
will insure refrigeration regardless 
of whether there is an ice man 
handy or not; bath facilities in 
the trailer so that the occupants 
don’t have to depend on a lake or 
river. 

To realize fully these desires on 
the part of those who live in 
trailers like hundreds of the peo- 
ple who are encamped here, one 
has only to watch the rush of 
women to see “that trailer with 
a bath room and bath tub” that 
was exhibited. Listening to these 
women marvel over the little hot- 
air furnace that was fed hard 
coal from the outside of the 
trailer, the spectator realizes that 
mere man in his attempt to regi- 
ment his women folks into rough 
and ready campers, will surely 
fail as soon as alert manufactur- 
ers provide the house trailer build- 
ers with the conveniences which 
bring to these trailer folk the 
comforts of home. 





Sandusky 
(Cont. from Page 2) 


|to the full year in their trailers 
|and move with agreeable weather 
from north to the south and back. 


The TCT has added 1,539 new 
members during the past year, 32 
having joined the organization 
Thursday afternoon alone. 

Dance All Day 

Unlike the Automobile Tourists’ 
Assn., the Tin Canners seem to 
have no objective in life but to 
dance and enjoy themselves. As 
one of the officers defined the 
membership, “they are dancing 
folks who love the ‘road.’ They 
wouldn’t stay in camp two days 
if we didn’t provide music and a 
place to dance. Age seems to 
make no difference. In Florida 
last year we had a couple on the 
floor every night, the man 86 and 
his wife 83. And they lived in a 
trailer the year round.” 

Dealers can talk to Tin Canners 
here who are from California who 
travel about in from a $2,500 pal- 
ace on wheels to a home-made 


outfit rescued from an automobile 
graveyard that only cost some 
hard work and owner’s time to 
convert into a home on wheels. 
You can meet the retired fire cap- 
tain from Chicago who has dedi- 
cated his life to the “road,” to the 
garment salesman from New York 
who takes to this life during his 
off season. Trailer nomading 
seems to have no respect for age, 
degree of wealth or social status. 
One thing in common seems to 
bind this group together, love of 
the outdoors—and dancing. 

Exhibitors at the show included: 

Pierce-Arrow Motor Corp.; 
Kabin Coach Co., Detroit; Seaman 
Paper Co., Detroit, insulation 
parts; Mullins Mfg. Co., Salem, 
O., utility; Liggett Spring & Axle 
Co., Monongahela, Pa., axle parts; 
Auto Cruiser Co., Baltimore, Md.; 
Roycraft Coaches, Chesaning, 
Mich.; Bendix Products Co., South 
Bend, Ind., parts; Saginaw Stamp- 
ing & Tool Co., Saginaw, Mich., 
parts; Trotwood Trailers, Trot- 
wood, O.; Perfection Stove Co., 
Cleveland, parts; Raymond Prod- 
ucts Co., Saginaw, Mich., Travelo 
coach; Palace Travel Coach Co., 
Flint, Mich.; Elear Trailer, Elk- 
hart, Ind.; Royal-Wilhelm Fur. 
Co., Sturgis, Mich.; Land Cruiser 
Trailer Co., Kalamazoo, Mich.; 
Quaker Trailer Co., Devon, Pa.; 
Schlem Brothers, Peoria, IIL; 
Pilgrim Coach Co., Newton Falls, 
O.; Covered Wagon Co., Mt. 
Clemens, Mich.; Hinde & Dauch 
Paper Co., Sandusky, O., parts; 
Karavan Industries, Chicago; Mid- 
land Steel Products Co., Detroit, 
parts; Atwood Vacuum Mach. Co., 
Rockford, Ill.; Marvel Trailer 
Parts Co., Detroit, parts; K. & W. 
Rubber. Co., Delaware, O., parts; 
Homemobile Trailer Co., Cleve- 
land; Silver Dome Co., Detroit; 
Pioneer Trailer Co., Grand Rapids, 
Mich.; Vacuum Power Equipment 
Co., Detroit, parts; Coleman Lamp 
& Stove Co., Chicago, parts; York 
& Hoover Body Co., York, Pa.; 
Kozy Coach Co., Kalamazoo, 
Mich.; Federal Truck Co., De- 
troit; Glenn P. Crissman Co., De- 
troit, parts; Split Coach Motor Co., 
York, Pa.; Wolverine Trailer Co., 
Sparta, Mich.; Vagabond Coach 
Co., New Hudson, Mich.; Roamer 
Trailer Corp., Mansfield, O.; An- 
derson Coach Co., Marshall, Mich.; 
Theo. Barman, Detroit, Mich., 
parts; W. D. Foreman Co., Chi- 
cago. 
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K'imanee Cos. to Study Invasion of Field by Banks 
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Camp Trailer Growth Will 
Also be Discussed at Meet 


By 


CHICAGO. 
during the 
the limelight at the 
meeting of the National Assn. of 
Sales Finance Companies, accord- 


past year will be in 


ing to announcement of the pro-|: 


gram this week at headquarters 
here. The convention is set for 
Sept. 14, 15 and 16 at Hot Springs, 
Va. 

Among the subjects to be dis- 
cussed with a view to formulating 
policies is the “growing tendency 
of commercial banks to invade 
the field of long-term financial 
credit.” Scheduled for appear- 
ance as speakers on this topic are 
representatives of the United 
States Building and Loan League, 
the Mortgage Bankers’ Assn. of 
America, the Morris Plan Bank- 
ers’ Assn., the American Indus- 
trial Bankers’ Assn., and _ the 
American Assn. of Personal Fi- 
nance companies. 

Will Study Trailers 

Expansion in the use of home 
trailers, a subject declared by the 
NASFC to be “of widespread in- 
terest at the present time,” will 
give the question of trailer finan- 
cing an important place on the 
program. 

A major report to be made will 
cover negotiations that have been 
carried on by the executive com- 
mittee and national company 
members of the association with 
the independent companies with 
a view to securing closer co-oper- 
ation in the financing industry. 

A. H. Benson, assistant to the 
president of the National Auto- 
mobile Dealers’ Assn., is listed for 
an address on the NADA program 
for solving finance company- 
dealer problems. 

The recently enacted Federal 
Corporation Tax Law with special 
reference to its application to fi- 
nance compinies will be dis- 
cussed, as will such subjects as 
“standard” terms, classifications 
of retail paper, long term paper, 
financing of household and indus- 
trial equipment, repossession and 
loss experiences on long term 
paper, insurance premiums, | and a 


New developments | 
| data. 
13th annual | 





MEL ADAMS 


plan for assembling operating 


Based upon figures from seven 
key cities, the used car situation, 


from the standpoint of dealers, 


showed a marked improvement in 
June as compared with May, ac- 
cording to an analysis appearing 
in the current issue of Time- 
Sales Financing, official publica- 
tion of the NASFC. 


Used Car Talks 


The analysis weighs inventories 
against sales of used cars and 
reports drops from 103.6 per cent 
to 79.5 per cent within the month 
in Kansas City, 99.5 to 87.3 in St. 
Louis, 115.7 to 78.3 in San Antonio, 
98.7 to 87.1 in San Francisco, 76.4 
to 58.9 in Dallas, 158.9 to 138.7 in 
Newark, and 89.1 to 75 in Wash- 
ington. 

For four of the cities, Kansas 
City, St. Louis, San Antonio and 
Sin Francisco, comparative fig- 
ures with June, 1935, have been 
ivailable, it is stated, and “the 
average of these figures indicate 
that although stocks in June, 
1936, were 10.6 per cent greater 
than for 12 months earlier, the 
stocks to sales ratio was only 83.1 
per cent for June, 1936, as against 
1126 per cent for June, 1935. 

“These figures show that for 


these cities the used car stock | 


situation not only was improved 
during June, but was also con- 
siderably better than a 
earlier. 
Chicago Figures Cited 
“We have also certain figures 
for Chicago, collected by the Chi- 
cago Federal Reserve Bank, which 


do not permit of the same com-| 


pirisons. They do show, however, 
‘hat while the used car stocks of 
30 reporting dealers were 7.4 per 
cent greater in June, 1936, than 
in June, 1935, the number of used 
cars sold was 56.8 per cent greater 
this year than last. This necessar- 
ily means that sales as compared 


with stocks on hand were more| 


satisfactory this year than they 
were a year ago. 
figures also show an increase of 
4.8 per cent in the number of used | 


year | 


The Chicago | 





o 


CAPT. GEORGE E. P. EYS- 
TON, called the “fastest land 
human,” is shown here beside a 
Chrysler Airflow placed at his 
disposal when he came to this 
country last April. Before sail- 
ing, Eyston expressed his opinion 
of American cars, as evidenced 
by Chrysler, as “soundly engi- 
neered.” 





ears sold in June as compared 
with May, accompanied by a de- 
| crease of 15.8 per cent in the num- 
| ber of used cars on hand, all of 
which confirms the trend shown 
by the figures for the seven cities 
in the tabulation.” 


Automobile Dealers 


Elect New Directors 


CANTON, O.—More than 50 
members and guests of the Stark 
County Automotive Dealers Assn. 
at a meeting at Orchard Hills 
| Country Club, elected directors. 

New directors are James Haupt 
and George Stone, Canton; James 
| Russell and Chris Souers, Alli- 
|}ance; H. A. Seifert, Louisville; 
Charles Hand, Waynesburg, and 
Wade Strohaker, Massillon. Of- 
ficers will be named by the di- 
rectors at a meeting to be held 
soon. 





12 ,000 000th 


Chevrolet 


Rolls otf Assembly Line 


FLINT.- Spurred by a cau T 
breaking demand continuing 
month after month, the produc- 
tion of Chevrolet cars and trucks 
passed the 12,000000-mark here 
today, the last million having 
been built in gight months. The 
number of cars and trucks built 
since introduction of the 1936 
model is now 1,182,000, M. E-: 
Coyle, president, said. 

Achievement of the 12,000,000- 
car milestone in the company’s 
history was hastened, Coyle said, 
by the sustained demand and in- 
creased production facilities. 

It took until 1923, 11 years, to 
build the first 1,000,000 units. The 
second and third millions were 
reached at two-year’ intervals 
thereafter, and the fourth and 
fifth millions in 1928. The sixth. 
seventh and eighth million were 
attained in the three years suc- 
ceeding, the ninth in 1933 and the 
10th in 1934. The 11,000,000th car 
was built in December, 1935, and 
like the 12,000,000th, just com- 
pleted, was a 1936 model. 

Number 12,000,000, Coyle an- 
nounced will be displayed in De- 
troit and at the Great Lakes Ex- 
position in Cleveland prior to be- 
ing driven to Dallas for exhibit 
at the Texas Centennial. 


Socony-Vacuum Estimate 
Half Net at $20,000,000 


NEW YORK.— Further evi- 
dence of improvement in the oil 
industry was seen this week when 
Socony-Vacuum Oil Co., together 
with a dividend declaration of 25 
cents, a 5 cent increase over the 
previous payment, disclosed esti- 
mated net income of $20 000,000 
for the first half of this year. 

Socony- Vacuum’s estimate 
made in advance of final figures 
included equity in undistributed 
earnings of non-consolidated af- 
filiates and provided for losses 
on foreign exchange operations 
and for normal income tax, but 
did not provide for the surtax on 
undistributed earnings or approxi- 
mately $3,000,000 intangible devel- 
opment costs. The $20,000,000 fi- 











ALL STATES FOR JUNE, 1936-1935 


Complete cumulative figures will appear each week until all 48 states or completed United States totals for the months have been printed. 
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gure is equal to 53 cents a share 
on the 31,708.456 shares of capitol 
stock outstanding, including treas- 
ury shares. 


This compares with$7,700.000 for 
the same period last year, equiva- 
lent to 24 cents a share on the 
Same number of shares, after 
taxes but before a write-off of 
$3,200 000 intangible development 
costs. Due to legal restrictions on 
the production of oil which affect 
the allowed rate of recovery, the 
company, in common with many 
other oil companies, now capital- 
izes its intangible development 
costs instead of charging them 
to expense. 


The dividend declared yesterday 
is payable Sept. 15 to stock of 
record Aug. 19. On Mar. 16, a 
dividend of 20 cents was paid, and 
on Sept. 16, 1935 a dividend of 15 
cents. 


Texas Name Change 

SAN ANTONIO, Tex.—Bryant Mo- 
tors, Inc., who took over the sale and 
distributorship of Oldsmobile cars in 
this city and immediate territory, 
hrs had its name changed to San 
Antonio Motors, Inc. F. A. Hayden 
continues as general manager of the 
organization. Oldsmobile was form- 
erly so'd through the San Antonio 
Buick Co. here of which H. H. Bry- 
ant is owner. 


MAKE MONEY 
with 
Lorraine 
The Driving Light that 
Turns Night Into Day 


@ Highways tat are scenic spots of beauty 
by day are death traps for auto drivers after 
dark—when the cars are not equipped with 
proper driving lights. And the drivers have 
never been more conscious of this than they 
are today. 

For over twelve years Lorraine has been 
recognized as the World’s Finest Driving 
Lig't, and now the Appleton Electric Com- 
pany offers you a planned selling 

that will mean more sales and better 

for you. A floor display stand for Lorraine 
Lights is only one of many powerful selling 
helps furnis‘ied free to dealers. 

The new features of the Lorraine Lights, 
including colors to match bodies, twenty- 
minute installation method, and pre-focus 
nrinciple of controlled light, make Lorraine 
the foremost driving light for volume sales. 
The Appleton Electric Company also offers a 
complete line of auxiliary lights, including 
Fog Lights, Road Lights, Warning Lights, 
Clearance Lights and Direction Signals. 
Write today for the name of the wholesaler 
in your territory. Distribution is nation- 
wide and you are assured of rapid, efficient 
co-operation on all orders. 


Write for Complete Information 


APPLETON El ECTRIC COMPANY 
AUTOMOTIVE DIV'SION’ 
1753 WELLINGTON AVENUE 
CHICAGO, ILLINOIS 





Dividends Rise 
As Firms Report 
Record Volume 


By C. J. ALEXANDER 

NEW YORK.—Feeling in Wall 
Street is that third quarter earn- 
ings of the automotive industry 
will be better than those of a 
year ago and that the outlook for 
another record breaking fourth 
quarter is bright. As usual, how- 
ever, there has been some sel!ing 
of motor stocks in anticipation of 
the seasonal decline in operations 
now under way. 

General Motors reported 66 
cents a share in the third quarter 
of 1935 and Chrysler $1.04 a share. 
GM this week declared the second 
extra dividend of 75 cents for the 
year and because it had been 
rumored in some quarters that $1 
might be declared, there was 
some disappointment. The Street 
is hard to please and not always 
logical. 

Dividends declared by GM this 
year already amounted to $3 and 
if only the regular of 50 cents is 
announced for the final quarter, 
the 1936 payment will amount to 
$3.50, as against $3.60 in 1929. An 
extra in the fourth quarter is be- 
lieved not unlikely in view of 
estimated earnings of $5 a share 
or better for the year. A total of 
$3.50 would mean an outlay of 
more than $150,000,000. 


Largest in History 


Chrysler already has declared 
$6 in dividends payable this year, 
as against only $1.50 for all of 
1935. It recently announced $4 
for the third quarter, by far the 
largest declaration in the history 
of,the company. Chrysler’s earn- 
ings this year probably will ex- 
ceed $10 a share, a new record. 

Automotive production in July 
and current schedules, although 
lower, indicate that operations 
for the third quarter will be bet- 
ter than had been estimated 
earlier. The general business out- 
look for the final three months is 
good, with the automotive indus- 
try expected to provide the chief 
impetus. 

Aided by the large Chrysler 
declaration, automotive dividends 
announced in July called for pay- 
ments aggregating $22,600,000, 
comparing with only $7,400,000 in 
the like month of 1935. This 
brought the total for seven 
months to $142,800,000, as against 
$56,077,000. The GM declaration 
gave August a good start. 

Car and truck company divi- 
dends in July amounted to $17,- 
300,000, as against $2,200,000, and 
for seven months totaled $115,- 
795,000, comparing with  $35,757,- 
000. Parts and accessory declara- 
tions in July were $5,300 000, com- 
paring with $5,200000. and for 
seven months were $27,005,000, as 
against $20,320,000. 

Timken Extra 


Timken Roller Bearing this 
week declared an extra of 25 
cents and the regular of 50 cents, 
both payable Sept. 5 to stockhold- 
ers of record Aug. 18. Bendix an- 
nounced a dividend of 50 cents, 
as against 25 cents previously, 
and Borg-Warner and Stewart- 
Warner stockholders may obtain 
larger payments in the last half 
of the year. The Bendix payment 
will be made Sept. 12 to record 
Aug. 20. Collins & Aikman de- 
clared an extra of $1 and Electric 
Auto-Lite raised its quarterly 
payment to 50 cents from 30 
cents. Libbey-Owens-Ford will 
pay $1.25 on Sept. 15, as against 
50 cents in the previous quarter. 

Although Wall Street received 
rumors that Ford would make its 
own tires with skepticism, the 
story was followed by some sell- 
ing of rubber company stocks, 
particularly Firestone. With the 
new model season approaching 
the rumor factor is a little more 
active but the squashing of the 
story about a new small Ford car 
has had a dampening effect. 
Fears of labor troubles in the 
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Wall Street Looks for Good 3rd Quarter Karnings 


motor industry this fall appar- 
ently have been put in the back- 
ground. Circulation of consider- 
able talk of this nature a short 
time ago failed to depress motor 
shares and this is suspected to 
have been the motive behind the 
labor scare rumors. 

The emergence of Willys-Over- 
land is getting attention in finan- 
cial circles. This achievement is 
just another example of the re- 
markable vitality of the automo- 
tive industry and its component 
companies, large and small. The 
reorganization plan is _ looked 
upon as sound and best wishes 
for success of the plans for 1937 
are heard on all sides. 

Averages Listed 


Automotive Daily News stock 
price averages for Aug. 5 com- 
pared as follows with the preced- 
ing week and the corresponding 


period of last year: 
Last 
Week 


This 
Week 
48.98 
51.90 


Change 
1.30 
1.52 


29.03 
30.45 
9.84 27.66 


24 Motors 
10 Car-truck co's... 53.42 
19 Parts-accessories 41.35 
4 Tire-rub‘ers .... 2 27.06 -+-0.51 14.73 
Gabriel Co. came to the front 
as the most active stock on the 
Stock Exchange Wednesday 
morning as it was heavily bought 
in a rising price trend. GM and 
Chrysler continued to give a little 
ground and the tires were some- 
what lower. The tire stocks were 
able to finish the period covered 
by the averages with a _ net 
gain, however, because of their 
strength prior to the Ford tire 
plant rumors. Mack Trucks rose 
to a new high on the favorable 


statement of earning». 


Briggs & Stratton Report 

af WAUKEE. —Briggs & Strat- 
ton Corp. in the first six months of 
this year showed a net profit of 
$593, 226 against $677,344 in the 
comparable period a year ago. These 
earnings are equal to $1.97 per 
share compared with $2.25 in the 
1935 period. Earnings for the sec- 
ond quarter totaled $271,376, equal 
to 90 cents a common share, against 
$320,269, or $1.06 per share, in the 
same period a year ago. 

The net profit of the corporation 
for the 12 months ending June 30, 
1936, was $979,206 or $3.26 per 
share. For the 12 months ending 
March 31 net profit was $1,028,099, 
equal to about $3.40. 





Last Minute Wall Street Wires 
From C, J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, 3:23 p.m.—Motor stocks rallied again today, led 


by General Motors and Chrysler. 
Chrysler was up more than two 
Turnover, however, was not large. 


point and crossed $69, 
points and above $120. 


G.M. rose more than a 


Railroad stocks are taking the limelight in activity. 


Goodrich Plans 
To Meet Arrears 


NEW YORK.—Details of a plan 
for readjustment of the capital 
stock of the B. F. Goodrich Co. 
has been submitted to sharehold- 
ers in a letter signed by J. D. 
Tew, president, and David M. 
Goodrich, chairman. 

The plan was drafted to meet 
$10,300,780 in dividend arrears on 
preferred stock and to remove an 
annual retirement provision in 
the senior stock. It calls for crea- 
tion of a new class of $5 preferred 
stock and exchange of the exist- 
ing $7 preferred for the new 
senior stock and common shares. 

At the same time the company 
estimated its consolidated profits 
for the first six months at ap- 
proximately $2,650000 compared 
with net earnings of $1,553,040 in 
the first half of 1935. After allow- 
ance for preferred dividend, the 
half-year estimate was equivalent 
to $1.40 on the common against 
45 cents for the 1935 period. 

The capital plan, recently ap- 
proved by directors, will be pre- 
sented to stockholders for a vote 
at a special meeting Sept. 9 in 
New York. 

Holders of 294,308 shares of the 
$7 preferred are offered 1.4 shares 
of the new $5 stock and one-half 
share of common. 

As of July 1, the letter notes, 
unpaid dividends on the preferred 


amounted to $35 a share. The 
company also was in arrears 
59,400 shares under the provision 
for annual retirement out of sur- 
plus profits of 3 per cent of the 
preferred stock. 


Under the plan dividends would 
be started on the new preferred 
Sept. 30 provided “no untoward 
contingencies occur.” 


A provision would permit direc- 
tors to pay dividends on the new 
senior shares over a two-year 
period in additional preferred 
stock, in cash or partly in each. 


Reynolds Reports 


JACKSON, Mich. — The Rey- 
nolds Spring Co. for the past six 
months, ended June 30, reports a 
net profit of $421,344 after depre- 
ciation and federal income taxes, 
equal to $1.43 a share on 290,000 
shares of new common stock. No 
provision was made for surtax 
on undistributed profits. This 
compares with a net profit in the 
six months ended June 30, 1935. 
of $246911 after charges and fed- 
eral income taxes, equal to 85 
cents a share on the present cap- 
italization. 


Adds to Plant 


FREMONT, O.—Because the busi- 
ness outlook for 1937 alread} is 
brightest in its history, the 8. E. 
Hyman Co., here, manufacturers of 
automobile fabric accessories and 
seat covers, has started construc- 
tion of a two story addition to its 
plant which will add approximately 
18,000 feet of floor space. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, AUGUST 7, 1936 
(Furnished by Wm. C. Roney Company, Union Guardian Bldg., Detroit) 


NEW YORK 


Allis Chalmers Mfg. 
American C. & F 
American Chain 
Auburn Avto 

Rendix Aviation 
Beth. Steel 

Bohn A. & B. 
Borg-Warner 

Briggs Mfg. 

Budd Mfg. Co., E. G 
Budd Wheel Co. 
Chic. Yellow Cab (1) 
Chrysler 

Clark Equip. 
Cleveland Gr. 

Collins & Aikman 
Com. Credit 
Commercial Inv. T (2) 
Continental Motors 
Curtiss-Wrig't 
Curtiss-Wright A 

du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 
Firestone T. & R. 
Gabriel Co. A 
General Elec. 

General Motors 
Glidden 

Goodrich, B. F. 
Goodyear T. & R. 
Graham-Paige 

Hayes Body Corp. 
Houdaille-Hersey B 
Houdaille-Hersiey A 
Hudson Motor 
Hupp Motor 

Inter. Harverter 
Jo'ns-Manville 
Kelsey-Hayes W. 


1936 
High Low 


Last Sale 
Aug. 7 July 31 


18 
12 
47, 
221, 
27% 
41 
21% 
28%, 
154% 
14 
15% 
144%, 
67%, 
28% 
4, 
1678 
1244 
5% 
13% 
16, 
9% 
8y, 
24% 
1244 


531, | 24% 
40 16, 
51 69, 
331%, | 35 
29%, 38 Vg 
551, | 50% 
467%, | 4712 
79Y, | 41 
54%, | 2242 
13% | 22% 
10 21% 
19% 
13 
381%, 
8, 
264 


Nash 


119% 
331/, 
36 
54), 
71% | 17 
79, | 9% 
2, | 29% 
67s | 2412 
187, 14% 
165 12¥% 
344% 32% 
3914, 
45% 56 
27%, 31, 
9 16% 
291, 
5%, 
43%, 
69! 
ay, 
23% 
24, 
2% 


Kelsey-Hayes W. B. 

Lee Rubber & Tire 
Libbey-Owens-Ford Glass 
Ludlum Steel 

Mack Trucks (1) 
Marlin Rockwell 
Midland Steel 

Motor Products 

Motor Wheel 

Murray Corp. 


Last Sale 


NEW YORK Aug. 7 July 31 


21% 


Pacific Mills 

Packard 

Raybertos Manhattan 

Reo Motor 

Republic Steel Corp. ...... 
Socony Vac. 

Sparks- Withington 

Spicer Mfg. 
Stewart-Warner 

Studebaker 


Thompson Products 
Timken-Det. 
Timken Roller Pea. 

U. S. Industrial Alcohol 
U. S. Rubber 
West’house E. & M. 
White Motors 

Yellow Truck 

Young Spring & Wire 


Axle 


CHICAGO 


Asbestos Mfg. 
Bendix Aviation 
Borg-Warner 


6 Houdaille-Hershey B 


26), 
40! 
171, 
2 
814, 
117 
24, 


Modine Mfg. 
Perfect Circle 
Pines Winterfront 


DETROIT 


Federal Mogul 
Murray Corp. 
Timken-Detroit 


Ronald K. Evans 


General Motors 
Vice-President 


N EW YORK. Directors of 
General Motors Corp. at a meet- 
ing this week appointed Ronald 
K. Evans vice-president of the 
corporation. 

From 1920 to 1923 he was em- 
ployed by Remy Electric Co., 
Anderson, Ind. On Jan. 1, 1924. 
he joined the General Motors 
Export Co. and he was sent to 
Australia as a field representative. 

He returned to New York in 
January, 1926 to take a position 
on the staff of James D. Mooney, 
vice-president in charge of over- 
seas operations. On Nov. 1, 1926 
he was appointed assistant reg- 
ional director for Europe. 

On Jan. 22, 1927, Evans was 
made regional director for Europe, 
and on Feb. 7 was elected a vice- 
president of the Export Co. 

In March, 1929, he, Evans was 
made managing: director of Vaux- 
hall Motors Ltd., at Luten, Eng- 
land and in September, 1930, re- 
linquished this post to take over 
the general managership of Adam 
Opel A. G., in which position he 
has continued until this time. 

The directors, at the same 
meeting, also declared on th2 
outstanding common stock the 
regular quarterly dividend of 50 
cents an extra dividend of 75 
cents per share, payable Sept. 12 
1936, to stockholders of record 


Aug. 13, 1936. 

The regular quarterly dividend 
of $1.25 a share was declared on 
the $5 preferred stock, payable 
Nov. 2, 1936, to stockholders of 
record Oct. 5, 1936. 


Edward G. Budd 
6-Month Volume 
Best Since 1930 


PHILADELPHIA. The first six 
months of 1936 has been the most 
satisfactory six months period 
the Edward G. Budd Mfg. Co. has 
experienced since 1930, both in 
volume of business and in earn- 
ings, Edward G. Budd, president, 
said in a semi-annual review sent 
to stockholders. 

Net operating income for the 
first half of 1936 was $685,835, 
after deducting all charges, in- 
cluding depreciation, interest and 
taxes, but not including any pro- 
vision for the new Federal un- 
distributed profits tax, compared 
with a net profit of $278 983 in the 
corresponding period of last year. 

Budd, the review says, num- 
bers among its customers the 
Ford Motor Co., Chrysler Corp., 
the Studebaker Corp., General 
Motors Corp., Packard Motor Co., 
and International Harvester Co. 


U. S. Inepocte of Rubber 


Show Big Increase 


WASHINGTON.—Rubber goods 
imported into the United States 
during the first half of 1936 were 
valued at $1,216,720, against $738,- 
971 in the corresponding period 
of 1935, an increase of 64.7 per 
cent according to the Department 
of Commerce. 

Domestic production of rubber 
products of all kinds is valued at 
approximately $500,000,000 a year 
at present, and the increased im- 
ports represent only a fraction of 
1 per cent of domestic consump- 
tion, it was stated. 

Imports of tires in the first six 
months of this year were valued 
at $308,777 against $10,720 in the 
corresponding period of 1935, a 
large amount of which were im- 
porte@ from Canada during the 
recent Akron labor dispute. Im- 
ports of rubber belting were val- 
ued at $88,492, against $19,161 last 
year, originating largely in Japan; 
while imports of scrap rubber 
were valued at $138,539 against 
$38,031 last year. 
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ch Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


Nomads’ Land 


The trailer industry has officially come of age. For the | 
first time, the automobile’s little brother has been screened | 
from start to finish and its whole story presented through | 


the March of Time. 


Released nationally Aug. 7, the episode shows actual | 
scenes of the modern prairie life now claiming 300,000 | 


Americans. 


Shown also is the new pre-fabricated home built by 


William B. Stout. This home 


up on a permanent concrete base. 
According to the March of Time, 
further spread of this form of liv- 


ing and an increase of mass-pro- | 
duction houses might easily put | 


an end to the housing problem 
and also to private speculation in 
land. 

Some 6,000 theatres within the 
next three months, will show the 
story of the half-million trailerites 
who, paying neither rent nor 
property taxes, roll steadily across 
the highways wagging their homes 
behind them. 

Factory scenes, showing the 
trailer manufacturers, were taken 
in the Detroit vicinity. 


Notes 


The Alma Motor Co., is plan- | 
promotion | 


ning advertising and 
for a new four-wheel drive unit 
for lower-priced cars. Magazines 
and newspapers will be used... 
Wesley I. Nunn, five and a half 
years manager of the Continental 
Oil Co., has been appointed adver- 
tising manager of the Standard 
Oil Co. of Indiana, in Chicago... 
Neal Taylor Hall has been named 
advertising manager of the Ben- 
dix Products Corp. . . . Ivel Corp., 
New York, has been awarded a 
contract for the decoration of the 
New York show. Ivel handled the 
commission last year. 


Will Start Work 
On Niagara Road 


TORONTO, Ont. (UTPS). 
Work will start immediately upon 


the construction of a 90-foot wide | 


automobile highway between Tor- 
onto and Niagara Falls. 


included in a new batch of motor 
highway contracts, 
500,000, just awarded by the On- 
tario government. The part of 


the new road on which work will | 


start at once will be between the 
cities of St. Catharines and Ni- 
agara Falls, Ont. The 90-foot 
width of the highway will com- 
prise two 20-foot traffic lanes on 
either side of a 30-foot central 
boulevard, with 10-foot shoulders 
on each side of the highway. 


Novel Vacation Plan Is 


Devised by Acheson Corp. | 
Ache- | 


PORT HURON, Mich. 
son Colloids Corp. of this city, has 
recently inaugurated a novel sys- 
tem of vacation awards to factory 
employes. 

Rather than cash bonuses or 
enforced vacations, the company 
will offer employes a choice of 
time off or continued work with 
double pay. 

For every year of employment, 
one day of vacation with pay will 


be awarded until a maximum of | 


two weeks has been reached. 


The novelty, so far as the com- 
pany knows, occurs 
which states that an employe, if 
he so desires, may waive his right 
to time off and continue to work 


receiving double pay for as many | 
| Ark., 


vacation days as he has earned. 


Sales Up 


DALLAS, Tex.Herbert Watson, 
in charge of the motor vehicle li- 
cense department here, reports that 
new car sales for July totaled 1,512, 
bringing the total for the first seven 
months of 1936 to 10,450. 








Defray- | 
ing of a large part of this work is| 


totaling $1,-| 


| tors 





in a clause | 


is © 


not only a trailer but can be set | 


July Sales Good, 


Reports N’west 


SEATTLE.—While generally ac- 
counted as a bit quiet, July new 
car sales nevertheless were nearly 
60 per cent ahead of the corres- 
ponding month of a year ago. The 
totals, July, 1936, 1606; July, 1935, 


1,039. These are the figures for | 


King county (Seattle), the larg- 
est population center in the 


| Northwestern states. This county 
| continues to be a Ford county, 
s | the ladder of sales showing the 
mass production methods used by | following July leaders: Ford, 382: 


| Chevrolet, 


355; Plymouth, 237; 
Dodge, 118; Oldsmobile, 96; Ter- 
raplane, 76; Pontiac, 61; Stude- 
baker, 46; Buick, 44 and De Soto, 
32. Truck ladder for leaders, same 
period, Ford, 58; Chevrolet, 44; 
Dodge, 26; International, 16; 
GMC, 12. Truck totals for the 
month, all makes, 188; compared 
to July, 1935, there is a decline of 
nearly 20 per cent. 


John Riach, vice-president and 
general sales manager of Tyson 
Oldsmobile Co., distributors for 
Olds in this territory, states that 
the past month showed a very 
high used car volume. Used car 
sales with this firm ratio 2.2 to 
each new car sale. Stocks at this 
time are quite heavy, with a big 
used car campaign in progress to 
move more of them. 


“New car sales in July were 
but three under the fine June 
record,” said Riach. “April was 
our best month of the year, with 
93 new car sales. July used car 
volume was $45,000 net, with 159 
units sold. Our stock turns about 
once every 30 days. 

“We look for nice fall business, 
but a slowing up on new car sales 
from now until the 1937 models 
make their bow to the public.” 


Texas Centennial Uses 
Bear Testing Equipment 
DALLAS,—Thousands of visi- 

including several hundred 

garage and service station opera- 
tors in the southwest, will come 
to the Cotton bow] at the Centen- 
nial here on Sept. 10 and 11 to 
see the cream of Texas’ men and 

women drivers compete in 10 

special driving events, known as 

the Texas Auto Driving classics. 


Before these 300 drivers vie for 
honors in contests designed to 
promote street and highway safe- 
ty, their cars will be carefully in- 
spected at the Bear Manufactur- 
ing Co's official Centennial testing 
garage. 

Col. Art B. Hickox, director of 
the classics, has announced that 
the Rock Island, Ill. automotive 
equipment manufacturers and 
their southwest representative, 
the Bear Southwest Sales & Ser- 
vice Co., had been selected as the 
exclusive testing agency for the 
contest, and would also donate 
one of the 20 trophy cups. 


New Ozark Line 
DETROIT.—Ozark Corp., Helena, 
with Michigan offices in the 
New Center Building, Detroit, is 
bringing out a new line of trailer 
coaches which will specialize in in- 


| terior trimming and de luxe appoint- 


A Michigan subsidiary is in 
process of formation which will 
handle sales throughout the 
through dealers and which will also 


ments. 


open the first trailer service station | | 7S pt 
| ial gallon up to the winning figure. 


in the country. 


| 








state | 


27 


U.S. Indicts 23 


| 


Oil Companies 


MADISON, Wis.—United States 
District Attorney John Boyle an- 


| nounced this week that a Federal 
| grand jury had returned indict- 
| ments against 23 major oil com- 


panies, three trade journal pub- 
lishing companies and 58 indi- 


| viduals charging violation of the 
Sherman Anti-Trust Act. 


The indictments were the re- 


| sult of an extensive investigation 


by the special Federal jury into a 
complaint of the National Oil 


| Marketers’ Assn. that major com- 


panies were attempting to 


| “squeeze” independent dealers out 


| names and 


UNSUSPECTED TALENT with the camera among staff members | 
was revealed by the first annual Campbell-Ewald photographic exhibit | 


held in the 13th-floor corridor of 


Detroit. The 98 entries in the competition, for which five cash awards | 


the General Motors Building in 


were offered by H. T. Ewald, president, covered the entire photo- 
graphic field—portraits, child study, landscapes, genre, and marines. | 
The judges said that it was a difficult task to select the winners. The 
award for the best print went to John DeNero, of the company’s New 
York office, for “Morning Shadows,” a striking view of a skyscraper’s | 
shadow falling on buildings far below. Halsey Davidson took firsts in 


marines and child studies; Bill C 


lancy first in genre pictures; Ed 


Makemson first in portraits, and Harry Mueller first in landscapes. 
Fourteen honorable mentions also were awarded. The judges were 
C, P. Fisken, advertising manager of the Chevrolet Motor Co., center; | 


H. T. Ewald, right, and Harlan 
photographic department. 


Walker, of the General Motors 


Dodge Used Car Campaign 
Has Pledge of Dealers 


DETROIT.--To place the buy- 
ing of used cars and used trucks 
still more securely on a basis of 
reliability and confidence is the 
purpose of a plan which the 
Dodge division of Chrysler Corp. 
is introducing to the public. 

A Blue-Seal Dependability Plan 
under which Dodge dealers, after 
formally pledging themselves to 
conduct their used vehicle selling 
in keeping with certain proced- 
ures, are authorized to display a 
blue seal on their establishments, 
on the used vehicles they offer 
for sale, in their advertisements, 
etc., has been put in operation. 

The Dodge dealer authorized to 
display the blue seal is one who 
has signed a formal pledge to sub- 
ject his used vehicles to a de- 
tailed check-up of the three ele- 
ments of appearance, mechanical 
condition and _priceworthiness. 
The check-up findings, preserved 
in the dealers’ files, are repeated 
in condensed form on a blue seal 
tag attached to the vehicle; the 
dependability assurance is also in- 
dicated by blue seal stickers 
pasted on the windshields of cars 
offered for sale by _blue-seal- 
pledged Dodge dealers. 

The blue seal pledge, when 
signed by the Dodge dealer, con- 
stitutes an agreement. The right 
of the dealer to advertise, display | 


Studebaker Gas Test 


Is Staged for Women 


WALKERVILLE, Ont. That | 
women are not only careful dri- | 
vers, but very considerate of the | 
pocketbook, seems to have been 
demonstrated in a driving test 
recently conducted by Jameson | 
Motors, Ltd., Studebaker distribu- | 
tors in Victoria, B. C. This public | 
competition was staged to prove | 
the operating economy of the 1936 
Studebakers in the hands of | 
average women drivers. 

During the four-day period of 
this contest, scores of women 
drove the 1936 Dictators which 
were placed at the disposal of all 
entrants. The greatest mileage 
obtained from these Studebakers 
was 37.6 miles per Imperial gallon. 

The test was conducted along 
rules designed to parallel average 
motoring conditions. The results 
ranged from 25.2 miles per Imper- | 


and sell used cars and trucks 


|in spot transactions from 
| pendent refiners 


of business. Boyle said that the 
identities of the de- 
fendants were being withheld un- 
til warrants are served. 

Boyle said the specific charges 
are that the defendants “com- 
bined and conspired,” beginning 
in February, 1935, and continuing 
to the present, to increase and fix 
prices of gasoline sold in inter- 
state commerce, mainly in 10 
states of the middlewest. 

The indictment charges, Boyle 
said, that the defendant com- 
panies acted in concert to pur- 
chase large quantities of gasoline 
inde- 
at artificial 
prices which are maintained as 
going market prices. 

Boyle said the companies in- 
volved sell large quantities of 
gasoline in Michigan, Wisconsin, 
Indiana, Illinois, Minnesota, North 


| and South Dakota, Iowa, Missouri 


bearing the dependability seal and | 


| triple check tag will be revoked 


where such action is warranted. 

The campaign is being aided 
by extensive newspaper and mag- 
azine advertising and by other 
devices. 


| pointed 


and Kansas. 


Daisley Named 


DETROIT.—R. H. Daisley, who 
has been manager of Wilcox-Rich 
Corp.’s Saginaw plant, has been ap- 
assistant general manager 
of the corporation. Daisley has long 
been associated with the company, 
particularly with the Saginaw plant 
in the engineering, sales, and manu- 
facturing side. 


ADN will cover the 
1936 Auto Shows 
with issues of... 


Saturday, 


November 


7th 


Delivered nationally Monday the 9th, two days prior to 
New York Show, opening Nov. 11th, with special atten- 
tion given the National Truck Show opening at Newark, 


N. J., on this date. 


Wednesday, November 


llth 


Covering the actual show opening by teletype and wired 
photos direct from our own editorial staff in New York. 


Saturday, 


November 


14th 


Covering the opening of the Chicago Show and con- 
tinuing the new and wired reports of the three days’ 


results at New York. 


Wednesday, November 18th 


News from both New York and Chicago Shows and in 
addition wired reports from ADN staff correspondents 
of the results at Columbus, Detroit, Boston, Washington, 
Cincinnati, St. Louis, Denver, Los Angeles, and San 
Francisco Shows then in progress. 


Saturday, 


November 2Ist 


Final results from New York and Chicago and continu- 
ing reports from all shows, including the Brooklyn, 
Baltimore, Cleveland, Buffalo, Newark, Pittsburgh, and 


Kansas City Shows. 


MAY WE SUGGEST EARLY RESERVATIONS 
FOR ADVERTISING ANNOUNCEMENTS IN 


THESE 


IMPORTANT REGULAR 


ISSUES? 


Automotive Baily News 


The National Newspaper of America’s Greatest Industry 


DETROILT 
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Ve can’t get along without me 

adjectives. They’re useful (there’s one!) They're the e 
descriptive (another!) They're interesting (and Howe 
another!) othe 
ne § 

Bendix has no quarrel with ‘automotive ad- be €2 
jectives,’’ but offers this constructive suggestion: to st 
When you want to convey a true impression— a 
in fact a downright conviction—of quality, say oe 
“built by Bendix.” <A aan 
Bye Hud 

Those three words mean a great deal to the GE: - ny pret 
public. Almost every motorist knows that for CD , mF ur Ss : a meron 
many years, Bendix has furnished complete iy eMIGAL ata aa INDESCRIBABLE x Dynamic we, oe 
chassis units, ranging from brakes to carburet- Bar 
ors, for a steadily growing list of car manufacturers —a list But— consider the strength, the forcefulness, the assurance ‘{r. 
which for several seasons past has included every car manu- of excellence, which you express to your customer in three | ‘ha. 
facturer in America. simple words: ‘built by Bendix!’’ a 
Powerful national advertising, as well as the word-of-mouth Isn't it plain, sound sense to point out and explain the Bendix per 
endorsement of millions of fellow-motorists and service men, Products on your car? Everybody who knows cars knows | fy, 
has thoroughly sold Bendix Products to the public. In fairness Bendix Products are a// advantages. - 
to al] Bendix factory-customers, Bendix does not advertise the And after all, don’t advantages speak a louder, plainer a 
particular Bendix features of any one car. language than ‘automotive adjectives’’? me 
up 

de: 

in 

BENDIX PRODUCTS CORPORATION, 401 Bendix Drive, South Bend, Indiana pa 

(Subsidiary of Bendix Aviation Corporation) " 

wi 


BENDIX 


PRODUCTS a 


-are used by every car manufacturer in America 


BENDIX MECHANICAL BRAKES e BENDIX HYDRAULIC BRAKES © BENDIX B-K CONTROLLED VACUUM POWER BRAKING © BENDIX WESTINGHOUSE AUTOMOTIVE AIR BRAKES 
BENDIX ‘‘FINGER-TIP’’ VACUUM-ELECTRIC GEAR CONTROL © STROMBERG CARBURETORS © ZENITH CARBURETORS © BENDIX DRIVE « STARTIX AUTOMATIC ‘‘STALL-PROOF’’ START- 
ING ¢ BENDIX AUTOMATIC CLUTCH CONTROL e ECLIPSE BRAKE LINING © BENDIX-PECO TIRE TREATMENT EQUIPMENT © BENDIX CHASSIS SAFETY SERVICE SHOP EQUIPMENT, ETC. 


aOR 


